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- Sparks 


The show is on. 
+ oe 





* 


And it’s the greatest show on 
rth. That’s the way the Philadel- 
phia Automobile Trade Assn. hailed 


e opening of dealer displays of 
—— cars. 


* * * 


Sate vedom of Failure 

| What’s free about enterprise 

| shen the government tells you how 
™u shall make your profits? If 
profits they be? Or are you just 


ee t bust? 
et e to go be: ; 
Gard youth Soon? 


Although Chrysler still isn’t talk- 
ing, some Plymouth dealers are op- 
nistic on the prospects of get- 
ting new Plymouths for display in 
week or so. 
« 


His Idea? 


Administrator Bowles says that 
aealers can stand a 50 percent cut 
discounts, and adds that if any 
aler wants to get out of the busi- 
ness, he’d like to get in. 
Apparently, he wants to halve the 
Paler discount so he can have the 
dealer business, 
a. 


* 


a 


* * 


* 


Check Carefully 


Detroit Automobile Dealers Assn. 
is urging members to sell the new 
ars to old customers or to custom- 

s whose identity is definitely 
established. This is the best way to 
wliock the sale of the 1946 models 

persons who will bootleg them at 
higher prices outside the motor 

y, according to Jack Rose, pres- 
.zent. 


* 


* 


uce for All 


If it is right for the 325,000 or- 

inized union workers of General 
Motors to take a strike vote to de- 
s rmine what the corporation 

ould earn,, why shouldn’t the 
424,000 stockholders of the corpora- 

n take a strike vote to find out 

nat disposition should be made of 
their property? 


# * 
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Wait for Hearing, 
Mallon Asks 


Says OPA Has Failed 
To Prove Dealers 


Can Stand Cut 


WASHINGTON. — Follow- 
ing the OPA charges of lasi 
week regarding motor car 
dealer profits and the agency’s 


intentions in the matter of 
1946 automobile prices, President 
William Mallon, of NADA, on Sat- 
urday issued the following state- 
ment: 


Administrator Bowles of the OPA 
has been quoted as charging that 
retail automobile dealers of the na- 
tion are demanding on new cars 
twice the profit margin they re- 
ceived on cars in 1939. 


“The NADA, speaking for the 30,- 
000 dealers of the country, empha- 
tically denies this statement. At no 
time in their price discussions with 
OPA during the last two years, 
have the dealers demanded any in- 
crease in profits. 

“All they asked, all they ask 
now, is that their established 
trade discount not be disturbed 
until OPA could prove by indis- 
putable facts and figures that 
dealers can and should absorb 
increased new-car production 
costs in whole or in part. 

“Under the Price Control act, 
OPA is obligated to produce figures 
to substantiate any price changes it 

‘may order. Retail automobile deal- 
ers have repeatedly urged OPA to 
produce figures which would jus- 
tify any decrease in the dealer dis- 
count, but they have not been 
forthcoming. 

“The only thing OPA has done 
is to say that it has made a study 
of the report of about one percent 
of the dealers of the country, and 
that this satisfies OPA officials 
that dealers can absorb increased 
new car costs up to 50 percent of 
their present discount. Every ef- 
fort of dealer representatives to ob- 
tain facts and figures from which 
OPA based its decision has been 
repulsed on the theory that the re- 
ports to OPA were confidential. 

(See Mallon, Page 30, Col. 3) 





PA Releases New Cars 


tng TOM Rationing Curbs 


WASHINGTON.—Automo- 
ele rationing, which was 
ted last July when the re- 


—, 


ie of prewar cars was re- 


umed, it was announced 
ek by OPA Administrator Ches- 
Bowles and Chairman J. A. 
“rug of WPB. 
With almost 24 million cars on 
€ road, and with new automobile 
oduction started, there is no 
tger danger of a general break- 
) vown of the automotive transporta- 
n system, the officials said. 
Naturally some individuals will 


i In This Issue 








utomotive Washington ....Page 18 
WOR WOROREY noc ccacedsei ces Page 12 
as Pua led kate aoe Page 14 


‘ ‘ealer Doings 





ainder of the frozen stock- | 


be inconvenienced by their inability 
to buy new cars immediately,” 
Bowles said. “We ask, however, 
that dealers everywhere give spe- 
cial consideration to unusual hard- 


i ship cases.” 


‘ised for general sale, will not be | 
last | 


Meanwhile, WPB and OPA of- 
ficials stressed that it is of the ut- 
most importance that owners con- 


/tinue to maintain their automobiles 


in good working order. 


All records and certificates used 
in the car rationing program and 


jnow held by the trade or consum- 


ers are valueless and may be dis- 
posed of, OPA said. 

OPA’s ration order 2-B_ which 
permits the sale of cars produced 
after July 1, 1945, only with cer- 
tificates, is being revoked immedi- 
ately. 











NEW STYLING, which accentuates 
characteristic of the 1946 Chevrolet Stylemaster s 
grille presents an expanse of gleaming chrome-plated horizontal bars, framed 
within a low-arched heavy moulding. 


massiveness and lowness of line, 


is a 
ort sedan. The new radiator 


Styling, Color Array Mark 
New Chevrolet Line 


DETROIT.—Styling that accen- 
tuates massiveness in smart, low, 
sleek lines characterizes the new 
1946 models of Chevrolet, intro- 
duced over the weekend in dealer- 
ships throughout the nation. More 
than 9,000 of the new cars have 
already been produced. 


The new vehicles are presented 
in three lines, including the Style- 
master, offering refinements in the 
lowest price bracket; the Fleet- 
master, still further advanced in 
finish and appointments, and the 


S. C. Dealers Ask 


Congress to Strive 


For Labor Peace 


MYRTLE BEACH, S. C.—A reso- 
lution calling on Congress to in- 
itiate steps to restore “a more 
equitable balance in industrial rela- 
tionships” was adopted by the 
South Carolina Automobile Dealers 
Assn. at its sixth annual convention 
here last week. 

The resolution also urged that 
every effort be made to encourage 
tolerance and cooperation between 
labor and management. 

T. V. West, of Georgetown, was 
elected president of the association 
for the coming year. West and the 
new board of directors will choose 
the vice-president and secretary- 

(Continued on Page 30, Col. 1) 









Truman Okay 
Awaited on Tax 


Cut Measure 


WASHINGTON.—President Tru- 
man is expected to sign the new 
tax act this week, repealing the 
auto use and excess profits taxes. 

The Senate completed legislative 
action by voice vote Thursday after 
the House had accepted the report 
of a joint conference committee. 

Five billion, 920 million dollars 
will be lopped off next year’s rev- 
enues by the measure. A total of 
12,000,000 low-income tax payers 
will be removed from the rolls as 
of Jan. 1, 1946. 

The bill makes individuals’ sur- 
tax exemption applicable on the 
3 percent tax so that employers no 
longer will withhold any tax from 
the 12,000,000 subject only to the 
normal levy. 





Fleetline, most attractively styled 
model that Chevrolet has ever 
offered. 

An array of colors and color 
combinations are offered in the 
1946 Chevrolets. For every regular 
model throughout the whole line 
there is a choice of six different 
color schemes. A range of three 
solid colors is provided, and in 
addition, two-tone hues are avail- 
able upon specification. All details 
of striping and trim harmonize. 

Striking effects are achieved 
through treatment of color com- 
binations. Rich shades in the 
darker hues are used on the up- 
per structure, blending harmoni- 
ously with lighter shades below 
the belt molding. 

First to come from the produc- 
tion lines is the popular Style- 
master sport sedan, a four-door 
model which was featured in ini- 
tial displays in dealer showrooms. 
As material availability and manu- 
facturing are expanded, it is plan- 
ned to broaden production sched- 


ules to include possibly such mod- | 


___(Continued « on Page 30, Col. 4) 
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IPA Hints Big Slash in Dealer Discount; 
= NADA Refutes Charge; Prices This Week 


Congress Plans 


Public Hearings 


House Group to Air 
| Absorption Battle; 
| Most Makers in Listing 
| 


WASHINGTON.—The price 
| Squeeze was closing in fast on 
auto dealers at press time, 
with Price Administrator 
Chester Bowles asserting that 


| prices on all makes of new cars 
would be announced this week 
perhaps by Tuesday —and intimat- 
ing that the cut in discounts forced 
on dealers might run as high as 
12 percent. 

Meanwhile, the dealers were re- 
sisting aggressively. 

Congressman Wright Patman, 
of Texas, chairman of the House 
Small Business committee, an- 
nounced that his committee 
would commence public hearings 
this week—by Wednesday, it is 
hoped—on OPA’s proposal that 
auto dealers absorb all or part of 
any price increases granted to 
car manufacturers. 

Bowles’ intimation that the dis- 
count cut might be about 12 per- 
cent came at his press conference 
Thursday. He said that while the 
discount generally was about 24 
percent prewar, other margins 
brought the dealer's realized mar- 
gin down to 10 percent in 1939 and 
12's percent in 1941. 

“This means,” he said, “that a 
dealer who will sell a car for $1,000 
is asking the OPA to allow him 
$240 profit, when he only made 
$100 to $120 profit on such a sale 
before.” 

Bowles said that nearly all 
manufacturers had _ submitted 
price schedules, and, contrary to 
the previous plan, OPA would 
announce all of them rather than 
wait for the manufacturers to 
announce them. 

(However, 

(Continued | _on Page 
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Labor Peace Parley Opens; 
Reaction Coolto Truman Plan 


By Mac Gordon 
Staff Writer 

DE TROIT.—The long-awaited 
labor - management conference 
opens in Washington today in what 
may be the nation’s last chance to 
avert a fatal industrial crash such 
as occurred after World War I. 

Centered in the auto industry, 
the clash over wages and prices 
became more muddled than ever 
last week in the wake of President 
Truman’s address. 

The President, by backing wage 
boosts and a solid price freeze, 
inspired the belief that the profit 
margins on new cars are going 
to be considerably lower than 
previously indicated. 

Although the conferees in the 
Capital are not scheduled to tackle 
the wage-price issue, many observ- 
ers felt that an early resolution of 
the dispute is needed to stave off 
economic chaos. Chief topic of the 
conference is discussion of meth- 
lods to avoid strikes under collec- 
tive bargaining contracts. 

Developments in the troubled 
auto industry last week alternately 


| brightened and darkened the situ- 

ation: 

| Except for endorsement of indi- 
vidual collective bargaining 

procedures, auto management saw 


little merit in wage-price plan of 
President and Commerce depart- 
ment. 

UAW-CIO chiefs hailed Tru- 


“— man proposal as supporting its 

demand for 30 percent pay raise. 
UAW flatly rejected General 
Motors offer of 45-hour week 

with 6 percent raise. GM wage 

reply to UAW is due this week. 

| All differences between Kelsey- 


Hayes management and UAW 
were settled. 
@ Ford workers will take NLRB 
*’ strike vote Wednesday. Wage 
negotiations with UAW were de- 
layed until Nov. 20. 
6 Glass strike continued, imperil- 
ing new-car assembly. 
™ Graham- Paige cancelled con- 
tract with UAW after strike 
halted switch to Willow Run. 
The labor-management confer- 
(Continued on Page 26, Col, 4) 
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Richards Tells Ohio Dealers .. . 
SL 


Inflation Check Called 


Key to New 


COLUMBUS, O.-—-The key to an 
abundance of new automobiles is 
in the continuance of the free 
enterprise system and a definite 
curb of an inflationary spiral, said 
Karl Richards, manager, field serv- 
ices department, Automobile Manu- 
facturers Assn., in an address to 
the Ohio Automobile Dealers Assn. 
convention here last week. 


Scott A. Rogers, president of 
OADA, also told the convention 
that the way to combat already 
increased costs as well as any 
further boosts in expenses is to 
increase the operating efficiency 
of the dealership. 


Richards, meanwhile, pointed 
out that although “remarkable 
progress” has been made by the 
manufacturers in reconversion, 
actual volume production has not 


Fruehauf Plans 
Biggest Plant 
Near Cleveland 


CLEVELAND. — (UTPS) — The 
world’s largest truck-trailer manu- 
facturing plant occupying a 186- 
acre site and costing $4,500,000, will 
be constructed by the Fruehauf 
Trailer Co. in Avon, O., according 
to Harvey Fruehauf, president. 


Gradings and footings on the new 
project will be started at once and 
construction will begin as soon as 
steel is available. Site of the plant 
is 21 miles west of Cleveland. 

Fruehauf said the plant, expected 
to be in operation by August, would 
employ about 2,500 persons. All 
labor, with the exception of several 
key executives, will be recruited 
from this area, it was said. 

“This new factory will not dis- 
place present facilities, but will 
augment them,” said Fruehauf. “It 
will be devoted particularly to the 
quantity production of standard- 
model Fruehauf truck-trailers, for 
which the company is experiencing 
an unprecedented demand both in 
the way of new equipment and to 
replace that operated past normal 
mileage during the war period.” 





F one Production 


Under Way in 7 
Branch Plants 


DEARBORN. Production of 
Ford trucks has begun in the Ford 
assembly plant at «Somerville, 
Mass., and will begin soon at the 
Chicago plant, where reconversion 
work is nearing completion. 

Ford plants at Chester, Pa., and 
Richmond, Calif., which had been 
in production but were forced to 
shut down a month ago because 
of supplier strikes, resumed assem- 
bly of trucks last week. 

A total of seven Ford branch 
assembly plants now are on a 
peacetime operation basis, as Ford 
truck and passenger car produc- 
tion gains momentum, company 
officials said. 

The other four plants, which are 
also assembling passenger cars, are 
Buffalo, Edgewater, N. J.; Dallas, 
Tex., and Louisville. 





Car Boom 


yet started. 

As to when a volume of cars will 
be in the hands of dealers and 
what prices the public will have 
to pay for these cars, Richards 
said: “No answers can be given 
until the American people decide 
whether or not the free enterprise 
system is to be preserved and at 
what point the purchasing power 
of the dollar will be stabilized.” 

In addition to his AMA duties, 
Richards serves as a dollar-a-year 
man for the U. S. Treasury depart- 
ment. From this source he reported 
that wartime savings of the Amer- 
ican people amount to about 160 
billion dollars. 

“This offers great hope to manu- 
facturers of automobiles and to 
every auto dealer,” he said. Rich- 
ards added that it would be an 


“awful nightmare” to have this 
purchasing power dissipated by 
inflation. 


In concluding his address, Rich- 
ards told the dealers: “We have 
a job to make it clear to every 
American citizen that he is the 
true beneficiary in dollars and 
cents and in comforts and ad- 
vantages of the benefits of the 
mass production system and of 
free labor, free management in 
a free competitive system.” 
Later during the convention, 
Rogers said that although dealer’s 
operating expenses have risen con- 
siderably in the past few years, 
costs will rise still further and 
faster in the next few years. 
Other points brought out 
Rogers address were: 

1. Greater percentage of fran- 
chised dealers in OADA than any 
other state association. 

2..-General Assembly of Ohio 
urged to exempt used motor ve- 
hicles from sales tax; uniform li- 
cense plate fee for all passenger 
cars, asked. 

3. Formation of more strong lo- 
cal associations and a larger mem- 
bership in NADA advocated. 

Earlier, during a business ses- 
sion of the convention, Frank M. 
Quinn, Ohio registrar of motor 
vehicles, spoke on the D & S 
licensing law. Following lunch- 
eon, Lee Moran, executive vice- 
president of NADA, discussed 
“Where do we go from here?” 

He was followed by Wilbur Shaw, 
of Firestone Tire & Rubber Co., 
who told of the latest developments 
in synthetic tires. 

“Dealer’s Tax Problems” was the 
theme of an address by John W. 
Stokes, president of John W. 
Stokes & Co. The dealer’s point of 
view was explained by Col. Felix 
Doren of General Motors Corp. 


in 





Tacoma Dealers 


List 100% Roster 


TACOMA, Wash.—New dealers 
joining the Tacoma Automobile 
Dealers Assn. brings its member- 
ship up to 100 percent of the fran- 
chised dealers in the city and 
county, according to Everett Ste- 
ven, president. 

Latest to join are: Herb Satter- 
lee Motor (Packard); Kraus Motor 
Co. (Willys-Jeep); Robertson Auto 
Sales (Austin), and Munson-Smith 
Motor Co. (Dodge-Plymouth). 


THE BATTLE of the cylinders started in advance of the automobile industry’s 


Golden Jubilee observance in Chicago last week. Shown near the Museum of 
Science and Industry as they lined up for a friendly race (winner not an- 
nounced) are Lulu Belle at the wheel of a 1902 Oldsmobile “Old Scout” and 


(left to right) Joe Kelly and Pat Buttran in a 1905 Cadillac. Lulu Belle, Kelly 
and Buttran are stars in the National Barn Dance radio program (Story page 8). 





Fans Give New Cadillac 


To Hutson of Green Bay 

MILWAUKEE.—Don Hutson, 
assistant coach and end of the 
Green Bay Packers, was on the 
receiving end for more than 
footballs at a recent Packer 
game with Boston here. Between 
halves he was presented with a 
certificate from fans for the 
purchase of a new Cadillac. 

The car will be purchased 
from the Seibert Cadillac Co. 
in Green Bay. 


Distribution Hurt 
By OPA Controls, 


Economist Says 


NEW YORK. — Continuance of 
rigid control of prices by the Office 
of Price Administration is the ma- 
jor legal “roadblock to distribu- 
tion,” Martin Gainsbrugh, chief 
economist of the National Indus- 
trial Conference Board, told a 
meeting of the American Market- 
ing Assn. here last week. 

Declaring that OPA “has _ its 
marching orders” to maintain re- 
tail prices, he asserted that distri- 
bution cannot function effectively 
unless these orders are changed by 
Congress. 

Relaxation of distribution con- 
trols would aid the producer and 
fabricator as well as the consumer, 
he said, emphasizing that all of 
these groups “desire a healthy, ven- 
turesome system of retailing.” 

Cost absorption works to the con- 
trary, he said. Under the cost 
absorption policy, he declared, “the 
distributor and retailer, virtually 
alone, have been singled out to 
face the uncertainties of reconver- 
sion in a straight-jacket of tight 
price controls. Admittedly, these re- 
conversion adjustments of wages 
and material costs mean higher 
pre-retail costs,” he said. 


Traffic Unlikely 
To Reach Prewar 
Levels Until *49 


WASHINGTON. — Although an 
unprecedented annual output of 
motor vehicles is anticipated when 
full-scale production is resumed, it 
is unlikely that traffic conditions 
will reach prewar proportions be- 
fore 1949, in the opinion of Execu- 
tive Vice-President Lee Moran of 
NADA. 

This opinion, Moran stated, is 
based on studies made recently by 
various groups and agencies both 
in government and the auto indus- 
try. 

“The consensus among govern- 
ment and industry experts seems 
to be that motor vehicle production 
will in due time attain higher 
levels than ever before,” Moran 
said. “The alltime high was reach- 
ed in 1929 when the output, as 
measured in terms of domestic 
sales, reached the figure of 4,620,- 
000 vehicles. 

“However, the net increase in ve- 
hicles in service will not be as 
large as these huge production fig- 
ures might suggest. It is not anti- 
cipated, therefore, that the number 
of automobiles and commercial ve- 
hicles on our streets and highways 
will show much increase in volume 
until 1947. 

“Passenger car registrations for 
the present year, according to the 
Public Roads administration, 
amount to 23.4 million. This will be 
increased by only 500,000 cars up 
to and including the year 1946, ac- 
cording to a survey by the Bureau 
of Labor Statistics. 

“By 1948 they will have grown 
to 28.2 million or about 1.3 million 
less than before the war. Not until 
1949 will registrations reach the 
figure of 30.5 million, or only about 
a million more than in 1941.” 


GM to Build 


Plant in Mexico 


MEXICO CITY.— Mexican gov- 
ernment officials have just in- 
spected the new plant being con- 
structed by General Motors in Mex- 
ico City. 

V. A. Moore, general manager of 
the plant, has announced the pur- 
chase of 65,000 square meters of 
property to be given over to a plant 
for the manufacture of spare parts 
and of bus and truck bodies. 




















































General Tire Purchases 
Pennsylvania Rubber 


JEANNETTE, Pa.—Purchase of 
Pennsylvania Rubber Co. here from 
the Du Puy estate by General Tire 
& Rubber Co. of Akron was an- 
nounced last week by William 
O’Neil, General Tire President. 
Howard W. Jordan, president of 
Pennsylvania Rubber since 1941, 
and his associates, will continue 
to direct the company policies in 
the same capacity under Jordan’s 
direction. 

Production capacity has been 
doubled and the factory been 
enlarged to 475,000 square feet of 
floor space. Pennsylvania Rubber 
will continue to manufacture and 
merchandise the Pennsylvania line 
of tires, will retain its dealer or- 
ganization and will follow present 
policies of sales, purchases, mer- 
chandising and personnel it was 
announced. 

Acquisition of Pennsylvania by 
General Tire makes the latter com- 
pany an even more potent factor 
in the rubber industry it was 
pointed out. It is the latest step 
in an expansion program aimed at 
the postwar market already fifth 
in the tire field. The addition of 
Pennsylvania, seventh company in 
tire sales, will give General Tire 
an annual peace sales volume 
which will approach the wartime 
sales volume. 


In 1944, Pennsylvania reported 
sales in excess of 24 million and 
General’s sales total was more 
than 74 million. Both companies 
have attained their present posi- 
tion without selling tires to car 
manufacturers. It has always 
been O’Neil’s contention that or- 
iginal equipment business neces- 
sitated the sacrifice of quality. 


General’s holdings now include 
the main factory at Akron, where 
production facilities have been 
greatly increased in the last five 
years; a new tire plant at Waco, 
Tex.; a mechanical rubber goods 
factory at Wabash, Ind; a cotton 
mill also recently expanded at 
Barnesville, Ga.; control of the 
Aerojet Engineering Corp. at Pasa- 
dena, Calif.. where the company 
turns out JDT rockets to assist 
military and commercial airplanes 
in taking off with heavy loads; a 
metal products division in Akron, 
and a new half million dollar 


16,096 See *46 


a 


laboratory in Akron. 
General also manages a govern- | 
ment-owned synthetic plant -@& 
Baytown, Tex. In addition to its 
interests in rubber and allied lines, 
General owns and _= successfull 
operates the Yankee Network in 
New England with a chain of 2 
radio stations, which is the cour! 
try’s fifth largest network. ' 
“In acquiring Pennsylvani 
Rubber, we acquire a soundly’ 
managed tire company with one 
of the oldest names in the indus: 
try,” O’Neil said. " rs 
Pennsylvania Rubber was started | 
in Erie, Pa., in 1898 and a yee 
later moved to Jeannette. Genera 
was started in 1915 and will cele~ — 
brate its thirtieth anniversary th’ 
month. 













U. S. Removes 
Priorities for 


Civilian Jeep 


TOLEDO.—With priority regula- 
tions affecting the sale of the ne 
civilian Jeep having been abolished, | 


George Harold Bell, director % 
sales for Willys-Overland, notifie 
distributors last week that now 


they can be sold to the gener 
public. € 


Bell pointed out, however, that 


orders already placed by holdey 
of priority certificates must — 


honored first. r 
Priorities resulted in its cing 

limited to farmers, industria 

plants, railroads, motor freight de- 

pots and docks. 


Dealers Organize = 


In Salem County | 


SALEM, N. J.—The Salem Cou 
ty Automotive Trade Assn. has ( 


been organized here with the a ‘ 
sistance of Otto P. Henneberge™= 


business manager of New Jersey | 
Automotive Trade Assn. Officers o— 
a 


the new county association are 
follows: 

President, Charles H. Pyle, Pen@—" 
Grove; vice - president, John J. 
Oechsle, Salem; treasurer, Loui 
D. Horner, Woodstown; secretar ==" 
Arthur B. Nichols, Salem. i 


Buick in N. Y. 





q 
/ 


During Ist Day of Showing ,_ 


FLINT.—Public interest and en- 
thusiasm for the 1946 Buick estab- 
lished new records at the first 
showing of the new models in New 
York City, according to informa- 
tion received here by W. F. Huf- 
stader, general sales manager for 
Buick. 

Attendance on the salesroom 
floor in New York during the first 
day of showing the 1946 Buicks, 
totaled 16,096 persons, more than 
double the attendance of any pre- 
vious new Buick showing. The 
crowd swarmed into the salesroom 
at Broadway and 55th street soon 
after the doors opened at noon and 
a one-way flow of customers had 
to be directed to avoid a traffic 





jam, according to Hufstader. 

Orders written on the salesroo 
floor for the new models also estab- 
lished a new record and did no 
include orders written in indi oes 
dealer salesrooms in the New York 
metropolitan area where new ca 
shipments now are being receive 
A cash deposit backed up each 
order. 

During the second day of sho 
ing, more than 14,000 passed 
through the doors and the follower" 
ing day more than 10,000 came t 
inspect the new Buicks. : 

Within a few days every dealer 
in the Buick sales network wi ; 
have received a new model, ac- 
cording to Hufstader. 
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FEATURED at_first public showing of Buick’s postwar cars at the Glidde@ 
showrooms, New York, is this Estate Wagon on a 124-inch wheelbase. Unusually 
attractive design with sweeping airfoil fenders and new massive front end 


treatment characterizes the new car. 
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<° of the things we all have 
)issed near the end of the 
is dealer conventions. Now 
they are being resumed, I 
that every dealer will take 
newed interest in them, wheth- 
»y are local, state or national. 
-enefits of such meetings not 
- come from the formal pro- 
;, but from the conversation 
tel rooms and lobbies. This 
ustry has now grown up. We 

xert more influence on the 
ional economy than ever before. 
‘ther we like it or not, govern- 
is going to have more to do 
business from now on, and 
alers must be strongly organized, 
not only for the protection and 
yivancement of their own _ busi- 
but from the standpoint of 
advising and counseling public of- 
as to the beneficial steps 










SS, 


| tional standpoint. 


° We must always remember 
ie | ‘hat our opportunities are limit- 
— ed unless the nation is prosper- 
F us. We therefore have an obli- 
> gation as leading citizens and as 
— representatives of this trade to 
1! ‘cept our responsibility for 


leadership to the end that con- 


as itions are laid whereby America 
ia n maintain a permanent state 
je of prosperity. 

a * 


a Ke 
~easons for Attending 
oak" Conclaves 
NOTICE that John Raine, ex- 
ecutive vice - president of the 


irginia association, in sending out 
us call for annual meeting Dec. 


“ee 9-10-11 at Richmond, gives the 
7 ur following reasons for holding 
oy a convention: 


e- So that its members may 
a hear a discussion on _ prob- 

lems that affect the successful 
€ @ conduct of that member's trade 
z or individual business. 


— ) So that the members of any 


trade or profession might 
ea: become better acquainted and 
et through that acquaintanceship 

; with each other, to know how 
e each other solves their prob- 
lems. 

To relax and to enjoy the 
** company of others in an 
atmosphere of entertainment, 
which results in the building of 
friendship and confidence in one 
another, without which a trade 
or profession is seriously handi- 
capped. 
4, To demonstrate to the public- 

at-large that the trade or 
profession is organized and as 
such stands ready to cooperate 
or compromise or defend its 
rights, as may be determined by 
conditions. 

I subscribe to these reasons 

CP vcicheartedly. AUTOMOTIVE News 

_ attempts to bring to subscribers a 

nvention-in-print each week, but 

& ? Piss is no substitute for personal 


3 contact and association with fellow 


- 





¢ =. ‘mbers of the trade annually, if 
- ; t more frequently. 
* * x 
P ’ © -ikes Must Be 
. . A voided Now 
' HERE isn’t anything dealers 
‘an do about it, but they are 


sad over the prospects of labor 
ible at the factories in the fu- 


-—e 


t.re. Factories have done a won- | 
ful job of reconversion. Most} 


—e 


; ! them are in production or ready 


s.ortage of some material, 
hor difficulties. 

There has been a lot of ad- 

‘ance publicity regarding strikes. 

t has been my experience that 

he things we have been warned 

\bout in advance, and worry 

about, never are realized. The 

hings that come unexpectedly 

re the ones that hurt. I am 

‘herefore hopeful that the fac- 

‘ories and labor will get together. 

“his industry is altogether too 

large; the public interest is too 





t. go. There are two situations | 
it are critical yet so far as 
v.lume production is concerned — | 
: 


and | 






By John 0. Munn 


Dealers’ or salesmen’s comme 
addressed to John 0. _ 
and the writer’s nam 












questions or requests may be 
Munn in care of Automotive News, Detroit, 
@ will be kept in confidence if requested. 







great, to allow a strike just after 
successfully concluding a recon- 
version period during which a 
good many workers automatic- 
ally were laid off. Nobody ex- 
pected the adjustment of war to 
peace without disruption. The 
manufacturers already, in this 
short space of time, have over- 
come that hurdle much to their 
credit. It is true that peace came 
before we expected it. To read 
the newspaper headline, one 
would be led to believe it was 
a calamity. It is true, we were 
unprepared for it, but even the 
saving of one day of war was 
not only a solid economic gain 
for the nation, but it saved many 
lives. It gave us freedom from 
that day on to concentrate on 
peacetime activities. 


oS * * 


ila; | geials 
cour be taken from the overall na-| Dealers Urged to Use 


Their Influence 


ee the automobile in- 

dustry had the biggest recon- 
version problem. Out of the civilian 
working forces of 51 million at the 
war’s end, perhaps 44 million peo- 
ple were working for an industry 
that had no reconversion problems 
and were faced with no more 
calamity than the mere finding of 
civilian markets to replace Uncle 
Sam. Only six or seven million 
workers were involved in an indus- 
try like the automobile ship- 
building, airplanes, that had an 
immediate decline in market, or 
had to be retooled for an entirely 
new product. 

This industry has a good start 
on reconversion and _ nothing 
must interfere with its progress 
to new high production levels. 
After World War I the nation 
depended upon the automobile 
industry to lead it back to pros- 
perity, and now it depends on it 
even more so. 

Let’s use our influence as dealers 
to see that right prevails! 

* * * 


Parking Garages 
Being Used 

URING the late 20's, investors, 

real estate dealers, architects 
and builders were busy erecting 
fireproof parking garages in down- 
town locations in metropolitan cen- 
ters. In spite of the high building 
and land cost, these buildings that 
were located strategically proved 
good investments. During the de- 
pression years, however, many of 
these garages located on _ the 
fringes of downtown areas, failed 
to pay returns on bonds or mort- 
gages, and went through receiver- 
ships. 

After these buildings were re- 
financed several times, they finally 
arrived at a capitalization whereby 
they became good investments for 
an automobile dealer location. With 
the revised capitalization many of 
them carried themselves with 50 
percent occupation, which meant 
low overhead for the space occu- 
pied by dealer activity. 

Many such buildings have been 
taken over by dealers and while 
storage was continued as a 
means of more customer contact, 
parts of the buildings were re- 
equipped for automobile mainte- 
nance, parts stocks, offices and 
salesrooms. The layout of these 
buildings is ideal for the estab- 
lishment of factory-type assem- 
ly lines which would include 
painting, upholstering recondi- 
tioning, body and fender repair, 
brake relining, car washing and 
waxing. These are all specialties 
that a dealer can perform on any 
make of car as advantageously 
as a dealer who sells that car. 
Then, in addition to specializing 
in these general services, the 

market for which is available on 
account of its handy downtown 
location, a dealer would install 
two hoists in each stall for such 
things as motor repairs, front- 
end straightening, ete. and a 
mechanie’s helper would place a 

(Continued on Page 29, Col. 1) 





Indiana Dealers Protest 


OSP Sale Cancellation 

INDIANAPOLIS. — Charging 
that the last minute cancella- 
tion of the sale of vehicles by 
the Office of Surplus Property 
of the Department of Commerce 
at Camp Atterbury inconveni- 
enced dealers, the Automobile 
Dealers’ Assn. of Indiana last 
week brought the matter to the 
attention of NADA, 

The association points out 
that many dealers drove as 
much as 400 miles. A consider- 
able loss of time and money by 
several hundred dealers could 
have been avoided if notification 
had been made earlier, it states. 
In anticipation of the sale many 
dealers had visited the camp to 
inspect the offerings before the 
date set for their disposal. 





N. J. Convention 


November 27-28 
In Atlantic City 


NEWARK, N. J. — William L. 
Mallon, president of the National 
Automobile Dealers Assn., will ad- 
dress the New Jersey Automotive 
Trade Assn. twenty-seventh annual 
meeting and convention at the Ho- 
tel Claridge in Atlantic City Nov. 
27-28. 

Other speakers will be William J. 
Gaffney of the New Jersey High- 
way Users Conference, Karl M. 
Richards of the Automobile Manu- 
facturers Assn., H. B. Barrett of 
Barrett Equipment Co., Arthur O. 
Dietz of Universal Credit, L. J. 
Buckland, editor of “Buck Sez,’’ Lt. 
Col. Harold G. Hoffman and Arthur 
W. Magee, mator vehicle commis- 
sioner. 

Thomas J. Brogan of Paterson 
of the resolution committee and 
Walter F. Conover of Princeton, 
vice-chairman. Other members of 
the committee include James G. 
Brogan, Atlantic City; Walter 
Shea, Hackensack; James G. Beck- 
er, Mt. Holly; Stewart C. Holman, 


Merchantville; Otto F. Ploetner, 
Irvington; Albert J. Ruckle, Jer- 
sey City; John E. Bailly, Red 
Bank; A. Gordon Swan, Dover; 


Charles H. Pyle, Penns Grove; 
John V. Rawson, Plainfield. 


Lalke Co. Assn. 
Formed Anew; 


DuPan at Helm 


PAINESVILLE, O.—At a meet- 
ing of 14 dealers at the Richmond 
Valley inn Oct. 24, it was unani- 
mously agreed to reorganize the 
Lake County Automobile Dealers 
Assn. 

Joe DuPan, of DuPan Pontiac 
Motor Sales, Willoughby, was elect- 
ed president. John Bieber, Dodge 
dealer in Painesville, is the vice- 


president, and Ford Bailey, of 
Painesville Buick, the secretary- 
treasurer. 

The association will meet the 


first Thursday of each month for a 
dinner meeting. 
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‘Tough 


Future’ 


Mallon Warns of Strong Competition 
During N. H. Convention 


MANCHESTER, N. H.—(UTPS) 

Despite the optimism of many of 
the country’s automobile dealers, 
who believe they are “over the 
hump” with a rosy path ahead, the 
next five years will be “most com- 
petitive and tough,” William  L. 
Mallon, president of the National 
Automobile Dealers Assn., said, in 
the principal address at the annual 
convention of the New Hampshire 
Automobile Dealers Assn. Oct. 30. 

Strong competition will not only 
develop among the dealers them- 
selves, but from outside sources 
and a strong and aggressive mem- 
bership in dealers’ associations will 
be necessary to maintain free en- 
terprise in the face of a tendency 
of both state and national legisla- 
latures to “correct this and that,” 
Mallon warned. 

Dealer discounts, he said, looms 
as one of the big problems for deal- 
ers in the future and they face a 
most difficult era should the OPA 
decide to permit manufacturers to 
increase the wholesale price of 
automobiles and at the same time 
prohibit dealers from passing the 
increase along to car buyers. 


During the afternoon session, J. 
Harrison Cavanaugh, the New 
Hampshire director of NADA, out- 
lined benefits which New Hamp- 
shire dealers receive through the 
national organization. 

All officers and directors of the 
state association were renamed at 
the afternoon meeting. They are: 
president, Otis E. Mercer of 
Nashau; vice-president, Leander G. 
Pynn of Meredith; secretary-treas- 


Eight Speakers 
Already Booked 
For Va. Parley 


RICHMOND, Va.—Eight speak- 
ers have already been listed for the 
convention of the Automotive 
Trade Assn. of Virginia Dec. 9-11 
in the John Marshall hotel here, 
John E. Raine, general manager, 
said last week. 

Raine also announced that the 
association has asked the Com- 
merce department to schedule a 
sale of surplus vehicles on Dec. 12 
in Richmond, so that dealers at- 
tending the convention could stay 
over a day and attend the sale. 

Acceptances to speak at the con- 
clave have been received from the 





following: 
Herbert M. Gould, manager of 
General Motors Holding Corp.; 


George Romney, general manager 
of the Automobile Manufacturers 


Assn.; John W. Stokes, taxation 
expert, and L. J. Buckland. 
Arthur O. Dietz, president of 


Universal CIT Credit Corp.; Carl 
M. Flora, chairman of the Con- 
sumer Credit committee of the 
American Bankers Assn.; William 
Howard, chairman of the Dealers 
Committee for Apprentice Train- 
ing, and William M. Mallon, presi- 
dent of NADA. 





300,000 Order Fords 


‘V8 Day’ Crowds Make Deposits on New Models 
Without Price or Delivery Data 


DEARBORN, Mich.—More than 
300,000 persons placed orders for 
the 1946 Fords on “V-8 Day” Oct. 
26 and the next day although they 
had no knowledge of what the cars 
would cost, Ford Motor Co. dis- 
closed Thursday. 

Dealers in many cities reported 
that showroom crowds exceeded 
those that saw the historic debut 
of the Model A Ford in the fall 
of 1927, J. R. Davis, director of 
sales and advertising, said. The 10 
million who saw the Model A, 
set an alltime record for crowds 
attending an auto presentation. 

“Two things everyone wants to 

know are ‘how soon do we get 

them?’ and ‘thow much?’,” Davis 
said. 

Answering the first, 


“sooner than it was expected.” 
Davis revealed Ford produc- 


: tion has already passed the 1,000 


Davis said 
the public will get the new Fords 


units a day rate and should pass 
the 2,000 mark within a few 


weeks. 











urer, Walter B. McGregor of Man- 
chester. 

Directors: Virgil D. White of 
Ossipee; Mercer; Frank E. Brooks 
of Portsmouth; Halsey Gibson of 
Manchester; Wilfred J. Sanfason 
of Manchester; Pynn; Maurice J. 
Grant of Manchester; Ellis Robert- 
son of Keene; J. Harrison Cavan- 
augh of Manchester; Ralph H. 
George and Nils B. Carlson of 
Concord; C. King Shelton of New- 


market; Briscoe P. Spencer of 
Claremont: Earl R. Elsea of Ports- 
mouth: Edwin B. Morse of Man- 
chester. 


Mallon to Address 
Okla. Dealers 
Meeting Noy. 14 


OKLAHOMA CITY. Wm. L. 
Mallon, president of National Auto- 
bile Dealers Assn. 
convention to be 
held at the Skir- 
vin hotel here 
Nov. 14. 

The announce- 
ment was made 
last week by A. 
R. Christie, sec- 
retary - manager 
of OADA. 

Other speakers 
who have already 
been engaged for 
the convention 
mobile Dealers Assn., will be one 
of the speakers at the annual con- 
vention of the Oklahoma Automo- 
include L. J. Buckland, editor of 
Buck Sez, and R. L. Ledterman, 
Oklahoma director of NADA. 


Wm. L. Mallon 


Warns on Minors 
CATA Advises Dealers to 


Check Draft Cards 


CHICAGO. And now it’s the 
seller, not the buyer, who must be- 
ware. 

Warning to that effect was issued 
by the Chicago Automobile Trade 
Assn. last week in reporting on the 
experience of some dealers in sell- 
ing to minors, with special appli- 
cation to war veterans. 

Cautioning that “it might be well 
for dealers to check the purchaser's 
draft card for his correct age if 
there is any doubt whether or not 
he is over 21,” the CATA related 
cases where war veterans under 21 
have bought cars or trucks, used 


the vehicles for a time, claimed 
that they were not satisfactory, 
and, through legal counsel, de- 


manded that the money be re- 
funded on the grounds that the 
buyers were minors at the time of 
purchase. 





Calif. Dealers See 


Ist °46 Chevrolets 

OAKLAND, Calif.—San Fran- 
cisco Bay aréa Chevrolet dealers 
were treated to their first look 
at the 1946 model during a show- 
ing at the company’s zone head- 
quarters here recently. 

Dealers expressed confidence 
that the 1946 Chevrolet will con- 
tinue to lead in volume sales, 
and at the same time warned 
motorists not to expect the 1946 
cars to be available in quantity 
immediately. 








GEORGE ROMNEY (center), managing director of the Automobile Manufac- 
turers Assn., was a featured speaker at the annual convention of Pennsylvania 


Automotive Assn. in Pittsburgh. 


York, new president of PAA. 


Here 
(left), president of the Pittsburgh dealers association, and Henry J. 


P. Mooney 


Fritz, of 


he is chatting with John 


A TIMA. « A m~~ 
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AUTOMOTIVE 
OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Still a Muddle 
7 it was because it became necessary for the 
President to make an administration pronouncement 
on the labor question in the middle of our football season, 
or because the exigencies of politics dictated such a course, 
the talk to the nation on the needs of raising workers’ pay 
certainly did a neat bit of oratorical open field running. 

Like a “Ghost Grange’ he slid gracefully and neatly 
around every point in the controversy that was basic to 
the automotive industry. With undulating hips, he skill- 
fully avoided any reference to the effect that establishing 
a ceiling retail price on a product without also controlling 
the items that made up its cost might have on the ability 
of the industry to increase wages. He tactfully avoided 
“bucking the line’? on the question of whether labor was 
to produce more for the increases he thought they should 
get and made sure at all times he had a “blocker” behind 
which he can dodge if the going should get too tough. 

This ‘‘blocker’’—the three conditions under which indus- 
trialists can apply for a raise in the price of their product 
—may be an actual “out” for the industry—or it may prove 
to be but a part of the “razzle dazzle” of this Administra- 
tion’s attempt to keep its voting support in line. 

His plea for both sides to play the game clean may result 
in a modification of unreasonable demands but to the spec- 
tators in the stands who pay the ultimate costs, the speech 
resulted in no actual yards gained for either side. It was 
merely a beautiful bit of open field running that seemed 
to give some little encouragement to the union side with- 
out determining how the touchdown of full production can 
be made quickly and equitably. 


Dealers Can] Do It 


PA Administrator Bowles in his announcement of the 

discontinuance of all automobile rationing made the 
plea: “We ask, however, that dealers everywhere give 
special consideration to unusual hardship cases.’ 

Bowles has no need for worry on this score—automobile 
dealers who have done such a magnificent and unselfish 
job of keeping America’s “on-rubber” transportation going 
under the most arduous conditions for the duration will 
not spoil that wonderful record of accomplishment now 
that controls have been lifted. 

No one knows better in each community the people who 
need new transportation most and who are entitled to first 
consideration in the allotment of the relatively few cars 
that will be distributed this year. 

If the administration itself was as keenly aware of the 
responsibilities of the car makers and dealers under govern- 
ment directives to provide needed transportation, they would 
put an immediate end to the political bickering and dilly- 
dallying that has held up full 
daily developing the “hardship” cases which alarm obstruc- | 
tionist Bowles, the author of the price-ceiling program that | 
only controls the “‘top”’ price but lets costs go wild. 


‘ar production and which is | 


NEW YORK.—On few occasions 
has the combined power of press 
and radio been better demonstrated 
than in a freak condition which 
“happened” over Navy Day week- 

end here. For the 
ATOMIC BOMB past several 
OF PUBLIC weeks every form 
OPINION of public expres- 
sion was employ- 
ed to keep people away from New 
York “while the fleet was in.” 
Hotelmen rightly expected the top 
demand in all their experience 
from the wives and families of 
both men and officers. Hotels ran 
advertisements in distant cities 
warning their customers. News- 
papers carried stories every day 
and radio commentators from Win- 
chell, up or down as you choose, 
screamed to their listeners that 
unwanted guests coming to New 
York during Navy Week would not 
only be without beds, but without 
sympathy. Well, you've probably 
guessed it! New York, said local 
newspapers, had more vacant hotel 
rooms than over any week-end in 
the past four years! 
* * * 

Now I've been wondering if pos- 
sibly we in this industry had not 
better take a couple of looks at 
what might happen to this “pent- 
up” demand for new cars and 
trucks IF all of the circumstances 
should happen to coagulate at the 
same time. You know that an 
atomic bomb large enough to de- 
stroy a city, yet small enough to 
fit in your briefcase, is simply the 
result of bringing a few simple 
chemicals together under the right 
circumstances at the same instant. 

* * * 


For example, the present labor 
disputes are not tending to increase 
the demand for cars. Many a pros- 
pective buyer is going to let John 
buy the first available vehicles on 
the simple assumption that there 
may be some “hidden bugs” in a 
product that could hardly be re- 
ferred to as “having been made 
with loving hands!” Then there is 
the growing feeling that it will 
only be a matter of a few months 
before completely redesigned mod- 
els will be available in all lines, so 
why buy now? 

* * * 


Yet most of the 1946 models so 
far displayed actually have more 
changes and improvements than 
were apparent between the last 
two auto shows. Maybe the pub- 
lic will have to be told this fact 
more strongly before they will 
buy the present models in the 
quantities we expect. 

* of * 

Certainly the present labor tieup 
of auto production is the worst 
thing that could happen from a 
sales viewpoint. Its significance to 
our American economy is so deep- 
rooted that we might have the de- 
pression before the boom we have 
all had a right to expect would 
immediately follow the end of our 
two-ocean war. The psychology of 
the American buying public is a 
strange animal. Normally it has 
only to be shown something it 
wants and at a fair price and it 
will keep the wheels of the factory 
that makes it spinning BUT 
let it get scared off, maybe by 
whispered propaganda, and it can 
be as stubborn as a Georgia mule. 


* * * 


There was something about the 
hotel situation over the last week- 
end in New York that made me 
pause and wonder. If we are going 
to have a continuation of negative 
publicity perhaps we too may be 
forced to adjust our sights.—G.M.S. 


There Must Be a Reason! 


In the past 12 months AuTomo- 
TIVE News carried just twice as 
much Classified Advertising as it 
did the year before — and that 
was twice as much as we had 
ever carried in one year! Seems 
our readers have found a quick 
way to get whatever they want 
at a very small cost. See inside 
back cover! 
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did before ceiling and, in many in- \ 


stances more, and low-priced arg 


which carry a ceiling the same as 
1937 models are selling for 25 to 
(Continued on Page 31, Col. 1) 


Coming Event 


NOVEMBER 

6-7—Tulsa, Okla. (Mayo hotel). SAE 
nee Fuels and Lubricants meet, 
ng. 

6-8—Chicago (Stevens Hotel). Regional 
Conference of Motor and Equipmen 
Wholesalers Assn. 

8—Atlanta (Ansley hotel). Annual con- 
vention of Georgia Automobile Deal- 
ers Assn. 

14—Oklahoma City. (Skirvin Hotel) 
Oklahoma Automobile Dealers Assn. 
convention, Silver Glade room. 

12-15—Chicago. American Petroleum In 
stitute’s annual convention. 

22—Chicago. Re-running of America’s 
first automobile race during Golde 
Jubilee Celebration. 

26-30—New York (Hotel Pennsylvania). 
Sixty-sixth annual meeting of Amer 
ican Society of Mechanical Engineers. 

27-28—Atlantic City (Claridge Hotel). k 
Annual convention of New Jersey, : 
Automotive Trade Assn. 

28-29—Minneapolis (Nicollet hotel). 
Convention of Minnesota Automobile 
Dealers Assn. ~ 

DECEMBER 
3-4—Topeka (Jayhawk hotel). Conven- 
tion of Kansas Motor Car Dealer 
Assn. 
3-5—Chicago (Edgewater Beach hotel). 
SAE National Transport Engineering 
me -eting. 

7-8—Great Falls (Rainbow hotel). An- 
nual convention of Montana Automo- 
bile Dealers Assn. 

§-11—Richmond (Hotel John Marshall) 
Annual convention of Automotive 
Trade Assn. of Virginia. 

| 13—Hartford. Annual convention o@ 
Connecticut Automobile Trades Assn.™ 
JANUARY 
7-11—Detroit (Book - Cadillac hote L@&= 


SAE annual meeting and engineering 7 
display. 


Kept Up to Date 


Inasmuch as our blanket sub- 
scription for AuTomoTive News ex- 
pires in November, we are enclos- 
ing correct galley sheet, together 
with additions to be made as we 
wish to again subscribe for our- 
selves and 54 of our dealers. 


Inasmuch as we are adding deal- 
ers from time to time, we will 
want to have them receive the 
publication and we shall so advise 
you as soon as we have signed 
them up. 

We find that your publication is 
of material benefit to our dealers 
inasmuch as it keeps them con- 
stantly up to date. It also serves 
in lieu of many bulletins which 
we would feel required to send 
them outlining events that are hap- 
pening in the automotive industry. 
Harry PEvERILL, secretary, Hudson- 
Jones Automobile Co., Des Moines. 





Time Is NOW! 


Since the advent of MPR 540, I 
have inspected and appraised near- 
ly 5,000 used cars owned by indi- 
viduals from all walks of life and 
including clergymen, lawyers and 
even government employes. Eighty 
percent of these cars were subse- 
quently sold but NOT to auto deal- 
iers. They ended up in the hands of 
|individual buyers and were sold at 
‘prices far in excess of ceiling. 

I was in the automobile business 
when that regulatory fiasco known 
as NRA was perpetuated upon us 
and, in my opinion, the used car 
ceiling has proved to be an even 
greater failure. I believe it unen- 
forceable and impractical and con- 
tend it has miserably failed in its 
|effort to hold down inflationary 
used car prices. 
| Individuals ask and get as much 
for their late model cars as they 
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; For 1946, Oldsmobile dealers have an advantage that puts and for many more, Oldsmobile will have the answer. And 
them right out in front of their field. It’s the new and finer in 1946, Hydra-Matic Drive will be offered in even finer, more 
—< General Motors Hydra-Matic Drive—the fluid-smooth avwto- efficient form—with new refinements that have been battle- 
matic drive—the drive that takes the clutch right out of driving. tested in Army tanks. 
"yt Oldsmobile dealers were the first to offer Hydea-Matic Eieive, Furthermore, the entire Oldsmobile car for 1946 will be 
—a back in 1939 when Oldsmobile introduced it—and in today up to Hydra-Matic standards—in newness, in up-to-dateness, 
new and finer Hydra-Matic Drive they have “the greatest selling sid in ail ecouied damdae eapesit .. . Mew curling s04 appoint 
y feature of them all.” ments! New engineering advancements! New performance! 


; , , . all , ile. 
- Thousands of people who have tried Hydra-Matic Drive will A really sew emomobile 


: never again be satisfied with anything less. Thousands will No wonder Oldsmobile dealers are looking forward to great 
demand the superlative handling ease and the plus-perform- days ahead—with the 1946 Oldsmobile and the new and finer 
MS ance of Hydra-Matic Drive in their next new cars. For these, Hydra-Matic Drive! 


“a OLDSMOBILE Product of GENERAL MOTORS 
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Science Geared to Merchandising 


Goodyear Puts Research to Work to Meet Challenge of Distribution; 
Ideas of Value to Auto Dealer Seen 


By Bob Finlay 
Managing Editor 

AKRON.~— Goodyear took the 
wraps off merchandising here last 
week. 

With the opening of its visual 
merchandising laboratory, it dem- 
onstrated the results of two years 
of planning to meet the challenge 
of postwar distribution. It is a co- 
ordinated program, working with 
all departments, to do these three 
essential things: 

1. Get the traffic 
tion. 

2. Stop the traffic—-through eye- 
appealing show fronts. 

3. Sell the traffic through inter- 
esting displays and sales people 
with a purpose. 

While the program is designed 
to make merchandising easy for 

its own tire dealers, it holds a 
significant parallel for the auto- 
mobile dealer. 

With the advent of improved 
tires, it became necessary for tire 
dealers to handle other items to 
maintain customer contact. 

Similarly, auto dealers have 
found that other items, including 
accessories and tires, and most of 
all, service, help him maintain and 
increase his customer contacts. 

In addition, many of Goodyear’s 
key dealers, especially in small 
towns, are auto dealers. 

But perhaps the greatest value of 
the Goodyear laboratory to the 
auto dealer is the idea itself. Auto 
dealers who see it will no doubt 
come away with fresh ideas for 
their own businesses. 

People Studied 

Verne H. Jones, manager of the 
store planning and display depart- 
ment, pointed out that studies of 
people in this complicated world 
show that they usually have many 
things on their minds. They will 
take the easy way. They are in- 
fluenced most through the sense 
of sight and are led by habit and 
reminder. 

With that in mind, Goodyear 
set up its laboratory with model 
stores and service departments, 
on 20,000 square feet of space in 
Goodyear Hall, and gave atten- 
tion to these phases of business: 

THE PRODUCT — Improve old, 
develop new. 

THE PACKAGE-—Through plan- 
ning, the package may serve as a 
silent salesman. 

FIXTURE AND EQUIPMENT 
DEVELOPMENT Must fit fixture 
to merchandise. Flexibility impor- 
tant. 

SERVICE EQUIPMENT —Good- 
year working on research program 
to further equipment development 
and to evolve a coordinated form- 


Newlin Will Head 
W. O. Farm Sales 


TOLEDO. Formation of an 
agricultural’ and special farm im- 
plement division of the Willys- 
Overland sales department under 
the direction of 
George M. New- 
lin, was an- 
nounced last 
week by George 
Harold Bell, di- 
rector of sales. 
Newlin will serve 
as assistant di- 
rector of sales. 

Also announced 
were the appoint- 
ments of Oliver 
Lovelace and 

Michael E. Far- 
rell as assistants in the new divi- 
sion. It will carry out a dealer 
educational program on the varied 
agricultural applications of the 
company’s new civilian Jeep, and 
the development, in cooperation 
with equipment manufacturers, of 
appliances for the vehicle. 


through loca- 
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G. M. Newlin H. 


Gen. Gross Said to » Eye 


N. Y. Transport Post 
WASHINGTON. Maj. Gen. 
Charles P. Gross, chief of the Army 
Transportation corps, is arranging 
for his retirement from the Army 
to become chairman of the New 
York City Board of Transportation, 


it was reliably reported here last 
week. 

The civilian job pays $20,000 a 
year. 
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BUCHAN AUTO SUPPLY 
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EXTERIOR OF GOODYEAR dealer store, Buchan Auto Supply, Mansfield, O., 
after modernization by Goodyear’s store planning and display department. 


Greatest Expansion 


Chevrolet Dealers’ Construction Program 


Adds 10 Million Square Feet 
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EXTERIOR OF Buchan Auto Su supp 
Goodyear dealer store in Mansfiel 
before modernization. — 





ula for unity in color and ‘enn 
STORE LAYOUT — Functional 
layout as a channel through which 
merchandise flows. Cluttered lay- 
out can repell customers while an 
open, neat layout attracts them. 
STORE DESIGN ~— Exterior 
should be planned to stop traffic 
and allow dealer’s merchandising 
program to start to work. 
SCIENTIFIC DEPARTMENTAL 
PLANNING—To expose the right 
items at the right price, in the 
right quantity in relationship to 
customer demand. To make this 
easy, Goodyear plans all depart- 
mental merchandise arrangements 


in at least three sizes—-small, me- 
dium and large. 
PROMOTIONAL — Window and 


feature displays—to flatter dealer's 
merchandise and do a good selling 
job. These are the flags to get 
people in. 

DISPLAY MATERIALS AND 
METHODS OF PRICING— 
Planned by a central unit to con- 
nect them closely with promotional 
thinking of the merchandise and 
sales departments. 

Ready Acceptance 

Goodyear is finding eager accept- 
ance of its laboratory. Some 40 
modernizations a month are being 
completed. In October there were 
80 requests. Modernizations cost as 
low as $200. 

The aim is to sales-condition the 
dealer’s place of business and then 
give him continuing promotional | 
help to enable him to carry on. 

Each week something different is | 
featured. This gives the dealer and | 
his employes training in suggestion | 
selling. 

Speaking at a luncheon in con- 
nection with the opening of the 
laboratory, E. J. Thomas, president | 
of Goodyear, said: 

“It is high time that industry 
put up to research—which has | 
done so much for manufacturing | 
—the problem of distribution.” 

R. S. Wilson, special U. S. rub- | 
ber director and vice-president and | 
sales manager of Goodyear, as- 

serted that there is plenty of room | 
in business for the independent 
dealer who is willing to work and 
keep in step with changing mer- 
chandising ideas. 

Goodyear's laboratory, he said, | 
is designed to help the independent 
dealer keep in step and as such “is | 
an epoch-making step in the pres- 
ervation of American free enter- 
prise.” 
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Price of G-P Rototiller 


Cut 30% Below Prewar 


DETROIT.—The new Graham- 
Paige Rototiller will be priced 
to sell at approximately 30 per- 
cent less than the prewar ma- 
chine in spite of increased labor 
and material costs, Joseph W. 
Frazer, chairman and president, 
said last week. 

The price reduction was 
achieved by the reengineering of 
the Swiss-invented tiller for 
mass production on assembly 
lines at Willow Run, according 
to Frazer. The Farm Equipment 
division of Graham-Paige plans 
to manufacture a minimum of 
50,000 units in the first full year 
of operation. More than 40,000 
Rototiller inquiries and orders 
from all parts of the country 
have been received by the com- 
pany in the last few weeks, it 
was reported. 








DETROIT. — Preparing for the 


arrival of the new 1946 model 
automobiles, and for expanding 
demands ffor. service, Chevrolet 


dealers throughout the country are 
in the midst of the greatest ex- 
pansion program in  Chevrolet- 
dealer history, Ed Hedner, national 
director of service of Chevrolet 
said last week. 

More than 250 dealers in most 
of the 48 states have completed 
or are in the process of erecting 
new buildings, additions to present 
quarters, or modernization of ex- 
isting facilities, according to in- 
formation that has cleared through 
the Chevrolet central office. Others 
are in the planning stage. 

It is known that scores of addi- 
tional building programs are under 
way among the dealers who have 
not yet reported their activities to 
the central office. 

With this expansion program, 
the dealers are preparing for ex- 
pected volume sales as new car 
production increases, and for a 
continuing increased demand for 
cars. Thus they are showing their 
confidence in the automobile 
business in the coming years. 

It is estimated that, when the 
expansion program is completed, 
10 million square feet of floor 
space will have been added to the 
Chevrolet dealers’ facilities. 
During the war, most dealers 
relied heavily for revenue on serv- 
icing cars and on the sale of parts 
and accessories. To promote such 
sales, these departments generally 
were expanded so that they occu- 
pied most of the space formerly 
used for new car showrooms. 
Anxious to retain this increased 
accessory and service business in 
the postwar period, and at the 


same time to provide adequate, 
modern facilities for the sale of 
new Chevrolets and used cars, the 
dealers are finding that expansion 
or remodeling is essential. 
Increased volume sale of pas- 
senger cars anticipated when | same | 































production hits its peak, and new 
emphasis on sale of trucks by 
all dealers combine to provide 
still further reasons for expan- 
sion. 


The new buildings are of the 
most modern design, carefully 
planned to provide every facility 
necessary for proper sales and 
service to customers. Many of the 
building programs were held up 
for some time because of restric- 
tions and material shortages. 


Each dealer is the planner and 
executor of his own expansion pro- 
gram. He makes his own plans, 
based on his individual anticipated 
needs. 


He is aided in this work, how- 
ever, by the Chevrolet central of- 
fice’s wide experience, trained per- 
sonnel and advance planning. 


Many dealers are using the Chev- 
rolet three - dimensional building 
layout set, which enables them to 
visualize all possible arrangements 
of space and equipment, and to 
plan their new or remodeled build- 
ings ae 


2 New Cars Sold 
In Detroit in Sept.; 
Trucks Stull Up 


DETROIT.—Two new cars, both 
Hudsons, were sold in the Detroit 
area in September for a total of 70 
titled through the first three quar- 
ters, the Detroit Auto Dealers Assn. 
has reported. 


This compares with the six new 
cars sold in September, 1944, and 

a total of 126 titled by the end of 
that month last year. 

Used-car sales totaled 127 in Sep- 
tember, while 147 second-hand com- 
mercial cars were sold by dealers. 

Sales of new trucks continued 
their increase, however, with 256 
in September, 1945, against 82 the 
same month last } year. 








Auto Strikes Costet 
U.S. $500 Million,g<y 


Romney Asserts 


DETROIT.—Strikes in the au 
industry since V-J Day have al- 
ready cost the nation a h 
billion dollars in purchasing po | 
er, George Romney, general man- 
ager of the Automobile Manuf 
turers Assn., said last week. 

“It would be a year before a < 2 
percent increase in wages in t 
auto industry could compensate for 
this purchasing power already A 
before any of the big strik 
threatened by the UAW-CIO have 
occurred.” 

Romney declared that produc- 
tion of 350,000 motor vehicles will 
be lost in 1945 because of wor 
stoppages and lack of materials 
due to strikes that have already 
occurred in parts and supplie Gate 
plants. This represents, he said, 

a direct loss of $350 million. 

Added to this, Romney said, e—?t 
additional loss resulting from these 
vehicles not being in operation ot 
such as wages not earned by truc 
drivers, sales of gasoline, lubricat- 
ing oil and other operating tenga 
am purchased because of strike= 
forced unemployment, etc., totaling 
an estimated $150 million. ( 

An “even more serious economic 
trend” is the drop in productivit 
in the industry resulting fro eee 
union-imposed limitations on pro- 


duction and other such causes, ‘e+ 


asserted. 

From the beginning of the indus- 
try until the middle thirties, Ro 
ney stated, improved technolog 
was reflected in these ways: 

1. More output per worker view 
less effort and lower ay 
2. Higher wages and shorter hou 

of work. e—e 
3. Lower prices and improved cars. 

4. More customers and more Ol—are 

Government figures show tha 
between 1919 and 1929 output 
per worker in the auto rece 
more than doubled, Romne 
added. 

“This pattern changed before ti@—ar@ 
war. The output per wage earner 
in the automotive industry fell 1 
percent in the decade petwe are 
1929 and 1939,” he pointed out. 

“The government’s Bureau é ~ 
Labor Statistics shows that ts 
productivity index in the auto in- 
dustry fell from 100 down to 
in that decade, while labor Soe 
for producing each unit in the five 
years from 1935 to 1940 increase 
from 91.6 to 110.8 or nearly 21 
percent. 

“America has attained a higho—e 
standard of living than the rest 
of the world and out-produced 4 
during the war because of ieee 
greater productivity it achieved 
through use of more machiner@—aee@ 


better tools and better manage- 
ment per individual worker. 


“If you wipe out those factor et 
through artificial restrictions on 
production or other means, the 
the American standard of livin 
will be wiped out with it. 

“Facts on hand show that pr 
ductivity in the auto industry con- 
tinued to decline during the war 
and companies that have resum 
peacetime output have not even ap- 
proached prewar levels in our 
industry.” 












CHEVROLET DEALERS are in the 


way Chevrolet Co., 


proposed deale rships, one in modern, 


midst of the 
ples of some of the newest buildings, and architectura 





Walled Lake, Mich. 


the other in colonial style. 





greatest building expansion program in history. 
1 drawings for two others. 
Louisville; (right) Taylor Chevrolet Co., 











Here are exam 
Above (left) the new home of Broac 
Below are architect’s drawings of two 
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Cote the Loade — CHEVROLET 


The new 1946 Chevrolet is the best Chevrolet ever built. with 
brilliant new styling. beautifully fashioned Body by Fisher and all 
the proved quality and dependability which have caused America 
to put Chevrolet first in sales, vear after year. Outstanding 
appearance features include: new Beauty-Leader Styling; new 
Wide-Wing radiator grille: new hood ornamentation: new two- 
tone color harmonies: distinctive new instrument panel: and mas- 
sive new “Car-Saver” bumpers both front and rear. 


The same sterling qualitv—the same deep. through-and-through 
goodness which has won America’s preference in the past—also 
characterizes every detail of Chevrolet engineering. Notable fea- 
tures include: Ghevrolet’s proved Valve-in-Head Thrift-Master 
Engine for performance with economy: the famous Unitized Anee- 
Action Ride for comfort; Extra-Kasy Vacuum-Power Shift and 
Shockproof Steering for driving ease: and Positive-Action Hy- 
draulic Brakes for smooth, safe, positive stops. 


For vears. Chevrolet has been the most economical of all largest- 
selling low-priced cars. from the all-round standpoint of gas. oil, 
tires and upkeep: and the new Chevrolet for 1946 is designed and 
built to maintain this reputation for highest quality at low cost. 
Chevrolet dealers cordially invite all America to see this beautiful 
new motor ear. with full confidence that when buvers have weighed 
its many advantages of beauty. performance and value, they will 
decide to Choose the Leader— Chevrolet! 


7 


me 


“Ai\\\i 
TA 
TT 








* BUY VICTORY BONDS ¥& 


CHEVROLET MOTOR DIVISION 
General Motors Corporation 
DETROIT 2, MICHIGAN 
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Lincoln Assembly 
Awaits Suppliers; 
Conversion Ending 


DETROIT.—-Reconversion of the 
52-acre Lincoln plant is nearing 
completion, according to T. W. 
Skinner, general manager of the 
Lincoln division of Ford Motor Co. 


“Most assembly lines already 
have been installed, and produc- 
tion of completed automobiles 


awaits only a few parts from out- 
side suppliers,” Skinner said. 

“In anticipation of early produc- 
tion, employment at the Lincoln 
plant now is being increased, and 
we hope to equal our prewar em- 
ployment within a few months,” he 
added. 

Lincoln figures heavily in Ford’s 
postwar expansion program, with 
more than $35 million to be ex- 
pended in modernizing existing 
Lincoln facilities, and in construct- 
ing two additional plants on the 
East and West Coasts for the pro- 
duction of Lincoln cars. 

The eastern plant will be located 
on a 78-acre tract of land in Rari- 
tan township, N. J., 30 miles from 
Manhattan. The western plant will 
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J. FRANK DURYEA, winner of the country’s first automobile race in 1895, 


SALT LAKE CITY. 


Ford Names Golightly 
Salt Lake Supervisor 


(UTPS) — 


reconditioning Duryea car No. 37, which he built in 1896 and which he will 
drive in the re-enactment of the first race in Chicago Thanksgiving Day as 
part of the celebration of the Golden Jubilee of Motoring. 


supervisor of the Ford branch 

here has been named supervisor, 

officials announced last week. 
Golightly is a native of Salt Lake 


Drama Marks Jubilee 


Radio Stars, Auto Firm 


Old Cars Lend Color in Chicago 


By Mel Adams 
Staff Correspondent 

CHICAGO.—Dramatics preceded 
the launching last week of the 
automotive industry’s Golden Jubi- 
lee here at the Museum of Science 
and Industry, where it will hold 
forth for the public through Jan- 
uary. 

The Nov. 1 starting date was de- 
cided upon partially as a buildup 
for the reenactment of the nation’s 
first automobile race, held on 
Thanksgiving day, 1895, and to be 
repeated Nov. 22, with the museum 
as the starting point and with par- 










Previews, Inspection of 


race and will be much in evi- 
dence around Chicago streets un- 
til then. 

General 
ticipant 
held a press luncheon at the Palme: 


Motors, a major par- 


House the day before the opening 


and followed through with a pre- 
view of the GM displays at th 
museum, 

Another advance feature was t 
send a number of old-time car 
through one of Chicago’s safety 
lanes for inspection and clearanc,g 
by the crew there. 


in the museum exhibits, Pi 
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These included, in order of age, ~~ 


ticipating cars as nearly as possible | a 1905 one-cylinder Cadillac, a 190 


duplicating those in the original 
“speed” event. 

In advance of the opening, Joe 
Kelly, Pat Buttran and Lulu 
Belle, of National Barn Dance 
radio fame, staged a short race 
in a 1902 Oldsmobile “Scout Car’ 
and a 1905 Cadillac. These are 
among the old timer automobiles 
that will be in the parade fea- 


Ford Model T, a 1911 four-cylinder 
Stoddard-Dayton, a 1912 four-cylin- 
der Cadillac, a 1913 four-cylinde1 
Empire, a 1916 six-cylinder Over- 
land, a 1922 Stanley Steamer, and 
a 1924 six-cylinder Packard. 
Participating in the show, with 
accent on the evolution of their 
products, were cars and other 
products of GM, along with 











be located in the Los Angeles area.'G. R. Golightly, assistant service ! City. 





ture of the Thanksgiving day 


Almost every American 
benefits every day 
Jrom the products of 
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"SWORDS INTO PLOWSHARES” as painted by James Sessions at the Ingersoll Steel & Disc Division at West Pullman, 
Illinois. Of the many interesting operations in this plant perhaps the most colorful is this rolling of high-carbon steel used 
in manufacturing disc plows, disc harrows, cultivators and grain drills. This great Borg-Warner unit is the world’s largest 
producer of tillage steel for the farm implement industry. 






TRANSMISSIONS + TRANSFER GEARS 





CLUTCH SPRINGS 
UNIVERSAL JOINTS AND DRIVE SHAFTS 
FLUID COUPLINGS + CARBURETORS 
RADIATORS + TAPERED WHEEL DISCS 


Partners with the automotive in- 
dustry from the start, Borg-War- 
ner parts today are serving in 9 
out of lO makes of automobiles... 


OVERDRIVES + SYNCHRONIZERS + CLUTCHES 











Down any country road you drive 


the chances are that the farm equip-* 


ment in the fields is using Borg- 
Warner parts. For the making and 
shaping of tillage steel are special 
arts in which the Ingersoll Steel & 
Dise Division has pioneered for gen- 
erations. 


However, helping the nation to 
grow its “daily bread”’ is just one of 
many fields in which Borg-Warner 
plays an important role. The prod- 


ucts and engineering ingenuity of 


the 28 plants which compose Borg- 
Warner benefit almost every Amer- 
ican every day. For example, not 


only are Borg-Warner parts found 
on 9 out of 10 farms, but also in 9 
out of 10 airplanes and 9 out of 10 
makes of automobiles. And Norge 
refrigerators, ranges and washing 
machines bring better living to mil- 
lions of homes. 


Innumerable great new advances 
by Borg-Warner will reveal them- 
selves as American industry con- 
verts to peace-time production. For, 
then as now, Borg-Warner’s guiding 
principle, ‘Design it better, make it 
better’, will work in many ways to 
bring you ever better products at 
ever lower costs. 


Makers of essential operating parts for the automotive, aviation, marine and farm implement industries, and of 


Norge home appliances.. 
B-W SUPERCHARGERS, INC. 


ICE PARTS * 


FACTURING *¢ MARBON « 


PI > PRODUCTS °« 


. these units form Borg-Warner: 
* CALUMET STEEL ° 


* SPRING DIVISION « 


WARNER AUTOMOTIVE PARTS « 


.-+ BORG & BECK * BORG-WARNER INTERNATIONAL *¢ BORG WARNER SERV- 
DETROIT GEAR ¢ DETROIT VAPOR STOVE + INGERSOLL STEEL & DISC * LONG MANU- 
MARVEL-SCHEBLER CARBURETER * MECHANICS UNIVERSAL JOINT ¢ MORSE CHAIN « 
ROCKFORD CLUTCH 


NORGE * NORGE MACHINE PRODUCTS « 
WARNER GEAR 


Studebaker, B. F. Goodrich, Val- 
voline, Burd, Electric Auto-Lite 
and A. C. Spark Plug division. 
Floor space totals 25,000 square 
feet. 

Added attractions gathered by 
the museum staff under the direc- 
tion of Maj. Lenox R. Lohr, presi- 


— 


eo 


dent, included assembles of license gy ium 


plates, car emblems, hubcaps, horns 
and spark plugs from the earliest 
to the latest. 


Motter Joins 


K-F, Graham 


Ce 
er 


DETROIT.—O. B. Motter, vice- < 


president of Carl Byoir & Associ- 


ates, New York public relations @— 


firm, has been 
elected vice-pres- 
ident in charge 
of public rela- 
tions, advertising 
and sales promo- 
tion of the Kais- 
er - Frazer Corp. 
and Graham- 
Paige Motors, it 
was announced 
Friday by Joseph 
W. Frazer, presi- 
dent of Kaiser- 
Frazer and presi- 
dent and chairman of Graham- 
Paige. 

Motter, for 10 years an executive 
of Carl Byoir, will retain his vice- 
presidency in that organization in 
an inactive status. 





O. B. Motter 


Or Ble! 


Hit-Run Responsibility 
Told Detroit Dealers 


DETROIT.—Recent deaths from 
hit-run accidents here prompted a 
request for dealer cooperation and 
a warning about the state law on 
dealer responsibility from the De- 
troit Automobile Dealers Assn. last 
week. 

The official bulletin states: 
“Every dealer in the Detroit area 
\is vitally interested in apprehend- 
ing every hit and run driver. It is 
important that dealers cooperate 
with the police department and the 
traffic court in their concerted ef- 
fort to bring them to justice.” 

Earlier in the year the police de- 
partment furnished garage owners 
with a copy of the state law and 
printed card forms for informing 
police about cars which showed evi- 
dence of having been in an acci- 
dent or had been struck by a bul- 
let. The bulletin repeats a police 
complaint that dealers are not co- 
operating in this effort. 


GM Officials Address 


Fargo Dealer Banquet 

FARGO, N. D.— Officials from 
General Motors have addressed a 
group of 40 dealers at a banquet 
held at the Gardner hotel here. 
Sales and service plans were dis- 
cussed. 

This is one of about 160 similar 
meetings held throughout the 
United States giving dealers their 
first opportunity since the end of 
the war to discuss problems with 
company officials. 


You get the best results in our Classified 
Section, inside back cover. 
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=) New AUTOMOTIVE PARTS 


ler a Available NOW for immediate delivery to 
DISTRIBUTORS * DEALERS + SERVICE GARAGES ° FLEET OPERATORS 


9g: Parts for All Cars and Trucks 


| We have parts for practically every make and type standard car and truck manufactured in 
t the U. S. since and including 1939. Every part from a cotter pin to an engine. Blocks, trans- 
missions, axles, differentials, spark plugs, etc. If it is a part of an automobile or truck we 


have it for sale. 


WHO CAN BUY? Any recognized automotive distributor, dealer, service garage, or fleet 


™ operator who has filled out and filed a qualification blank which determines 


‘Oo + wt D 


g 
—_ proper trade level and establishes your credit rating. If you have not already done so, secure qualification blank at 


a once from your regional office. 


| HOW TO BUY Order your needs on Government order form OSP75-T available at your 


regional office. Simply use your regular standard automotive parts catalog. Our 


[Te ere Fe 


stock numbers agree with their listings. Regular trade level discount system applies. 


TERMS No deposit is required. All sales handled on 30 day payment basis. Full freight allowed every- 
where in the United States. Minimum order $500.00 NET (after your discount is deducted). It is 


anticipated that small dealers who cannot use the minimum quantity of parts will be serviced by their distributors. 


) 


1 


- 


ACT NOW If you have not yet qualified, do so TODAY. If qualified, NOW is the time to order and 
stock your shelves. 


ian 


' 5 ; 


4 


= 


Office of Surplus Property | 
DEPARTMENT OF COMMERCE - AUTOMOTIVE DIVISION 


Firms in Alabama, Florida, Georgia, Mississippi, North Carolina, South 
Carolina or Tennessee write—105 PRYOR STREET, N. E., ATLANTA 


1 


Firms in Connecticut, Maine, Massachusetts, New Hampshire, Vermont 
or Rhode Island write—600 WASHINGTON STREET, BOSTON 11, 
3, GA. 


MASS. 
Firms in New York or New Jersey write—61st FLOOR, EMPIRE STATE Firms in Louisiana, Texas, Arkansas or Oklahoma write—P. O. BOX 
BLDG., NEW YORK 1, N. Y. 1407, FORT WORTH 1, TEXAS. 
; ; Firms in Iowa, Kansas, Missouri or Nebraska write—2605 WALNUT 
- Firms in District of Columbia, Delaware, Pennsylvania, Maryland or ST., KANSAS CITY 8, MISSOURI. 
irgini ite—LAFAYETTE BLDG., 5TH AND CHESTNUT STREET, 
> ee 6. PA Firms in New Mexico, Utah, Colorado or Wyoming write— 1030-15TH 
rv. STREET, DENVER 2, COLORADO. 
) Firms in Indiana, Kentucky, Ohio or West Virginia write—704 RACE Firms in California, Arizona or Nevada write—30 VAN NESS AVENUE, 
ST., CINCINNATI 2, OHIO. SAN FRANCISCO 2, CALIE. 
Firms in Oregon, Montana, Idaho or Washington write—2005 FIFTH 
AVENUE, SEATTLE 1, WASHINGTON. 


‘ 


Firms in Illinois, Michigan, North Dakota, South Dakota, Minnesota or 
J Wisconsin write—209 S. LASALLE STREET, CHICAGO 4, ILL. 


cadence 
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S they have since 

the birth of the 

industry, millions 

will now turn first 

to the advertising 

. xi pages of the Post 

SS for news of the new 
developments in automobiles. 


Post readers are your best customers, 
with living standards and incomes high 
above the average. They have the money 
to buy the things they want. 


Year after year, in every community, in 
every neighborhood, in every income group 
—Post readers are the first to buy the new and 
better things. They set the pace in every 
community, creating and influencing the 
demand that establishes brand preference. 


Today, as it was yesterday and will be 
tomorrow, The Saturday Evening Post is 
America’s strongest advertising link be- 
tween the sales room and the car buyer. 


| PX E SATURDAY EVENING 


Survey after survey proves that people pay more attention to advertising 
) in The Saturday Evening Post than in any other magazine. 
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Superchargers Key 


To Power Boost 


By A. H. Allen 


ACCOMPLISHMENTS OF Packard engineers in step- 
ping up horsepower of its marine engines from 1,200 to 
1,500 and finally, shortly before V-J Day, to 1,800, with 
negligible increase in overall weight, parallels experience 
of other war engine builders, particularly in the aircraft 


field where high power at low 
weight commands a premium. 


The Allison engine, for ex- 
ample, started out as a 750-hp. unit 
and was progressively stepped up 
four or five times to an eventual 
emergency rating of around 1,600 
hp. 

There is no great mystery as to 
how it is done, being simply a 
matter of supercharging and step- 
ping up top speed to develop more 
horsepower, at the same time de- 
veloping sufficient strength in com-| A, H. Allen 
ponents to withstand the higher 


stresses. 


The latest ver- 
sion of the Pack- 
ard PT boat en- 
gine, for example, 
showed a mani- 
fold pressure of 
something over 
50 pounds while 
operating at 2,700 
rpm on a test 
run over Lake St. 
Clair at Detroit 
last week. There 
are three engines 


in the boat. All were operating at . : 
full throttle. The manifold pressure oA , \ 
indicates supercharging of better <a 
than 35 pounds, since the instru- | 
ment reading includes 14.7 pounds Me | 
atmospheric pressure. = } P 

But it is not entirely a matter ’ oy >’ | 
of supercharging pressure which _— r 4 
yielded the 300 hp. boost in the 7 j 
engine’s rating. Principal explana- : 
tion is the addition of an after- 
cooler, weighing about 90 pounds, 
which by means of circulating cool 
water around the supercharged air 
intake before it is admitted to the 
manifold, reduces its volume and 
permits pushing a greater weight 
of air into the engine at a given 
pressure. 


Packard marine engine experts 


* 


sf 


rr TR RL YY 


say they have by no means GROUND-BREAKING ceremonies at 12 Mile and Mound roads, just north~¢ 
reached the top limit on the | Detroit, mark > a start Se Scnntousiie = the —_ Genete Motors Tech- 

, nical Center to be bu on a -acre tract. Taking part in the ceremonies w@ge 
horsepower they can pull out of (left to right) C. F. Kettering, vice-president in charge of GM Research Lie 
this unit, and are continuing ex- | oratories division; William J. Davidson, directing engineer at the center, and 
periments to move it higher, the | C. L. McCuen, vice-president in charge of GM _centra office engineering staff. 


Navy underwriting the expense 
of this development work. 

The higher the horsepower and 
speed, the greater attention must ; a 
be given to the strength of stressed| These same engineers see distinct 
members, such as_ crankshafts,| Possibilities in the gas turbine for 
rods, camshafts, bearings, etc. Such} Marine propulsion _ installations. 
techniques as shot peening, heat| What they have in mind is not 
treating or nitriding all have been! the huge gas turbines thus far 


adopted widely to provide greater 
strength in steel parts without in- 
creasing their weight. 


Coming Soon . . . The Synthetic Tire That 


OUTWEARS 
PREWAR TIRES! 


IT’S THE NEW B.F. GOODRICH PASSENGER CAR TIRE 


New, better 


synthetic rubber! 


B. F. Goodrich has developed a 
rubber that’s better than ordi- 
nary synthetics, so much better 
that for months it was a strictly 
guarded military secret. The 
new Silvertown, made with this 
new rubber, runs cooler than 
ordinary synthetic tires. That 
means that it will wear better, 
too. Even more—the new Silver- 
town actually has greater resist- 
ance to cracking. And it will 
stand bruising and damage 
from accidents better. The new 
rubber is the best synthetic tire 
rubber available today. 


New “‘road level”’ tread! 


The new tire has a wider, flatter 

tread... it puts more rubber on 

the road. This permits a// of the 

tread to share the wear. No one 

part gets too much of the bur- 

den. Result: a further increase 

in mileage. But such a tread needs a 
stronger tire body to support it. So B. F. 
Goodrich has made such a tire body. By 
using stronger cotton cords... and more 
of them... the new tire has been made so 
strong that it not only supports the wider 
tread—but lasts longer itself! 


16,800,000 test miles! 


It’s not just laboratory testing 
alone that proves the new B. F. 
Goodrich Silvertown will out- 
distance prewar tires. Taxi fleets, 
state police cars, and B. F. Good- 
rich’s own fleet of test ears have 
tested it on the highways... with 
almost 17 million all-weather, 
all-road driving miles. 


3 years’ EXTRA synthetic 
tire experience! 


Eighteen months before Pearl 

Harbor, B. F. Goodrich an- 

nounced the first tires containing 

synthetic rubber ever offered to 

American motorists. That was 

three years ahead of any other 

tire manufacturer. And in those 

three years B. F. Goodrich was 

piling up the extra know-how 

that can make the difference be- 

tween a good synthetic tire and a 

poor one. This extra knowledge 

e A and experience is reflected in the 
7 SES coming B. F. Goodrich Silvertown. Shipments 
to dealers will start soon in most localities, but 


& h . iin ca 
supplies may be limited for some time. How- 
B.E Goodric ever, if you make your present tires last as long 


as possible, you may be able to get these new, 


FIRST IN RUBBER better Silvertowns for your car. The B. F. 


Goodrich Company, Akron, Obio. 


built, which could not be fitted inTo 
the small space occupied by the 
power plants in a PT boat, ma 
the smaller and more efficient un 
which are coming as soon as meta]- 
lurgists and scientists have pj 
fected suitable materials to stand 
up under the intense heat involvg fp. 
* * * 


Independent Foundries 


Suffer Slump 


STATEMENT BY one of the of- 
ficials of Campbell, Wyant — 
Cannon Foundry Co. in Muskegon, 
one of the largest suppliers g 
automotive castings in the bu 
ness, that his plant is currently 
operating at only 10 percent 
capacity, with 650 employes agai 
a wartime peak of 5,000 and a pre- 
war peak of 3,000, simply beca 
of inability to attract a sufficie 
labor supply, plus a squeeze against 
1941 price ceilings on castin 
pretty well sums up the position 
of most independent iron found 
operators today. — 


They are finding their wage rates 
40 percent higher than prewar, ¢ 
ficiency low, complete lack of i 
terest among working people in 
foundry jobs, and requests fg@— 
quotations on more tonnage tha 
they could turn out in five times 
the hours available. The outlook 
not a pretty one, but then where 
in industry today is the horizgn 
glittering? _— 

* * *~ 


Fallacy Is Shown 


In 48-Hour Week 


HAS ANYONE yet other t 
Frank Rising exploded the theofy 
that union labor during wartime 
averaged 48 hours of work jg 
week, with its equivalent 52 hours 
of pay? The records show far dif- 
ferent figures. "— 


One month early this year, for 
example, showed an averagg— 
work week in the automoti 
industry of 42.4 hours. which 
would figure to equivalent pag 
for 43.6 hours, not 52. 


And what does all this hullabalga 
about maintaining takehome pS 
amount to, anyway? Even in the 
days when pressure on war pm. 
duction was intense, it was mo 
difficult to persuade many to work 
a sixth day in the week, regardle 
of premium pay. The Sixth-Da 
Absenteeists — their name was 
legion. y 

* x + 


. ail 


— 
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Vet Test Case 


At Carboloy 


OUT AT the Carboloy Co. 
Detroit a man and woman we 
hired for similar work back in 
1943, the woman one day befogs.. 
the man. Later the man left fd 
military service, and last December 
was discharged and rehired. — 


When war contract cancellations 
required layoffs, the managemeg 
adhered to strict interpretation 
the Selective Service Act and dis- 
charged the woman, retaining t) 
veteran despite his one - day leS3~ 
seniority. Now the local union has 
charged the company with illeg@k— 
action and demands back pay fd 
the woman. 


Determined to get a straight a= 
swer to this problem, which faces 
many manufacturers, the compays: 
has filed suit in federal court f&~ 
a ruling. The case involves what 
union phrase-makers have callg@i. 
superseniority. They are ag’in Wf 


— 


What do you want to buy, sell or trac@ 
See Classified Want Ads, inside back cover 
this issue. 
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Don’t miss California 5 


BILLION DOLLAR VA 


A T THE RATE IT’S GOING, California’s great inland market soon 


will become the TWO BILLION DOLLAR VALLEY OF 


THE BEES. 












“MCCLATCHY 





STOP —and focus your sales eye on 
California. See that great 500 mile basin 
lying between the coastal shelf and the 
high Sierra? That's the Billion Dollar 
Valley of the Bees—and (tip to advertis- 
ers) the three McClatchy newspapers 
swarm all over it. 





"Sales Management's 1945 Copyrighted Survey 


NEWSPAPERS 





National representatives ... O'MARA & ORMSBEE, INC. 


New York « Los Angeles « Detroit « Chicago « San Francisco 





LEY OF THE BEES 


Its Effective Buying Income jumped from 114 to 134 bil- 
lions in the last year. And that ranks this market as “the sixth 
city in the U. S.”—exceeded only by New York, Chicago, 
Philadelphia, Detroit and Los Angeles. 


Retail sales of $876,121,000 are higher than San Fran- 
cisco’s. Food sales are $190 per capita—29°/, above the na- 
tional average.* 


Fortunately there’s an effective way to tell your sales 
story to the prosperous people of this great Valley — people 
whose prosperity, by the way, comes from stable, peacetime 
occupations. They live too far inland to be influenced by 
Coast newspapers. But most of them are daily readers of one 
of the Bees . . . The Sacramento Bee, The Modesto Bee or 
The Fresno Bee. 


Make note now of this El Dorado of inland California 
and the way to cover it—the McClatchy newspapers, 





Dealer 





Jenkins Chevrolet Due 


To Get °16 This Week 
Jenkins Chevrolet Co., Twin 
Falls, Ida., is expecting the first 
new-car delivery this week. 
Glen FE. Jenkins, manager, re- 
ceived his honorable’ discharge 


from the Navy in June, after 1'% 
years’ service. Jenkins’ father, Glen 
G., started the dealership in 1929. 


Larson Opens Dealership 
In Michigan City, Ind. 


Al Larson, connected with Gen- 
eral Motors dealerships in Michi- 
gan City, Ind., since 1928 has op- 
ened his own business. 

The Al Larson Buick dealership 
will be located at 122 E. Michigan 
St. 


* + + 
Thompson Motor to Occupy 
New Building Nov. 15 


To concentrate its growing truck 
business under one roof, Andy C. 
Thompson Motor Co. (Ford), Sioux 


“TOO OLD TO FiGhy 















Doings 


Falls, S. D., 


is planning occupancy 
Nov. 15 of a new brick and tile 
building north of its present serv- 
ice garage on Minnesota Ave., be- 
tween Fighth and Ninth Sts., Sioux 
Falls. 
ok ok * 

Parnell Dealership Formed 
For Chrysler at Rockmart 


A. O. Parnell has purchased a 
warehouse and filling station on S. 
Marble St., Rockmart, Ga., where 
he plans to erect a $25,000 build- 
ing. 

The firm will be known as the 
Rockmart Motor Co. It will handle 
Chrysler and Plymouth cars. 


Cones and Heinz Resume 
With Buick Dealership 


A new Buick agency has been 
formed by J. E. Cones and W. F. 


|}pancy by 


A TTIMAS « Aon - 
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Menke Auto Sales for eight years. 
Heinz has been identified with 
| the sale of new and used cars for 
| the past 30 years. Prior to the war 
|} he was head of the Heinz Motors 
Co. Cones was also formerly asso- 
ciated with Heinz as general man- 
| ager. 
4 * * 


Century Motor Erects 
'New Service Shop 


A new service shop is under con- 
struction for Century Motor Sales 
Corp. (Chrysler), Brooklyn, N. Y. 
|When the new unit is completed, 
the firm will have approximately 
7,000 square feet of shop space. 

The building will be located at 
one of the approaches to the Man- 
hattan Bridge. 


Southland Garage Acquired 
By Solomon in Macon 


The old Southland Garage in the 
|500 block of Broadway, Macon, 
|Ga., is being remodeled for occu- 
Steve M. Solomon jr., 





Heinz, long associated wiith the | Who will offer exclusive truck and 


automotive industry in Cincinnati. 
The business will be 
3502 Harrison Ave. The showroom 


| sales service. 
located at| 


The building, 210 by 70 feet, will 


| house a completely new set-up with 


was formerly occupied by Charles | every shop facility. The structure 


























































HERE IS an architect’s sketch of the new home of Owen Motors & Oil Cq 
(Packard) in Little Rock, Ark. The buildin 


feet. W. L. Owen, 
modern and efficien 


resident, said that 
service equipment 


will be remodeled with a modern- 


ized front. 
* * 


Walton Motors of Chicago 


To Build Service Station 


Walton Motors, Inc. (Chrysler- 
Plymouth), Chicago, last week an- 
nounced the purchase of land at 
2236 Indiana Ave., adjoining the 
company’s property at the south, 
and disclosed that the combined 
plot of 50,000 square feet will be the 
site of a modern service station. 

Joseph Levy, president, stated 
that when the super service station 
is completed, the present head- 


No shoe as old and battered as this should ever 


be worn on the job—even if it’s a Lehigh. But 
when a coil of wire smacked down, this kéhigh 
still was tough enough to save the worker's toes. 


And when he cut open the leather he found the 


*Lockrim steel toe box wasn’t even dented. Want 


to get more of your men 


into Lehighs? Have 


your foremen check all old, unsafe shoes and 


urge workers to change, for safety’s sake! 


FREE! 


Pay envelope en 
| Closure with ten 
similar case his 
tories will con 
vince any skeptic 





- | that safety 
pay No advertising Send for sa 


snees 


ple of eneugh to cover your payroll 








be 






will be one-story and 75 by 1 
he will install in the building the most 
obtainable. 















an 





quarters building on automobile 
row at 2301 Michigan Ave., wil 
be devoted exclusively to the sald 
of Chrysler and Plymouth cars. 
Until then, service operations wi 

be carried on in part of this stru 

ture. 










Georgia Dealers 
Remodel, Erect 
New Buildings 


The automotive business in Va 
dosta, Ga., is in a bustle of activity 
with several companies carrying on 
construction or remodeling pro 
grams. Among those so engaged 
are Ellinot Motor Co., Clements- 
Oliver Motors, Boyette-Crum Mo 
tors, and Puett Motors. 

Ellinor Motor Co., managed by 
Jack Howell, is working on plan@ 
for remodeling and redecorating 
and enlarging their present plan 
The firm is also completing plan 
to open a tractor sales and service 
business in a building adjacent tg 
the one it is using for motor sale 
and service. The new concern will 
be managed by C. C. Justice. 

Clements-Oliver Motors (Dodge- 
Plymouth), has been organized by 
Maxwell Oliver and J. I. Clements 
The firm is constructing a building 
which is expected to be completeg 
by Dec. 15. — 

I. H. Boyette has a building un- 
der construction and plans tg _ 
move the Boyette - Crum Motor 
(Lincoln-Mercury), not later than 
Jan. 1. i 

George Puett, owner of Puet 
Motors and General Suppliers, Inc. 
(De Soto - Plymouth), announce@&—= 
that construction has started on his 
new site at the corner of E. Cen- 
tral Ave. and Lee St. 


Kentuckiana Motors Named 
By K-F at Louisville 


Kentuckiana Motors of Louisvill@—= 
has been incorporated by Ernes 
H. Abbott, Fred L. Kuhn and Sam 
Manly III. 

The new company will have a 
distributorship and local dealershig 
for Kaiser-Frazer Corp. It will ha 
dle 40 counties in Kentucky and 
southern Indiana. It expects tm — 
establish headquarters on S. Thir& 
St., between Chestnut and Broad- 
way. Abbott was formerly a Nasie— 
dealer, and was in used car sale 


for some 15 years. 
* * x 
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Homeless Jeep 


Owners of the new Wilrik Motos, — 
Co. Sanford, N. C., found them 
selves in an embarrassing position 
last week when a jeep was de@= 
livered in Sanford. For there wa 
no place to store or show it. The 
new building to be used by th@-— 
Wilrik firm is now under construc- 
tion, but it is far from finished. 

Murray Builds 
| Murray Chevrolet Co. is con@= 
| structing a modern home at Com- 


| mercial and Seventh Aves., Wynne, 
| Ark., which it will occupy soon. 
* * 


* 


Addition for Salem 


| An addition 65 by 82 feet will be 
built by Salem Automobile Co 
(Chrysler), Salem, Ore., accordings= 
to C. J. Taylor of the firm. 


* 


7 


Greer Gets Property 
Greer Robbins Co. (Chrysler) 
Beverly Hills, Calif., has acquire® 
property for the construction of a 

new building in the near future. 


* * * 


Modern Oil to Build 


Modern Oil Co. (Chrysler), Red&= 
wood Falls, Minn., is planning a 
new building 60 by 140 feet. It wil 
have two stories and a full base 
' ment. 
















Dealer 


Bradley of Philadelphia 
o Handle Chrysler 


Jack Bradley has been appointed 

direct dealer for De Soto and 
Plymouth at Philadelphia. The new 
-dJealership will be located at 6954 

rankford Ave., where he has a 
used car and repair business. He 
ms planning an expansion and re- 
modeling program. 

Bradley started in the automo- 
hile business in 1919 and engaged 
in the retail selling phase of the 
industry until 1925. Later he be- 
yon ame associated with the Hudson 

Motor as national used car man- 
i ager. In 1935 he went with the 

“Chrysler Corp. as district manager 

of De Soto-Plymouth in Philadel- 
Mahia. 

A * *~ 

_Vathan-Hale to Spend 

$25,000 on Remodeling 


Nathan-Hale Motors, Inc. (Chry- 
sler), Waterbury, Conn., has let a 
contract to remodel the dealership 
fat a cost of approximately $25,000. 
y The dealership is headed by A. S. 
Nathanson. 

@— The building is two stories high, 
besides having a basement, giving 

»2 total floor space of about 46,000 
square feet. 


of Chrysler Dealers 
ee In regen Will 
~< Spend $163,300 


PORTLAND, Ore.—Chrysler deal- 
ers in Oregon will spend exactly 
$163,300 in erection or purchase of 
new buildings, remodeling and im- 
provements to prepare for the tre- 
mendous volume of new car busi- 
ness anticipated in this area, ac- 

cordiing to figures compiled by 
Porter T. White, regional manager. 


9 The report just issued lists 22 
~ dealerships in the state, which 
either have taken steps to improve 
“their quarters, or have work con- 
templated as soon as conditions 
Bs permit. 
The biggest single outlay is that 
listed for J. L. McCullough & Sons 
«at Burns, where a new building 
costing $47,000 will house the oper- 
ations of that concern. 


A new building is also scheduled 
for the Otto Motor Service at Mil- 
ton. This will cost $20,500. The 
Hessel Implement Co. of Gresham, 
' is another concern which will be 
housed in a new structure accord- 
ing to the report. The cost is placed 
at $15,000. 

D At Newport, Bud’s Auto Service 
will have a new building, and will 
also carry out a program of re- 
modeling, alterations and redeco- | 
rating, at an outlay of $9,000. 

Among the alteration jobs listed | 
by Chrysler dealers in Oregon is | 
that for the Salem Automobile Co. | 
of Salem, where $12,500 will be 
expended. 

Armentrout-Wicke Motor Co. of 
i. Portland and May & Mead Co. of 

Eugene, will spend $8,000 in altera- 
a » tions, and redecorating. 


At Oregon City, Stout Motor Co. 
budgeted $7,500 for remodeling and 
; redecorating. The firm of Nirschl 

‘ Bros. of Pendleton, wil spend $6,000 

on its remodeling job. Other jobs 
© range from $4,000 down to $500. 

In the Pacific Northwest, includ- 
ing Oregon, Idaho, Washington, 

Montana, Chrysler dealers. will 

spend a total of $722,980 on im- 

provements. 

a x * * 


Cadillac Firm in Frisco 
Names Lee Head of Sales 


The new sales manager for Don 
Lee, Cadillac distributor in San 
Francisco is Sam Lester, who has 
served for more than 20 years with 
the Cadillac firm in this area. He | 
is a member of the Cadillac Merit 
Men. 

* * * 


E Elder of N. Canton Files 


Incorporation papers have been 
filed for Elder and Son, Inc. of 
North Canton, O. Eli M. Elder, his 
son, Richard Elder and Charles E. 
Lotz are incorporators. The firm 
has obtained a lease on a building 
on E. Maple St. in North Canton, 
now occupied by the Harpold Mo- 


SY. 


is 
l- 
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Doings 


tor Co., and will take it over about 
Nov. 1. The firm will be a sales and 
service agency for De Soto and 
Plymouth cars in the North Canton 
and Canton areas, Elder said. 

ok ye * 


Ingold Heads Planning 


The San Francisco Navy Day 
celebration Oct. 27 was arranged 
by a committee headed by Ernest 
Ingold, local Chevrolet dealer. He 
was appointed to take charge of 
the arrangements committee by 
the Navy league. 


* * * 


Dealers Ask Time Shift 


A resolution favoring Eastern 
standard time for Knoxville, Tenn.., 
has been passed by the Knoxville 
Automotive Trades Assn. A petition 
calling for a referendum on the 
proposed change from Central time 
now is being circulated by the 
Junior Chamber of Commerce. 

cg * * 


Hartnett Motor Chartered 


Hartnett Motor Co., Beaufort, S. 
, has been incorporated with au- 


thorized capital stock of $30,000 to 
deal in automobiles. Thomas C. 
Hartnett is president; J. C. Long, 
vice-president; Catherine F. Hart- 
nett, secretary-treasurer. 

* * * 


Now a Dealer 
| Millikin Starts 2 Chevrolet 
Firms in L. A. Area 


Charles Millikin has opened two 
new Chevrolet dealerships in the 
Los Angeles area, both to be op- 
erated under the name Millikin 
Chevrolet. 

One dealership is located at Cul- 
ver City, while the other is at El 
Segundo. Until Oct. 1 Millikin was 
assistant manager of the Pacific 
coast region for Chevrolet. 


* * a 





Acquires Building 
Hogan and Schenkelberg (Chry- 
sler), Fonda, Ia., has acquired a 
new building. This will give the 
company better facilities in all de- 
partments. 


* * * 


Campbell Dressing Up 


Campbell Motor Co. (Willys), 
Columbia, Tenn., is modernizing its 
interior. 





‘Buffalo Dealers Launch 


Vast Expansion Plans 


Buffalo area automobile dealers 
are spending hundreds of thou- 
sands of dollars to revive their | 


establishments from their wartime 
inactivity. Many are making large | 
expenditures for new or improved 
showrooms and parts facilities. 

They are not waiting until the 
pressing problems confronting the 
industry, wages and prices, and 
whether rationing shall continue, 
are settled. They want to be ready 
when the business begins to roll. 

Lou Awald-Chevrolet Inc. plans 
to erect a $150,000 structure at 3232 
Delaware Ave. The Twin City Mo- 
tor Co. has filed a plan with the 
Division of Buildings for the erec- 
tion of a one-story building cost- 
ing $70,000 at 2310-2318 Delaware 
Ave. 


15 
,covered used car lot are being 
| built. This will be part of a large 
| shopping center. 


Several dealers already have 1916 

cars, kept under cover. Twenty-five 
| Ford dealers in this area have just 
}unwrapped the 1946 model for the 
first public showing. 

Many Buffalo dealers are accept- 


ing advance orders on the 1946 
models but most are not comnuit- 
| ting themselves as to when the cars 


| will be delivered. Most dealers be- 


lieve it will be spring before new 
cars flow into this area in a size- 
able volume. 

Some dealers want rationing 





lifted Others want it to 


|continue for a while, then let OPA 
suffer the headache of deciding 


quickly. 


Herbert Streng plans to build an 


bod customers are to get the first 
= the new cars. 


auto service building at 2371 Main ° ’ 

St. to cost $75,000. Rooney Motors Brashear Motors, Inc., Kingsport 
will build a $35,000 showroom and | Tenn., ha 1 en chi: irtered with cap- 
service building at 2705 Bailey Ave. | ital ctock k of $100,000 by A. R. 
Near Abbott Road and city line, a cot © a ir.. George E. Penn jr. 
showroom, service building and and E. - Hunter. 








Better Automobsle Dealers Everywhere Say... 













HE AUTOMOBILE INDUSTRY knows from experi- 
ence that when it comes to reaching top prospects 
for new cars, TIME-reading families are the kind of 


people to think of first 


and always. 


For research shows that while only | in 10 average 
U. S. families buy new cars, more than 8 in 10 Time- 
reading families regularly buy their cars new. 


Every 34 peacetime 


months, nearly 1,000,000 of 


TIME’s 1,200,000 reader-families trade in a clean, one- 
owner, late-model used car for a brand new model. 
TIME readers have the better jobs and the steady in- 
comes they need to indulge that habit, year-in, year-out. 


-_==| ait 


ADVERTISING OFFICES « 


NEW YORK e¢« CHICAGO BOSTON 


TIME, 


"My best prospects 
like TIME best" 


For instance, DELMO L. JOHNSON, 
of Johnson Bros. Chevrolet Co., 
Dallas, writes: 


"My brother (now in the service) 
and I have found from long experi- 
ence that when Someone turns 

out to be a TIME subscriber, 

he nearly always turns out 

to be one of our best prospects 
for a new Chevrolet !" 









Toles > 4 
a son Sires, ¢ hevrole Co 


'917 Ross 


AT HARWOOD 


DEL 
MOL JOHNSON 
‘ot DALLas 
VERSiDg 45 
21 


(The average TIME-family income is $3000 a year 
higher than the average U.S. family income.) 

No wonder, then, that peacetime or wartime, car 
manufacturers keep releasing steady advertising sched- 
ules in TIME—the magazine its readers prefer 9-to-1 
over any other magazine they read. 


to sell new cars / 


PHILADELPHIA CLEVELAND ° DETROIT . SAN FRANCIS 
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‘Kaiser’ to Follow in 6 Weeks .. . 


G-P Plans Frazer Debut 


Before End of Winter 


DETROIT .— Volume production 
of America’s newest automobile, 
the “Frazer,” will be well under 
way within a few months, Joseph 
W. Frazer, chairman and president 
of Graham-Paige Motors Corp., re- 
vealed last week in a special an- 
nouncement to stockholders. 

The announcement said Graham- 
Paige’s joint manufacturing and 
sales operations with Kaiser-Frazer 
Corp. at Willow Run “would great- 
ly enhance Graham's business and 
result in important economies for 
the company.” 

Frazer, who is also president 
of Kaiser-Frazer Corp., declared 
that volume production on the 
Graham-Paige agricultural 
equipment line, including the new 
Frazer tractor and the Rototiller 
will begin shortly. 

“Your company, on Sept. 20,” the 
letter said, “entered into an agree- 
ment with Kaiser - Frazer Corp. 
which provides that, to the extent 
feasible, manufacturing, distribut- 
ing, selling and servicing opera- 
tions will be conducted through 
joint use of facilities and person- 
nel of both companies. 

This agreement provides that 
costs and charges of the joint op- 
eration shall be allocated between 
both companies on an equitable 
basis to be determined by inde- 
pendent public accountants repre- 
senting each company.” 

Under the agreement, Graham- 
Paige has the right to use up to 
one-third of the Willow Run plant 
for the production of the Frazer 
car, the Frazer tractor and the 
Rototiller, and thus will be obli- 
gated for one-third of the operat- 
ing expenses of these facilities, in- 
cluding one-third of the rental of 
the building. It is presently esti- 
mated that Graham-Paige will use 
its full portion of the plant for its 
own operations, Frazer said. 

The Kaiser - Frazer lease on 
Willow Run involves an annual 
rental of $500,000 for the first 
year, $850,000 for the second year, 
and $1,200,000 for the third, 
fourth and fifth years, the an- 
nouncement stated. 

The report revealed that Gra- 
ham-Paige has arranged to lease 
its present manufacturing plant to 
the Office of Surplus Property of 
the Reconstruction Finance Corp. 
for a period of two years at an 
annual rental of approximately 
$500,000 with renewal options. After 
payment of taxes and fixed 
charges, it was estimated that the 
net proceeds of the lease would 
amount to approximately $375,000 
per year. 

The name “Frazer” will identify 
the new automobile and line of 
farm implements, including the 
tractor and the Rototiller to be 
produced by Graham-Paige, Frazer 
explained, adding that the styling 
and designing of the automobile 
had been completed under the di- 
rection of Howard A. Darrin, in- 
ternationally - known automobile 
stylist. 

In commenting on the opera- 
tions of the Kaiser-Frazer Corp., 
Frazer said that this company 
would produce a low - priced, 
American-sized, auto named the 
“Kaiser” which would follow the 
introduction of the medium- 
priced Frazer by four to six 
weeks. The Kaiser car has also 
been styled and designed by 
Darrin. 

Frazer detailed - the financial 
structure of Kaiser-Frazer Corp., 
in which Graham-Paige has 11.36 
percent equity interest. Its author- 
ized capital is 5 million shares of 
common stock of which Graham- 
Paige purchased 250,000 shares at 


Plastic Firm to Build 


In Cornelia, Ga. 

CORNELIA, Ga. — A new plant 
for manufacture of plastic uphols- 
tering materials for automobiles, 
chairs, and for making plastic 
screen wire, will be erected here 
shortly by the Chocopee Mfg. Co., 
it was reported last week. 

Primarily a gauze-making con- 
cern, the plant made plastic screen 
for the armed forces during the 
war. 


$10 a share, representing a total 
investment of $2,500,000. 

A similar number of shares was 
purchased by the Henry J. Kaiser 
interests at the same price, and 
later an additional 1,700,000 shares 
were told to an underwriting syn- 
dicate for distribution to the public 
at $10 a share. Capital and surplus 
after underwriting commissions 
aggregate approximately $20 mil- 
lion. 

Turning to the operation of the 
Warren City Mfg. Co., wholly- 
owned subsidiary of Graham-Paige, 
he said that this company is pres- 
ently engaged in the manufacture 
of several types of peacetime prod- 
ucts including weldments for in- 
dustrial presses, railway equip- 
ment, diesel engine crankcases, 
and hermetically sealed containers 
for storage of aircraft engines. 

“Your management,” he declared, 


ATTA. « Am ~ 
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—Acme Photo 

RESEMBLING huge lobster claws, 
stacks of side panels wait to be put 
into place on new Ford passenger cars 
at the Edgewater (N. J.) assembly 
plant. The plant is now putting out 60 
cars a day and will soon be able to 
handle 275 a day. 


“believes that there are good pros- 
pects of this subsidiary obtaining 
substantial additional amounts of 
this type of business.” 


McWhorter Sees Urgent Neec 
For Highway Planning 


ATLANTA, Ga.—There is an ur- 
gent need today for intelligent 
highway planning studies through- 
out the nation so that changing 
highway needs may be met, in 
the opinion of B. P. McWhorter, 
division engineer of the Public 
Roads Administration. 

Addressing a large group of en- 
gineers here, McWhorter declared 
that in the past large sums of 
money have been spent without 
adequate highway planning and 
that a great deal of this unplanned 
type of construction will have to 
be rebuilt to take care of existing 
needs. 

“Had a long-range study been 
made prior to construction,” he 
asserted, “such errors would not 
have been made and vast sums of 
money could have been saved.” 

The time has come, McWhorter 
added, when the effort of the fu- 
ture should be directed toward pro- 
ducing a balanced improvement of 
the whole system of roads and 


streets essential for the service of 
highway transportation. 


He said that from here on out 
“there will be less need of tenta- 
tive designs, and half-measures in- 
volving expensive and early obsol- 
escence will be indefensible. A 
highway activity that was pre- 
dominantly new and partial con- 
struction, is fast becoming one of 
reconstruction, revision and well- 
planned extensions approaching the 
state of balanced improvement.” 

McWhorter declared that the 
complicated problem confronting 
us today is the reconstruction and 
widening of existing heavily-trav- 
eled routes and construction of 
approaches and routes through the 
large cities and smaller towns. 


Verlin E. Doonan, who has held a 
number of executive posts with 
Ford in recent years, has been 
named general manager of the J. B. 
Hughes Motor Co. (Ford), Rich- 
mond, Va. 





| 






Baldwin Made 
ales Manager 


f U. S. Tires 


NEW YORK.—Walter D. Bald- 
win has been appointed sales man- 
ager of the U. S. Tires division of 

‘ United States 
Rubber Co., How- 
ard N. Hawkes, 

assistant general 
manager of the 

~~ tire division, an- 
, nounced last 

Mae week. Baldwin 

. fe will have his 

a headquarters at 


F the company’s 
: general offices 
here. 


-D. Baldwin A native of 
Eureka, Calif., 


Baldwin is a graduate of the Uni- 
“versity of California, and joined 
the company as a salesman in its 
Spokane, Wash., branch in 1934. He 
“gas appointed district manager of 
he Salt Lake City branch in 1938. 
Transferred to the New York 
“@ffices in 1941, he became assistant 
sales manager of the Gillette tires 


— 


S car and truck models are progressively improved, “U. S.” 


Whatever the tire needs may be, “U. S.” has the technical knowl- 
edge, the engineering know-how and resources always to meet new 


vehicle requirements. 


For over thirty years, “U. S.” has been the original equipment choice 


of the makers of America’s leading cars and trucks and those who 


drive them. 
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feated in a third attempt to gain 
bargaining rights for employes of 
Thompson Products, Inc., officials 
of the UAW-CIO declared last 
week they would continue their ef- 
forts to organize the big aircraft 
plant. 


remain one of the outstanding 
strongholds of individual bargain- 
ing in the country. 








mately 31 percent of the “non- 
challenged” ballots in the election, 
a considerable decrease from its 36 
percent in a 1944 election. 


—Acme Photo 


lay during forthcoming Victory Loan 
itler’s personal car, captured by the 
101ist Airborne division. The car weighs over 5,000 pounds, has six forward 
speeds, can travel at 110 mph, and has a built-in boot wiper on the running 
board. The doors are of special thickness and all glass is bulletproof. The car, 
a Mercedes Benz, is seven feet wide, six feet high and seventeen feet long. 
Cpl. Terry Tracy, Chicago, Ill., poses in driver’s seat. 


ONE OF THE exhibits to go on dis 
Drive in Washin 





division, and one year later, sales 
manager. In 1944 he was made 
merchandising manager for the U. | pointment. 


S. Tires division, the position he 
held leading to his current ap-| previous ballots of the main plant, 


but another AFL union, the ma- 








keeps pace with the new requirements for greater performance, 


safety and comfort in tires. 





ye 


Sou ung Dhvough Srccuce 


Listen to “Science Looks Forward" — new series of talks by the great scientists of America — 
on the Philharmonic-Symphony Program. CBS network, Sunday afternoon, 3:00 to 4:30 E.W.T. 


+UBBER COMPANY 


6600 East Jefferson Avenue, Detroit 32, Michigan 
5675 E. Anaheim and Telegraph Rd., Los Angeles 22, Calif. 
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CIO to Keep Trying 


Organizing Efforts to Go On at Thompson Products 
Despite Third Straight Rebuff by Workers 
By S. S. Markey 


Staff Correspondent 
CLEVELAND. — (UTPS) — De- 


chinists, received 256 votes in the 
1944 poll. In that election, the CIO 
received 1,291 of the 3,580 votes 
cast. 

Whether the CIO union will peti- 
tion for voiding of the latest elec- 
tion result remained in question as 
William C. Grant, director of the 
union's organization drive at 
Thompson, said he would confer 
with other union officials before 
reaching a decision. His only com- 
ment was: 

“The election was fairly con- 
ducted by the NLRB. I still think 
we were right. We will carry on the 
fight for workers’ rights.” 

From other sources, however, it 
was indicated that pre-election 
speeches delivered by Frederick C. 
Crawford, company president, to 
the workers, would be studied as a 
possible basis for setting aside the 
vote, as was done in two previous 
election. 

Under the National Labor Re- 
lations act, a company and its 
officials are classed as “disinter- 
ested parties” in a bargaining 
election. In previous Thompson 
votes the NLRB held that Craw- 
ford’s speeches constituted a dis- 
play of interest. 

Crawford appeared before his 
workers at a series of rallies after 
the U. S. Circut Court of Appeals 
in Cincinnati refused to grant an 
injunction, sought by the NLRB, 
which would have restrained him 
from discussing the bargaining 
election. 

In a statement issued by Ray- 
mond S. Livingstone, vice-president 
of Thompson in charge of person- 
nel, no reference was made regard- 
ing the possibility of such govern- 
ment action. Livingstone said: 

“The men and women who 
have helped us build this busi- 
ness have spoken. We in manage- 
ment cannot help but feel solemn 
pride in this vote of confidence. 

“We pledge our continued efforts 
to maintaining our policies of 
square dealing and teaming up to- 
gether to make jobs and opportun- 
ity in the future.” 

No comment was made by AFL 
officials on the election result. 


Nash Announces 
3 Appointments 


On Sales Force 


DETROIT.—Nash has appointed 
Robert M. Hendrixon as assistant 
Philadelphia zone manager, Robert 
V. Merrick as assistant Milwaukee 
zone manager and Malcolm A. 
Campbell as Bal- 
timore district 
manager. 


The appoint- 
ments were an- 
nounced last 
week by H. C. 

























































Meanwhile, the Thompson plants 


The CIO union received approxi- 


Official totals were: 
For “neither” union . .1,707 
MOORES occccseseens 929 
WR Oe SE ES 5.6545 00s dee 55 
The UAW-AFL did not appear on 





Hendrixon 





Doss, vice - presi- 
dent and general 
sales manager. 

Hendrixon, who 
joined Nash in 
1944 as service 
promotion mana- M. A. Campbell 
ger at Milwau- 
kee, was with Chevrolet from 1934 
until 1944, serving in the parts and 
service and sales departments in 
Indianapolis, Detroit and Cleve- 
land. He is succeeded at Milwaukee 
by Robert K. Seidel. 

Before joining Nash in 1944 as 
district manager, Merrick was 
manager of the auto dealer de- 
partment of Socony Vacuum Oil 
Co. in Kansas City. 

Campbell joined Nash in 1939 
and was associated with the Wash- 
ington zone until 1941. He began 
his auto career in 1921. 


Waters Moves Body Shop 


Waters Motor Co. (Pontiac), 
Madison, Wis., has moved its body 
repair department from the serv- 
ice department to a building at 
746 E. Washington Ave. This will 
enable the company to handle in- 
creased repair work, according to 
Dean E. Waters. 








‘18 


eer: 


ATIMANL & Armee 


AUTOMOTIVE NEWS, NOVEMBER 5, 1945 


AUTOMOTIVE WASHINGTON 


Public Calls 2 Strikes 


On Labor Conferees 


By William Ullman 
Washington Correspondent 


PREPARATORY STEPS to the national Labor-Manage- 
ment conference have been expeditiously and neatly accom- 
plished. The conference convenes today, Nov. 5, with 36 
iabor and management members, and 36 alternates, repre- 
senting a wide diversity of interests in both management 
RG Tor, Re Oe Ge aaa. 
cer a distinguished jurist. 


The 
ference 
insofar 
present 
friction 


ment in 


and 
between labor and manage- 
the 


idea is that this con- 
shall 


strive to eliminate, 
humanly possible, all 
potential sources of 


highly complicated 


American economy. It is proposed 
that the conference will adopt both 
“Jong-range” and “short-range” pol- 
icies designed to reduce industrial 
disagreement. 

“Men of good will” are drafted 


for the job. But they start with 


two strikes on 
them. Strike one 
is the attitude in 
some quarters 
that no such con- 
ference has a 
chance of suc- 
cess; that the 
only solution is 
legislation and 
“tough” legisla- 
tion at that. Scof- 
fers are in abun- 
dance and in some 
degree vociferous. 





Strike two is the opposite atti- 
tude in other quarters that the con- 
ference can pass a miracle over- 
night, certainly by the day after 
that; and if not then, why, at least 
in a fortnight. 

Neither attitude has reason or 
wisdom. 

Straight-thinking business and 
straight-thinking labor will re- 
alize that the job ahead is not 
one to be done in a day, a week- 
end, a fortnight or a month. Per- 
haps not in many months. 


If the Labor-Management con- 
ference is going to be worth any- 
thing, it is going to have to be a 
continuing proposition with no time 
limit set for its functioning and no 
sniping at it to get through and 
please go home. 

* * * 


Agenda Drawn 
For Meeting 


THE AGENDA of the conference 
has been drawn by a committee 
appointed by the four “principals” 
involved, and has been approved 
by those principals, it has been an- 
nounced. 


The proposed agenda presents 
seven subjects for discussion, as 
follows: 

1. The extent to which industrial 


WILLIAM G. LUCADO, Los Angeles zone manager, presents to the Southern 


California Chevrolet dealer organization 
has been set up for Chevrolet dealers in 


| 


disputes can be minimized by full | 
and genuine acceptance by man- 
agement of collective bargaining in 
every instance where _ workers 
choose to organize to bargain col- 
lectively on questions of wages, | 
hours and working conditions. 


2. The extent to which indus- 
trial disputes can be minimized 
by full and genuine acceptance 
by organized labor of the inher- 
ent right and responsibilities of 
management to direct the opera- 
tion of an enterprise. 


3. The extent to which industrial 


INTAKE MANIFOLD | HYOROVAC UNIT 
i eo 


By adding the vacuum power of the 
engine manifold to the hydraulic 
system, Hydrovac decreases re- 
quired foot pedal pressure to 
assure smooth, positive stopping 
with minimum effort for the driver. 


The most advanced and best proved of all new power-braking units 
Now available for trucks and busses 


Hvdrovac*—a hydraulic-vacuum 
power-braking unit developed by 
Bendix — is everything you expect a 


genuine postwar product to be. 
Moreover, although it is entirely 
the 


lust word in advanced engineering 


new in design and performance 


more than a million units have been 
built and it has been proved by bil- 


lions of miles of service on the 


world’s battlefronts. 


Now available for civilian trucks 


and busses, Hydrovae does the hard 
work of brake application, yet gives 
drivers the natural pedal action 
and feel needed for greatest safety 


Hydrovac does not burden the engine 
because its power is derived from the 
vacuum already existing in the en- 
gine intake manifold. 


| willingness 


and efficiency. 

This mighty mechanical muscle is 
easily connected into the vehicle’s 
hydraulic system and needs no ad- 


justment at installation or in service. 


Because of its compact, sealed de- 
sign, it has no outside working parts 


And 


to clog with rust and dirt. 


If you own, sell, buy or service trucks 
or busses, you will naturally want to 
know more about Hydrovac—the 
most advanced and best-proved new 
power-braking unit. For an interest- 
ing booklet giving full details, write 
direct to Bendix Products Division, 
South Bend 20, Indiana. 


BENDIX PRODUCTS DIVISION 


* Trademark 


COPYRIGHT (945 BENDIX AVIAT! 


AVIATION CORPORATION 


N CORPORATION 


oint program for °46 which 


the eight 
alifornia. 


Southern C 
disputes can be minimized by the 

of management and 
workers to utilize the machiner 

of the National Labor Relations act 
and any existing state labor rela-~» 
tions acts for prompt determina 
tion of the collective bargaining 
agencies. 

4. The extent to which industria 
disputes can be minimized by rec- 
ognized and orderly procedure t@® 
negotiate first contracts between a 
union and an employer, and the ex- 
tent to which provision should bé 
made for the use of conciliation. 

5. The extent to which industrial 
disputes can be minimized by pro 
visions incorporated in collective 
bargaining agreements, such as: 

(a) The procedure to be followed 
in (1) the adjustment of disputes 
and grievances during the life of 4 
contract, and (2) the negotiation o 
a succeeding contract. 

(b) The policy that once ar 
agreement has been signed, no 
strikes or lock-outs shall take place 
while it is in force, but that dis@ 
putes shall be settled between the 
parties by other means provided, 
in the contract. ” 

(c) When negotiations between 
the parties concerning the terms 
of renewal of a contract have 
failed, provision should be made 
for the early use of conciliatio 
mediation, and, where necessary, 
voluntary arbitration. 

(d) Provision by managemen 
and labor of facilities and person- 
nel to enable grievances to be set- 
tled quickly at the level where the 
occur, 

(e) Adherence by both parties tq 
a policy of responsibility for living 
up to the letter and spirit of all col- 
lective agreements and effectivg 
measures to carry it out. 

(f) Consideration of action need- 
ed by unions to control their mem 
bers for conduct in violation of an 
agreement, and action needed by 
management to control their offi 
cials and supervisory force who en- 
gage in violation of an agreement 


6. To prevent industrial dis- 
putes from taking place, should 
provision be made for improving 
and strengthening the concilia- 
tion service of the U. S. Depart- 
ment of Labor, and should there 
be additional support for the op- 


| eration of this service? 


7. What provision should be madé 
for lessening or preventing strikes 
which come from jurisdictional oy 
other inter-union disputes? 

* * * 


State Laws Boost 


Unemployment 


AS THE NUMBER of workers 
receiving unemployment benefits 
mounts steadily, the question is 
raised repeatedly: Why can _ sé 
many workers be drawing such 
benefits when at the same timg 
tens of thousands of employers ar 
desperately in need of help? 


There are many answers to thi 
question. One of them, however, 
arises out of the application usually, 
given the state laws. Most staté 
laws provide in substance that a 
claimant shall not receive benefits 
if he without good cause refuses*~ 
to accept an offer of employment 
for which he is reasonably fitted bya 
training and experience. 


Interpreting such a provision 

in one jurisdiction recently, the G= 
administrative tribunal which de- 
cides appeals of denied claims, 
stated: -_— 
“We have repeatedly held that 
before refusal to accept employ@— 
ment may be made the basis of dis- 
qualification it must appear that 
the employment offer bears som@= 
reasonable relation to the claim- 
ant’s last employment both as to 
type of work involved and as tde- 
remuneration.” 








- Denies Propagandizing . . . 


4g °Proposal to Restrict OPA 
‘EChallenged by Bowles 


—a 


WASHINGTON. — Facing fire 
~~afrom a House investigating com- 


AUTOMOTIVE 





that its proposals were based on 
“fragmentary evidence” and fur- 
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Instalment Sales 


Theme of Chicago 


Finance Conclave 


CHICAGO. The American Fi- 
nance conference announces that 
its 12th annual business convention 
and membership meeting will be 
held Nov. 27-28 at the Palmer 
house here. 











a mittee and the Senate Banking| ther challenged their charges : : vf > 
and Currency committee here last | that his pricing policies were re- The two-day meeting will be de- 
—_ “@week, Chester Bowles, head of | tarding reconversion and alleg- voted to a discussion of plans for 
OPA, said the recommendations | edly increasing living costs. The the wide-scale resumption of in- 
of the first group would cause| OPA head added that, with the | WITH THE Gotvery ot the iret os truck models, Detroit desters Jamped stalment sales financing services, 
“Wthe “rapid and disastrous collapse | exception of a few industries | the gun by staging their truck and equipment shows months in advance of the | Which members of the association 
4 4 : ” rs : i ti l hibit. Th deal hows were widely attended by equipment buy- - ae : 
; of price control. Sahed had —" been estab- one ‘whe were cently taterested in the added —— units whieh are soe render to retail dealers and their 
F ishe on mos reconversion | neered and built to secure the greatest possible performance of the vehicle. | ;...;. . > an ii . 7 : is 
ae cits oe ‘ne oi finance oods Among other exhibits was the Thornton drive which is said to provide an added instalment buyers. A substantial at 
pe ce, Sal at by including] & . 100 percent payload ability or a carrying capacity of more than _— tons. | tendance is expected from all parts 
eC cards with allotment checks to Last week Fred A. Hartley, Re- Because of its two driving axles the tractive effort and braking efficiency are} o¢ the country. 
d ™ 4 — men’s wives asking for ad- publican of New Jersey introduced doubled over the conventional type truck. According kn Thomas W. Rogers 
erence to ceiling prices and full luti bodyi th sak , Be 
t weight. th ; .,. |@ resolution embodying e com- plans called for an assembly plant] executive vice-president of the con- 
. = ie Stor age P cul rangy. geo mittees proposals. It would “re- Ford to Increase 'of 500,000 square feet, but present} ference, discussions at the conven- 
— ernment expense.” He further ad- |S*tict radically the operations and Size of Ga Plant a aoe oe ao of eee tion will be led by the outstanding 
g __ded that the allusion to “full practices of the OPA. ; : - auana at edittlons pce a batik. leaders in the field of instalment 
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Of Kaiser-Frazer 


DETROIT. — Frank A. Detwiler, 
for 24 years with Chrysler in ser- 
vice management, has been ap- 
pointed service 
manager of 
Kaiser - Frazer 
Corp. and Gra- 
ham - Paige Mo- 
tors, it was an- 
nounced last 
week by W. A. 
MacDonald, vice- 
president in 
charge of sales. 

With the Wil- 
low Run automo- 
bile companies, 
Detwiler will di- 
rect the organization of nationwide 
“distributor and dealer service for 
the medium-priced Frazer, to be 
produced by Graham-Paige, and | 
the low-priced Kaiser, to be built | 
by Kaiser-Frazer. 

Detwiler was Chrysler's Euro- 
pean director of service from 1926 
to 1930, with headquarters in Ant- 
werp. He returned to Detroit as 
assistant service manager of Chry- 
sler division, and from 1932 to 1941 
was director of service for the 
Chrysler factory branch. 
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dé Powers jr. has returned to Pontiac 
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Public Calls 2 Strikes 


On Labor Conferees 


By William Ullman 


Washington Correspondent 


PREPARATORY STEPS to the national Labor-Manage- 
ment conference have been expeditiously and neatly accom- 
plished. The conference convenes today, Nov. 5, with 36 
labor and management members, and 36 alternates, repre- 
senting a wide diversity of interests in both management 

Oo a a 


and labor, its presiding offi- 
cer a distinguished jurist. 

The idea is that this con- 
ference shall strive to eliminate, 
insofar as humanly possible, all 
present and potential sources of 
friction between labor and manage- 
ment in the highly complicated 
American economy. It is proposed 
that the conference will adopt both 
“Jong-range” and “short-range” pol- 
icies designed to reduce industrial 
disagreement. 

“Men of good will” are drafted 
for the job. But they start with 


Ullman 


two strikes on 
them. Strike one 
is the attitude in 
some quarters 
that no such con- 
ference has a 
chance of _ suc- 
cess; that the 
only solution is 
legislation and 
“tough” legisla- 
tion at that. Scof- 
fers are in abun- 
dance and in some 
degree vociferous. 





Strike two is the opposite atti- 
tude in other quarters that the con- 
ference can pass a miracle over- 
night, certainly by the day after 
that; and if not then, why, at least 
in a fortnight. 

Neither attitude has reason or 
wisdom. 

Straight-thinking business and 
straight-thinking labor will re- 
alize that the job ahead is not 
one to be done in a day, a week- 
end, a fortnight or a month. Per- 
haps not in many months. 


If the Labor-Management con- 
ference is going to be worth any- 
thing, it is going to have to be a 
continuing proposition with no time 
limit set for its functioning and no 
sniping at it to get through and 
please go home. 

* * * 


Agenda Drawn 
For Meeting 


THE AGENDA of the conference 
has been drawn by a committee 
appointed by the four “principals” 
involved, and has been approved 
by those principals, it has been an- 
nounced. 

The proposed agenda presents 
seven subjects for discussion, as 
follows: 

1. The extent to which industrial 


WILLIAM G. LUCADO, Los Angeles zone manager, presents to the Southern 
California Chevrolet dealer organization the eight-point program for ’46 which 
has been set up for Chevrolet dealers in Southern California. 


disputes can be minimized by full | disputes can be minimized by the 


and genuine acceptance by man- 
agement of collective bargaining in 
every instance where workers 
choose to organize to bargain col- 
lectively on questions of wages, 
hours and working conditions. 


2. The extent to which indus- 
trial disputes can be minimized 
by full and genuine acceptance 
by organized labor of the inher- 
ent right and responsibilities of 
management to direct the opera- 
tion of an enterprise. 


3. The extent to which industrial 
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VEHICLE HYORAULIC SYSTEM 


By adding the vacuum power of the 
engine manifold to the hydraulic 
system, Hydrovac decreases ree 
quired foot pedal pressure to 
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work of brake application, vet gives 
drivers the natural pedal action 
and feel needed for greatest safety 


Hydrovac does not burden the engine 
because its power is derived from the 
vacuum already existing in the en- 
gine intake manifold. 


Moreover, although it is’ entirely 


new in design and performance — the 


lust word in advanced engineering 

more than a million units have been 
built and it has been proved by bil- 
lions of miles of service on the 


world’s battlefronts. 


Now available for civilian trucks 
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and efliciency . 


This mighty mechanical muscle is 
easily connected into the vehicle’s 
hydraulic system and needs no ad- 
justment at installation or in service. 
Because of its compact, sealed de- 
sign. it has no outside working parts 
to clog with rust and dirt. And 


If you own, sell, buy or service trucks 
or busses, you will naturally want to 
know more about Hydrovac—the 
most advanced and best-proved new 
power-braking unit. For an interest- 
ing booklet giving full details, write 
direet to Bendix Products Division, 
South Bend 20, Indiana. 
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|willingness of management and 


workers to utilize the machinery 
of the National Labor Relations act 
and any existing state labor rela- 


‘tions acts for prompt determina 


tion of the collective bargaining 
agencies. 

4. The extent to which industria 
disputes can be minimized by rec- 
ognized and orderly procedure tq 
negotiate first contracts between a 
union and an employer, and the ex- 
tent to which provision should be 
made for the use of conciliation. 

5. The extent to which industrial 
disputes can be minimized by pro 
visions incorporated in collective 
bargaining agreements, such as: 

(a) The procedure to be followed 
in (1) the adjustment of disputes 
and grievances during the life of am 
contract, and (2) the negotiation o 
a succeeding contract. 

(b) The policy that once a 
agreement has been signed, no 
strikes or lock-outs shall take place 
while it is in force, but that dis 
putes shall be settled between the 
parties by other means provided 
in the contract. 

(c) When negotiations between 
the parties concerning the term 
of renewal of a contract have 
failed, provision should be made 
for the early use of conciliatio 
mediation, and, where necessary, 
voluntary arbitration. 

(d) Provision by managemen 
and labor of facilities and person- 
nel to enable grievances to be set- 
tled quickly at the level where the 
occur. 

(e) Adherence by both parties tq 
a policy of responsibility for living 
up to the letter and spirit of all col- 
lective agreements and effectivg 
measures to carry it out. 

(f) Consideration of action need- 
ed by unions to control their mem 
bers for conduct in violation of an 
agreement, and action needed by 
management to control their offi 
cials and supervisory force who en- 
gage in violation of an agreement 


6. To prevent industrial dis- 
putes from taking place, should 
provision be made for improving 
and strengthening the concilia- 
tion service of the U. S. Depart- 
ment of Labor, and should there 
be additional support for the op- 
eration of this service? 

7. What provision should be madé 
for lessening or preventing strikes 

which come from jurisdictional oy 


other inter-union disputes? 
* * * 


State Laws Boost 


Unemployment 


AS THE NUMBER of worker 
receiving unemployment benefits 
mounts steadily, the question is 
raised repeatedly: Why can sd 
many workers be drawing such 
benefits when at the same timg 
tens of thousands of employers ar 
desperately in need of help? 


There are many answers to thi 
question. One of them, however, 
arises out of the application usually, 
given the state laws. Most staté 
laws provide in substance that a 
claimant shall not receive benefits 
if he without good cause refuse§$ 
to accept an offer of employment 
for which he is reasonably fitted b 
training and experience. 

Interpreting such a provision 
in one jurisdiction recently, the@=—= 
administrative tribunal which de- 
cides appeals of denied claims, a 
stated: Pp 

“We have repeatedly held that 
before refusal to accept employ@,—~ 
ment may be made the basis of dis- 
qualification it must appear that 
the employment offer bears som@=— 
reasonable relation to the claim- 
ant’s last employment both as to 
type of work involved and as t — 
remuneration.” 


. 









Denies Propagandizing .. . 















WASHINGTON. — Facing fire 
=—jfrom a House investigating com- 
mittee and the Senate Banking 
and Currency committee here last 
week, Chester Bowles, head of 
OPA, said the recommendations 
of the first group would cause 
he “rapid and disastrous collapse 
of price control.” 


Senator Taft, of the finance 
committee, said that by including 
cards with allotment checks to 
service men’s wives asking for ad- 
herence to ceiling prices and full 
weight, the OPA was propagandiz- 
ing “for its continuation at gov- 
ernment expense.” He further ad- 
ded that the allusion to “full 
weight” implies “a general crook- 
edness” on the part of retail 
merchants. 


Bowles replied that the card 
“just says inflation is a bad thing 
and let’s not have it. He then 
asked the committee, “Is that 
debatable?” 


He told the House committee 


Detwiler Named 
Service Manager 


Of Kaiser-Frazer 


DETROIT. — Frank A. Detwiler, 
for 24 years with Chrysler in ser- 
vice management, has been ap- 
pointed service 
manager of 
Kaiser - Frazer 
Corp. and Gra- 
ham - Paige Mo- 
tors, it was an- 
nounced last 
week by W. A. 
MacDonald, vice- 
president in 
charge of sales. 

With the Wil- 
low Run automo- 
bile companies, 
Detwiler will di- 
_mrect the organization of nationwide 
distributor and dealer service for 
the medium-priced Frazer, to be 
produced by Graham-Paige, and 
the low-priced Kaiser, to be built | 
by Kaiser-Frazer. 

Detwiler was Chrysler's Euro- 
pean director of service from 1926 
to 1930, with headquarters in Ant- 
-P@werp. He returned to Detroit as 
assistant service manager of Chry- 
sler division, and from 1932 to 1941 
was director of service for the 
Chrysler factory branch. 
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F. A. Detwiler 


Powers to Head 
- e 

*Pontiac Zone 

DETROIT.—Commander George 
Powers jr. has returned to Pontiac 
Motor division as Philadelphia zone 
manager, D. U. 
Bathrick, general 
sales manager, 
announced last 
week. 

Powers, now on ae 
Syterminal leave, r 
has been with * 
General Motors 
since 1929 and ‘, 
with Pontiac 
a=since 1936. He 
has served in 
various capacities G. 
in Boston, Pon- 
~ tiac and Washington, D. C., and 

was assistant zone manager in 
= Philadelphia when he was com- 
missioned as a lieutenant in 1941. 
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~Proposal to Restrict OPA 
Challenged by Bowles 


that its proposals were based on 
“fragmentary evidence” and fur- 
ther challenged their charges 
that his pricing policies were re- 
tarding reconversion and alleg- 
edly increasing living costs. The 
OPA head added that, with the 
exception of a few industries 
prices had already been estab- 
lished on most reconversion 
goods, 

Last week Fred A. Hartley, Re- 
publican of New Jersey introduced 
a resolution embodying the com- 
mittees proposals. It would “re- 
strict radically the operations and 
practices of the OPA.” 

The chief proposal for 
based on current costs plus profit, 
would eliminate the principle of 
cost absorption which has been the 
keystone of price control since its 
inception, Bowles contended. 








prices | 
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WITH THE delivery of the first 1946 truck models, Detroit dealers jumped 
the gun by staging their truck and equipment shows months in advance of the 
national exhibit. These dealer shows were widely attended by equipment buy- 
ers who were greatly interested in the added mechanical units which are engi- 
neered and built to secure the greatest possible performance of the vehicle. 
Among other exhibits was the Thornton drive which is said to provide an added 
100 percent payload ability or a carrying capacity of more than eight tons. 
Because of its two driving axles the tractive effort and braking efficiency are 
| doubled over the conventional type truck. 


| plans called for an assembly plant 


Ford to Increase of 500,000 square feet, but present 
Sj ‘ l | Specifications call for one of 600,000 
OIZe of Ga. P ant |square feet, and will be so con- 
s , é itions cz > built. 

ATLANTA, Ga.—Ford Motor Co. | structed that additions can be bui 


a le rill have ¢ acity 
|will build a considerably larger — a» pein is ma 


|for producin ile 
; ius g 400 automobiles a 
plant at Hapeville, than originally day, on basis of one shift. The old 


planned, it was disclosed last week Ford assembly plant on Ponce de 
by Robert J. Burke, manager of | Leon avenue could produce only 
ithe Ford Atlanta branch. Original 100 per day. 
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‘Instalment Sales 
‘Theme of Chicago 


ae ‘ 

Finance Conclave 

CHICAGO.— The American Fi- 
nance conference announces that 
its 12th annual business convention 
and membership meeting will be 
held Nov. 27-28 at the Palmer 
house here. 

The two-day meeting will be de- 
voted to a discussion of plans for 
the wide-scale resumption of in- 
stalment sales financing services. 
which members of the association 
render to retail dealers and their 
instalment buyers. A substantial at- 
tendance is expected from all parts 
of the country. 

According to Thomas W. Rogers, 
executive vice-president of the con- 
ference, discussions at the conven- 
tion will be led by the outstanding 
leaders in the field of instalment 
sales financing 


‘Please be advised that new truck is sold 
Thanks a million, will use your service if 
necessary.'' IL. G. Steiner. Pandora Gar 
age, Pandora, Ohio 

ae Want Ad Dept., Inside Back Cover 
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Johnson Named 
Assistant Chief 
Of Morse Chain 


DETROIT. 
vice-president and general manager 
of Morse Chain Co., division of 
Borg-Warner Corp., last week an- 
nounced the appointment of Ray P. 
Johnson to be as- 
sistant to the 
general manager 
with offices here. 

Johnson has al- 
ready assumed 
his duties, rejoin- 
ing Borg-Warner, 
of which he has 
been a_ director 
since 1936. He 
left the organiza- 
tion to enter the 
Army more than 
three years ago. 
Duties of his new position will 
include sales of automotive prod- 
ucts. 

Prior to the outbreak of war, 
he was appointed manager of the 
corporation’s Washington, D. C. of- 
fice. In the fall of 1942 he enlisted 


Ray Johnson 


Frank M. Hawley, | 
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L. F. VAN NORTWICK, director of Dodge truck sales, explains the national 
program for training retail truck salesmen which he and his staff developed to 
start in the various Dodge regions about Nov. 15. A group of experienced truck 
sales managers representing Dodge dealers participated in the five-day con- 
ference in Detroit. The training program has been designed to give the Dodge 
dealer sales organization basic truck information which will enable them to help 
owners select the right Dodge truck for maximum performance and minimum 


operating cost. 


Training Courses 


Offered by Nash 


DETROIT.—A series of business 
management training schools has 
been arranged for Nash Motors 
employes in three zones, F. G. 


in the Army Ordnance department.|Sease, Nash business management 


mo get ae 
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Manufacturing and Sales Executives 


Do not confuse CORRONIZING with other metal coatings. 
This patented process provides a permanent alloy “armor” 


manager, announces. 


Courses are being offered this 
week at the Broadwood hotel in 
Philadelphia and at the zone office 
in Dallas. Four sessions from Oct. 
15 through Nov. 1 were held at the 
Hotel Essex House in Newark, N. 
J., the Hotel Taft in New Haven, 
Conn., the zone office in New York 
and at Hotel Teneyk, Albany, N. Y. 


sarmor’ for steel can 
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176 Advisory Groups 
Continued by OPA 


WASHINGTON. — The policy of 
industry - government cooperation 
which proved so valuable during 
the war years will be continued by 
the Civilian Production Admini- 
stration. John D. Small, admini- 
strator-designate of CPA, said last 
week in listing 176 key industry 
advisory committees which will be 
consulted on reconversion prob- 
lems. 

Small stressed the value of con- 
sulting with industry groups on 
problems of reconversion. He said 
that advisory committees would be 
consulted before any action is 
taken which will materially affect 
production or distribution in their 
representative industries. 


“My own experience with the in- 
dustry advisory committees dur- 
ing the past four years convinces 
me that roundtable discussions 
with these groups has been a 


ca millions each year? 
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patented alloy ‘‘armor’’ that gives steel a new 
lease on life. Yes, CORRONIZING is new... but 

also thoroughly tested and proved. For CORRO- 
NIZING has demonstrated its overwhelming superi- 
ority in the war, under the worst possible conditions 
on land, at sea and in the air. 


By test and performance, CORRONIZING FAR 
OUTLASTS OTHER PROTECTIVE COATINGS FOR 
STEEL. Now, the more progressive factories and 
retailers will be able to bring you products made 
of “‘Corronized”’ steel. Motor car makers—always 

leaders—will be among the first to offer you this 


sensational advantage. 


Remember that name—CORRONIZING. It can 
save you and millions of other Americans a huge 
tax bill now needlessly paid to the enemy rust. 
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For Enduring 
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most important factor in the suc- 
cessful operation of WPB,” he 
said. “And it is equally necessary 
that the Civilian Production Ad- 
ministration secures the advice 
of industry on the problems of 
reconversion.” 

Many of the problems encoun 
tered by industry are no longer 
pertinent today. Therefore, the 
Civilian Production Administration’ 
plans to retain 176 key committees 
of the 780 which served the Office 
of Production Management and 
WPB during the war years. 

Some of these groups were se- 
lected on the basis of their overall 
importance in the civilian econ- 
omy; others because of the diffi- 
culties which either exist or which 
may be encountered by their in- 
dustries during the reconversion 
period, WPB officials indicated. 

Additional committees, however, 
may be formed whenever required, 
to discuss and take steps to rem- 
edy whatever situations confront 
industry during the transition into 
full peacetime production. 

Among the committees to be re- 
tained are five associated with the 
automobile industry. They are listed 
by the CPA as follows: Equipment, 
automobile, motor truck and motor 
vehicle drivers; tools, machine 
tools; transportation equipment, 
bus manufacturers. 


Manley Returns 
To Pontiac Post 


PONTIAC, Mich.—Return of Lt. 
Comdr. Barney 
G. Manley to his 
post as distribu- 
tor for Pontiac is. 
announced by D. 
U. Bathrick, gen- 
eral sales man- 
ager. 

Manley, now on 
terminal leave, 
was commission- 
ed a Navy lieu- 
tenant in March, 
1942, and assign- 
ed to head re- 

cruiting in New Mexico and sec- 
tions of Texas. He has had 20 years’ 
experience in car distribution.. 


Ont. Court Delays 
Ford Tax Plea 


MONTREAL.—The Ontario Court 
of Appeals has reserved judgment 
on an appeal by the Ford Motor 
Co. of Canada against a decision 
of the Ontario Municipal board 
finding the company liable for as- 
sessment for revenues derived from 
subsidiary companies in South 
Africa and India. 

The case involves more than 
$1,800,000 in revenues upon which 
the city of Windsor claims more 
than $75,000 in taxes. The city’s 
claim was upheld by the Ontario 
Municipal board after an Essex 
county court ruled in favor of the 
company. 


It costs you about a penny-a-day to keep 
abreast of the automotive news — better 
renew NOW! 
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New York Bank Elects 


Keller As Trustee 
K. T. Keller, president of 


ee Chrysler Corp., 
6 has been elected 
a trustee of Cen- 
tral Hanover 
Bank and Trust 
Co. of New York. 
He joined the 
corporation in 
1926 as vice- 
president in 
charge of manu- 
facturing and 
was elected pres- 
ident in 1935. 


* * * 


Mahoney Gets AMA Post 
As Ocean Traffic Aide 


Appointment of Frank J. Mahoney 
as secretary to the export traffic 
manager’s Ocean Rate committee 
of the Automobile Manufacturers 





K. T. Keller 


Assn., has been announced by 
George Romney, AMA _ general 
manager. 


For the past four years, Mahoney 
has been associated with the War 
Shipping administration in Wash- 
ington, D. C., first as assistant to 
the director of traffic and later as 


y executive assistant to the deputy 


administrator. During the 15 years 
prior to the war he was affiliated 
with the American Hawaiian 
Steamship Co., New York. 

Mahoney will be located in New 
York. 


* * * 


Andrews Shifts from HOLC 


To Manage ABC Plan 


Arthur J. Morris, founder of the 
Morris plan and president of the 
American Installment Credit Corp., 
has announced that Rodney D. 
Andrews will assume charge of in- 
stalling and oper- 
ating all account- 
ing procedure for 
the American 
Bank Credit (AB 
C) plan that will 
be provided for 
auto dealers and 
banks. 

As national 
comptroller of 
the U. S. Home 
Owners’ Loan 
Assn. Andrews 
had been in 
charge of the operation of what is 
reportedly the largest installment 
financing operation in America, 
with more than 300 district and 
state offices. 

* * * 
Store Fixture, Display Firm 
Opened by Rueschman 


Rueschman’s Store Fixture & 
Display Co. has opened on Cheno- 
weth Drive in Akron, O. A. E. 
Rueschman is president of the new 
firm. The company is in a position 
to contract for the production of 
store fixture and display equipment 
on a mass scale. 

cd x * 


Jones Returns to Ethyl 


After Service with PAW 
After two years with the Petrol- 





R. D. Andrews 


“ eum Administration for War, E. 
O. Jones has rejoined Ethyl Corp. 
and will be a 


staff assistant to 
Julian J. Frey, 
general _ sales 
manager. 

Jones, who had 
been with Ethyl 
for 12 years, was 
serving as acting 
assistant man- 
ager of the Safe- 
ty department 
when he joined 
PAW in October, 
1943, as a petrol- 

He was later ap- 
pointed special assistant to A. P. 
Frame, director of refining for 
PAW. 


E. O. Jones 


a. «<2 


Berry, Formerly of Olds, 
Becomes Tanner Official 


James Berry, veteran General 
Motors sales executive, has been 
appointed vice-president and treas- 
urer of Tanner Chemical Co. at 
Ferndale, Mich. 

Until June 1 of this year, Berry 
was Detroit zone manager of Olds- 


president of the General Motors | 
club of Detroit. 


* * 


O’Malley Named President 
Of Chrysler Detroit Co. 


Edward J. O’Malley became pres- 
ident of the Chrysler Detroit Co. 
factory branch last week, accord- 
ing to an announcement made by 
Stewart W. Mun- 
roe, general sales 
manager of the 
Chrysler division. 
He succeeds Ken- 
drick B. Brown, 
who has resigned 
to head a dealer- 
ship in Detroit. 
He joined Chrys- 
ler in 1934 as re- 
tail salesman for - 
Chrysler Detroit 9 ; 
Co. later being ©4 J- O'Malley 
advanced to retail sales manager. 
V. L. Alderman has been trans- 
feerred from the management of 
the Salt Lake City region to St. 








LATEST PICTURE of the Detroit Tank Arsenal operated by Chrysler Corp. 
This arsenal was the nation’s largest source of big tanks. It cost more than 
$8,000,000 to build and, in addition to other tank equipment in Chrysler Corp. 
Plants, more than $85,000,000 to equip. It turned out more than 25,000 tanks 


since it began operation in 1941. 


Louis to succeed O’Malley as re- 
gional manager and Joseph E. 
Campbell, former district manager 
in Chicago, goes to Salt Lake City 
as regional manager to replace 


Alderman. 
* * + 


Kearney Joins K-D Lamp; 


Bissonette Made Sales Aide 


Appointment of George T. Kear- 
ney, former sales engineer of Gen- 
eral Electric Lamp division, as 
New York-New Jersey district 
manager for K-D Lamp Co. has 
been announced by A. E. Snyder, 
vice-president of K-D Lamp. 

Kearney, who spent two years 
traveling for the War department 
on radar maintenance, will have 
his headquarters in the New York 


at 55 W. 


office of the 
13th St. 


company 


* * + 


Standard Oil of California 
Elects Follis President 


R. G. Follis has been elected 
president of Standard Oil Co. of 
California, succeeding H. D. Collier, 
who was named board chairman. 
Vice-president and director since 
1942, Follis had been serving as 
assistant to the president since 
December, 1944. 

A San Francisco native and 
graduate of Princeton University, 
Follis first became associated with 
Standard of California in 1924 at 
its Richmond refinery. After serv- 
ing in Bakersfield and El Paso he 
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back to San Fran- 
and in 1940 became 
the manufacturing 





was brought 
cisco in 1932 
manager of 
department. 


* . * 


Van Tuyl Changes Name 
To Vantco; Also Expands 


A change in name of Van Tuyl 
Engineering Corp. to Vantco Corp. 
is announced by John Brown, pres- 
ident of the organization, which 
maintains offices in Los Angeles, 
Detroit and Mex- 
ico City. 

At the same 


time Brown an- 
nounced an _ ex- 
tension of the 


scope of the cor- 
poration’s serv- 
ices to embrace a 
number of new 
phases of aid and 
counsel to indus- 
try along engi- 
neering and al- 
lied lines. It was 
also revealed that both the Los 
Angeles and Detroit offices are be- 
ing revamped in Vantco's conver- 
sion from wartime to peacetime 
activity. 





John Brown 









A customer service 
available through our 
coast-to-coast network 


of offices! 


@ Since 1916, when Commercial Investment 
Trust introduced their initial Wholesale 
Stock Car and Retail Financing Plan, we 
have offered the Helpful Hand to dealers 


everywhere and 


\ 














in every phase of 


automotive financing. 


For 29 years our counsel, facilities 
and technical know-how have helped 
to shape the growth of the industry. 
And today, that wealth of experience 
is still available to you. 


—— There is profit for you when you 
sign with Universal C.I.T. Your 
every financial need has been 
anticipated with an individ- 
ual plan tailored to fit it— 
made possible by our intimate 
knowledge of your requirements. 


Join with us in preparing for the busi- 
ness ahead. Your sales effort with the 
background of our resources will mean 

profit for you. Because—with the Helpful 

Hand of Universal C. 1. T.— 


Whew 0 Lo forcast 
Vie rorey f 7 


UNIVERSAL C.1.T. CREDIT CORPORATION 


One Park Avenue, New York 16, N. Y: 
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Rick Sees Racing 
As Laboratory 


For Better Cars 


NEW YORK. Importance of 
automobile racing as a test labora- 
tory for improvement of motor ve- 
hicles and highway safety condi- 
tions was stressed last week by 
Capt. E. V. Rickenbacker at the 
annual meeting here of the Amer- 
ican Automobile Assn. contest 
board, which he heads. 

“All the new automotive prin- 
ciples developed during the war,” 
he declared, “will see their coun- 
terparts on speedways before going 
into the cars delivered to the pub- 
lic. The facts learned at the Indian- 
apolis course and other tracks 
under AAA auspices will point the 
way for future trends in automo- 
biles. 

Rickenbacker said that with the 
raising of speed limits on the pro- 
posed superhighways new safety 
factors will be essential. 

“If we could get the public to 
adopt the safety principles that are 
demonstrated by the racing drivers 
on the speedway it would reduce 


the number of accidents more than 


AUTOMOTIVE NEWS, NOVEMBER 5, 1945 


HARRY J. JODON (left) and Charles E. Kachel, who collaborated on Stude- 
baker’s first gas-driven automobile, admire the gold watch that is emblematic 
of their 40 years of service with the company. Jodon is an employe of the body 
shop and Kachel an assistant purchasing agent. 


any single factor that I might|ture as a unit constructed for 
mention.” 


He visualized the car of the fu- 


increased durability and reliability 
rather than greater speed. 


Is cicate Bantam “Trade Approved” Trailers are now on 


the read! Built into them are all the features that trailer 


men told us they wanted. 


We built over 100.000 trailers of all types for the armed 


forces. And now we're building what we believe to be the 


finest peace-time 


cargo trailers in the world. 


We will be in mass production as soon as sufficient mate- 


rials are available. So keep your eye on American Bantam 


for “Trade Approved” Trailers... 


: ’ 
coming soon, 


Strikes Bog Business 


Survey by Purchasing Agents Reports Slump 
Due to ‘Labor’s Refusal to Work’ 


NEW YORK.—Although “slight- 
ly upward,” the general trend of 
business is being seriously affected 
by strikes, according to the month- 
ly report of the business survey 
committee of the National Assn. 
of Purchasing Agents. 

Headed by George E. Price jr., 
purchasing agent of Goodyear Tire 
& Rubber Co., the committee de- 
clared last week. 

“There appears no question but 
that there will be a substantial 
volume of business when the labor 
difficulties have been ironed out. 
Meanwhile, this is an extremely 
critical period, with the possibility 
that strikes and labor unrest may 
seriously interfere with reconver- 
sion and cause a period of defla- 
tion. 


“On the other hand, acceptance 
of labor’s wage demands (if ac- 
complished with permission to 
raise prices), may bring about a 
difficult inflation situation. Al- 
though business generally re- 
mains good, the situation tem- 


[BE AMERICAN BANTAM CAR COMPANY + BUTLER, PENNA. 


porarily is bad, not because busi- 
ness volume is lacking, but due 
to the refusal of labor to work.” 

Although finding buyers gener- 
ally optimistic as to the general 
business situation, the committee, 
in commenting on industrial buying 
policy said: “Inflation threats and 
strikes have generated a ‘nervous’ 
situation. Many buyers feel that a 
very liberal policy of buying is 
needed, a long period on tight and 
doubtful items. 

“Necessity of placing advance 
orders to secure a place in the 
vendor’s schedule is not considered 
good buying, but buyers are help- 
less when confronted with such re- 
quirements. Government controls 
still determine the policy in cer- 
tain instances.” 

Commodity prices show a tenden- 
cy to rise and escalator clauses 
are appearing regularly as buyers 
cannot protect themselves without 
passing these on, the committee 
said. The upward price pressure 
continues and seems uncheckable, 
according to the survey report, 
and where OPA has relinquished 
controls, prices have advanced. 


There is an increase in reports 
of lower inventories, the commit- 
tee found, and war production 
inventories are moving out, and 
are being replaced slowly by new 
materials for civilian production. 
Strikes are also having their ef- 
fect in reducing’ inventories 
where replacement is slowed or 
stopped. 


Many buyers are reluctant to re- 
stock until better quality materials 
appear, according to the survey, 
which further revealed there has 
been some concern over minimum 
inventories becoming embarrass- 
ingly large when high production 
schedules are cut suddenly. Assur- 
ance has been received however, 
that inventory limitations will be 
interpreted fairly in such situations 
when caused by unforeseeable in- 
terruptions. 


As to employment, the commit- 
tee observed: “There seem to be 
plenty of jobs available, but no 
takers, although there is plenty of 
unemployed labor. Employment 
continues to decline, although labor 
shortages exist in many plants. 
Workers remain uninterested. 
Large-scale labor shifts continue, 
with the job situation not expected 
to settle until late winter or early 
spring, when new plans and civili- 
an production are fully under way. 
Scant relief is furnished by re- 
turning veterans.” 


Parking Meters Net 
$49,522 in Mo. 

EAST ST. LOUIS. Parking 
meters here have made a net profit 
of $49,522 since they were installed 
in March, 1942. City Commissioner 
Ganschienitz reported that collec- 
tions totaled $104,756 against which 
was charged $37,273 for the cost 
of the meters and $20,961 operating 
expenses. Profits from the meters 
go into the city’s general revenue 
fund. 


In St. Louis, a plan to install 
parking meters in the downtown 
business district has been laid aside 
by aldermen. 


Maximum Commissions 
to Producers 


Ny 40 ee 
rN CDuted di 
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Insurance 


For Finance Companies and 
Dealers Financing Their Own 
Time-Sales 


ATi a lade l a 
RESOLUTE FIRE 


INSURANCE CO. 


A New England Stock Company 
Organized in 1926 


350 Main Street 
Hartford 3, Conn. 











a BWhile Oil Need Rises .. . 


Drop in Gas Demand 


Forecast Next Year 
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"Blanksburg is a 


good town 






WASHINGTON. — That the na- 
ion will demand more fuel oil and 
less gasoline during the next 14 
months is the view projected last 
eek by the committee on eco- 


JEAN VAN ORMER slips two per- 
_. manent magnets into place over the 
first generator manufactured by Elec- 
tric Auto-Lite Co. The use of field coils 
in the modern generator eliminates the 
-~, cumbersome ere and cuts the 

weight about half. The above gener- 
ator and other pioneer automotive 
eas uipment is now on display at the 

icago Museum of Science where the 
Golden Jubilee of the Automotive In- 
dustry is being observed. 


. 


Priority Reserve 
‘Of New Autos 


Ends in Canada 


MONTREAL.—Hon. C. D. Howe, 
minister of munitions, has an- 
nounced that all passenger cars in 
the reserve pool established by the 
government early in 1942 now have 
been released. 

With the exhaustion of this pool 
users now will have to wait for new 
production. Howe has already in- 
dicated that first cars off the pro- 
duction lines will go to priority 
users. 

When production of passenger 

= cars was halted in 1942, the pool 
of 4,500 cars was built up to assure 
a supply for such essential users 
as doctors and police. Priority had 
to be established to obtain a car 
from this supply and recently the 
pool became exhausted. 


i) 
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GOVERNMENT TERMINATED 
SURPLUS LOTS M-109-11-12 


SERVICEABLE MATERIALS 


Steel procured for Caterpillar 
Tractors consisting of: 


Bulldozer Blade Steel, Plates, 
Sheets, Angles, Hot Rolled, 
Mild, Cold Finished, ete. 


Sale by competitive sealed bidding 


Terms of sale —“as is” f.o.b. cars or 
trucks, ACF Plant. Berwick, 
Pennsylvania 


Bids will be opened at 
10:00 a.m., November 9, 1945 


Material available for inspection daily 


be Bids and ac should be directed te 


MR. G. E. THOMPSON 


AMERICAN CAR 
» AND FOUNDRY COMPANY 
Berwick 6, Pennsylvania 
Telephone Berwick 1144 
A 


























































nomics of the Petroleum Industry 
War council. 


Committee Chairman Robert E. 
Wilson reported to PIWC that: 


“The demand for residual fuel oil 
will be determined largely by the 
rapidity and success of the nation 
to adjust to a peacetime economy. 
There is also involved the question 
of the reconversion from coal to 
oil. 

“Civilian requirements of gaso- 
line are subject to many uncer- 
tainties incident to new-car pro- 
duction, the availability of tires 
and repair parts for existing 
equipment, and the _ traveling 
habits of automobile owners who 
have been restricted in their 
movements during several years.” 


Among probabilities developed by 
the PIWC’s committee’s study was 
a total domestic and export de- 
mand for crude oil and its prod- 
ucts of 4,728,000 barrels a day for 
the period from Oct. 1 of this year 
to Dec. 31, 1946. This represents an 
increase of 359,000 barrels a day 
over 1941 and an increase of 648,000 
barrels a day over the prewar 1939- 
1941 average, 

The PIWC committee contended 
that there must be expected to con- 
tinue important differences in the 
composition of total petroleum de- 
mands by products compared with 
prewar trends, with the volume of 
gasoline demand anticipated to be 
only slightly below 1941. 


The committee declared: 


“There is indicated a substan- 
tial shift of total demand toward 
more fuel oil and less gasoline 
for 1946 than prewar. The impor- 
tation of substantial quantities of 
heavy fuel oil will be necessary 
to meet the indicated demands if 
we are not to resort to uneco- 
nomic refinery operations.” 

Domestic crude oil production 
during September of this year 

averaged 4,680,000 barrels a day, 
the committee reported, and the 
October, 1945, levels set by the reg- 
ulatory bodies as allowable total 
about 4,465,000 B/D. 

Based upon various import as- 
sumptions, the domestic crude oil 
production figures average about 
4,500,000 barrels daily during the 
fourth quarter of 1945 and will be 
about 4,170,000 barrels a day on an 
average over 1946 if imports con- 
tinue at around 285,000 barrels a 
day of crude oil plus residual. 


500 Dealers 
See 46 Hudson 
In New York 


NEW YORK. More than 500 
Hudson dealers in the metropolitan 
area last week previewed the 1946 
Hudson and made plans for a 
greatly expanded sales, distribution 
and service organization. 

George. Pratt, general sales man- 
ager; Norman K. Vanderzee, assist- 
ant general sales manager, and M. 
M. Roberts, advertising manager, 
addressed the dealers. 

Pointing out that the national 
Hudson sales, service and distribu- 
tion will include some 130 distribu- 
tors, around 3,000 dealers and the 
largest selling and service force in 
history, Pratt stressed the impor- 
tant role of selling in the postwar 
era. 

Anticipating public showings of 
1946 cars late in November, he said 
that the new models will be offered 
in two distinctly different “style 
lines,” the Super series and the 
Commodore series, each available 
with six or eight cylinder engines. 
However, immediate production 
schedules call for four-door sedans 
powered by six-cylinder engines 
followed by broughams and club 
coupes. 

Three-passenger coupes and con- 
vertibles will be added to the line 
as rapidly as urgent demands for 
first production models will permit. 
It is hoped to build convertibles 
within 60 days. Eight-cylinder pow- 
ered cars in both the Super and 
Commodore series will be produced 
as rapidly as possible, he added. 


«+-Why is it such a Jonah for us!" 





Bo 


shoulder a fine product like Smith’s ... meanwhile buying competitors’ 
models in whopping volume. But Smith isn’t really kidding himself — he 
knows the answer! His “sales minded” dealer in Blanksburg simply went sour 
on service ... angry customers spread tales of their dissatisfaction . .. and wilt- 


edged prospects started visiting other salesrooms. So, inevitably, Blanksburg 


became a “Jonah town” on Smith’s sales map, 


@ IN ANY COMMUNITY, dealer service ean 
make, or break, the reputation of any product 
that carries the obligation of service-after-the- 
sale. To give good service, even the best of 
dealers needs every service aid a manufacturer 


can devise. 


One of the toughest problems in a manufac- 
turer’s service program is that of educating 
mechanics in dealer’s service shop on the ad- 


vantages of using the most efficient tools for 


MN (>, 


= a — 






8082-K 28TH AVE 


SERVING BUSINESS EVERYWHERE WITH TOOLS FOR BETTER SERVICE 





* FORSBERG. 


Poor sewice cov é@ the answer 


EEMS downright sinister how a prosperous city like Blanksburg can cold- 


every service operation. Many manufacturers 
(including some of the country’s largest and 
most successful) have solved this problem ef- 
fectively and completely, by centering the re- 
sponsibility in the hands of Snap-on’s tool dis- 
tributing organization. Snap-on field men visit 
service establishments everywhere — display 
and demonstrate factory-reeommended tools— 
take the orders and deliver the tools. If you 


have a service tool problem, write Snap-on! 


SNAP-ON TOOLS CORPORATION 


KENOSHA, WIS. 
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White Constructs 
Million Dollar Unit 


In Montreal 


MONTREAL.—Ground has been 
broken for a new million-dollar 
plant for the manufacture of White 
motor trucks and buses in Mon- 
treal, according to Robert F. Black, 
president of the White Motor Co. 

Canadian operations are con- 
ducted by the White Motor Co. of 
Canada, Ltd., subsidiary organiza- 
tion, of which L. M. Hart is presi- 
dent. 

White trucks and buses have 
been partially built in Canada ever 
since the earliest days of the auto 
industry, but the new facilities will 
permit the production of compo- 
nent parts as well as complete ve- 
hicles. The new manufacturing 
plant will be located on a 10-acre 
site on Decarie Blvd., Montreal. 

The new manufacturing plant 
will be one of the most modern 
type, Black said, fully equipped 
with the latest in tools, machinery 
and fixtures. Plans call for a two- 
story office structure and a one- 
floor factory building, both of mod- 
ern brick and reinforced concrete 





ARCHITECT’S CONCEPTION of the new, modern office and plant of the 
White Motor Co. of Canada, Ltd. at Montreal. This plant will offer 130,000 
square feet of floor space in which to produce White trucks and buses. 





construction, providing 130,000 
square feet of usable floor space. 


Melrose Plant 
Goes on Sale 


Through RFC 


WASHINGTON® — The General 
Motors government - owned plant 
at Melrose Park, IIl., six miles west 
of Chicago, which was designed for 
the war job of producing internal 
combustion engines, is being offer- 
ed for sale or lease by RFC. The 
RFC announcement stated: 

The land area is 135% acres 
adjacent to paved roads which con- 


nect with main highways. Buildings 
include main factory’ structure 
of 1,574,000 square feet; adminis- 
tration unit of 54,000 square feet 
and miscellaneous buildings, such 
as personnel building, sub stations, 
pump and oil house, with 402,000 
square feet. Structures are of con- 
crete, brick and steel. 


Machinery on the premises in- 
clude 3,200 items of machine tools 
together with 172 metal forming 
tools, 14 tempering and draw fur- 
naces, 10 circ-aire furnaces, 27 elec- 
tric furnaces, nine hardening fur- 
naces, oil separators, degreasing 
units, 1,440 portable tools, 6,000 
pieces of furniture, laboratory test- 
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‘No U.S. Labor Policy’ 


Mosher Sees Need for New Legislation 





To Defend 


BOSTON.—Assailing “our pres- 
ent national labor policy, or rather, 
the lack of one” as the greatest 
contributing factor to the threat to 
the American way of life, Ira 
Mosher, president of the National 
Assn. of Manufacturers, declared 
in an address here last week that 
government’s action in freeing la- 
bor from anti-trust laws and re- 
sponsibility commensurate with 
labor’s newly-won rights had pre- 
vented “any real collective bargain- 
ing.” 

In an address at the annual 
meeting of the Associated Indus- 
tries of Massachusetts, he asserted 
that no attempt has been made 
during the last 12 years to develop 
an overall policy to guide both 
labor and management in their re- 
sponsibilities toward the public and 
toward each other. 

“We must fashion our labor 
laws,” he said, “to end special priv- 
ileges for a fourth of our national 


ing and photographic equipment.|labor force at the expense of the 





“VD TAKE IT IN A MINUTE...1F THE CLOCK WAS A 


Ridiculous. — But it’s no exaggeration to say that 
the great names in automobiles will in the future, as 
in the past, carry Westclox time. The date gets 
closer — Westclox products are coming off the line 
in ever increasing quantities. And —it’s a promise— 
smart Westclox electric and spring-wound automobile 


clocks will match, in ruggedness and dependability, 


ta £4464 


Pee wv 


the brilliant new cars of tomorrow! 


_WESTCLOX 


Products of GENERAL TIME Snstramments Corp. 
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Public’s Rights 


other three-fourths. We must see 
that voluntary means are available 
for settling disputes fairly, volun- 
tary arbitration, if you will. We 
must insist that responsibility and 
discipline go hand in hand with 
rights and privileges.” 


Demandiing machinery for the 
orderly handling of grievances, 
binding arbitration as to the mean 
ing of contracts, and provision for 
cooling off periods and impartial 
fact-finding boards, Mosher ex 
pressed hope that the Labor-Man- 
agement Conference called by Pres- 
ident Truman for Nov. 5 would 
prove effective in promoting in- 
dustrial peace. 


“In my opinion, this will be the 
most significant meeting of its kind 
that has been held,” he declared. 
“I, personally, am imbued with the 
strong hope that labor and man- 
agement will explore their common 
problems in a spirit of honest de- 
termination to find the right way, 
the fair way, the democratic way, 
to live together with a minimum 
of conflict.” 


Schott Bros. Buy 
36% Interest in 


Cleveland Firm 


CLEVELAND.—(UTPS)—Harold 
and Walter Schott, Cincinnati in- 
dustrialists, last week bought 36 
percent of the outstanding common 
and preferred stock of the Cleve- 
land Pneumatic Tool Co. for $1,- 
500,000. 

They offered to buy the rest of 
the stock at the same prices, which 
is $38.13 a share for common and 
$100 a share for preferred. 

The total outlay for the closely- 
held stock would be nearly $4,150,- 
000 
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Harold Schott and his family six 
weeks ago purchased the U. S. Air 
Compressor Co. here for about 
$1,000,000. About two weeks later he 
— his interest in Columbia Axle 

o. 

Cleveland Pneumatic is the 17th 
company to be bought by the 
Schott family, and makes the fam- 
ily’s interests one of the most rap- 
idly growing in the country. 


Graham Profits 
+. e = 
Hit $854,484 

DETROIT. — Joseph W. Frazer, 
chairman and president of Graham- 
Paige Motors Corp., reported last 
week that consolidated net income 
of the company for the nine-month 
period ended Sept. 30 was $854,484 
after provision for contingencies 
and federal income and _ excess 
profits taxes of $1,589,300. 

Net profit was equivalent to 16.3 
cents per share on the common 
stock outstanding after provision 
for dividends on the preferred 
stock. 

“We expect that production in 
volume of the Frazer car, the 
Frazer tractor and the Rototiller 
will be well under way within a 
few months,” Frazed added. 





Fisher Model Contest 


Opened to Sick Vets 
DETROIT. — Soldiers, sailors 
and marines receiving medical 
treatment in service hospitals 
throughout the United States 
may participate in a special 
$30,000 model car building com- 
petition announced last week by 
Fisher Body Craftsman’s guild. 
For the first time the guild, 
which was founded to promote 
creative ability and fine handi- 
craft among the youth of Amer- 
ica, has opened its ranks to 
entrants other than boys from 
the ages of 12 to 20. 
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ADJUSTABLE PARTS BINS! 


WRITE FOR DESCRIPTIVE FOLDER 


SPERBER MFG. CO. 


_ 1815 Trombly Ave. 
: DETROIT 11, MICH. 
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Ration Relief Welcomed 


others are producing a trickle of 
production. But whether 
or no production at 
all not a single manufacturer has 
secured a price from OPA at which 
the new cars can be sold. So no 
matter how many government re- 
strictions are removed not one car 


ze 
For Back to Normal Trend . . . 
sy N.Y. Dealers’ H. 
r 7 oT. eaters ea 
— “ NEW YORK.—Although dea!ers 
‘ere are pleased by the removal | normal 
S f new cars from rationing, Harry| with small 
i. Williams, president of the Auto- 
mobile Dealers Assn. of New York, 
S me., pointed out last week that 
intil the pricing and labor prob- 
ems are Settled, the industry will 
—= main at virtual standstill. 


Predicting that it will be a year 
r more before there will be enough 
vars to meet demand, he empha- 
sized that in the meantime it will 
e the responsibility of dealers to 
“see that available new cars are 
istributed according to greatest 
Meed. 


“We dealers are pleased be- 
ause this decision not to ration 
new cars denotes a further trend 
back to the normal conducting of 
pur own business. We have been 
“hamstrung by government regu- 
lations so long that any ruling te 
pPliminate one of these regula- 
tions brings a wave of relief to 
all automobile dealers. 


* “This decision to let dealers sell 
new cars on an unrestricted basis 
uts a terrific burden on all auto- 
imobile dealers. Now each must se- 
lect the customers who will get 
w cars and this surely will not 
be an easy problem. The number 
of cars a dealer will receive from 
is factory will be greatly limited 
or some time, perhaps five or six 
months. 
“I hope dealers in this territory 
will consider doctors and business 
men who need cars in conducting 
eneir business and who were in- 
ducted or enlisted in the armed 
ervices of their country. These 
en when they return to civilian 
life should receive special consid- 
ation in the purchase of a new 
car,” he said. 


“The mere removing of ration- 
g restrictions does not answer 
our problem in the automobile 
usiness. The factories have been 
attempting to convert from war 
activity to civilian production since 
ape last of July. 

“Because of labor difficulties 
ome manufacturers have not yet 
oduced a single automobile; all 





























jtah Congressmen Get 


U. C. Plea from Dealers 


SALT LAKE CITY. — Believing 
that a ceiling price on used cars is 
| no longer essential, Utah dealers 

—F ‘Wave written to their Congressman 
asking that they support measures 

or the elimination of MPR-540. 


IN 
CLEVELAND 
IT’S THE 


HOME OF THE FAMOUS 


VOGUE 
ROOK 


1000 ROOMS WITH BATH 
RADIO IN EVERY ROOM 
FIVE FINE RESTAURANTS 


Central Downtown Location 





will be delivered until ceiling prices 
have been established. 


“This brings us back again to 
the labor situation. The manufac- 
turers are reluctant to apply for a 
price of an automobile which may 
be in effect for a year, when they 
do not know how much labor is 
going to demand to make the 
necessary parts to go into the as- 
sembly of these cars or how much 
the labor cost will be to actually 
assemble the cars. Until the pricing 
problem is settled and the labor 
situation is remedied, we will as 
far as the production of new auto- 
mobiles are concerned, still be 
where we are today, at a stand- 
still,’ he concluded. 












EXTERIOR VIEW of a building recently purchased by James W. McAlister. 
Inc., Chrysler distributor in San Francisco, who will occupy it when the lease 
of the present tenant expires. This building, at Polk and O'Farrell streets, com- 


prises 50,000 square feet of floor space. 


It will be used by the distributor ex- 


clusively for car service. The sales and parts operations will continue to function 
in the building at 1200 Van Ness avenue, about a block and a half away. 


Mo. Tire Dealer 
Sued by OPA 


ST. LOUIS.—What is believed te 
ve the first move of a nationwide 
move to stop the use of defective 
automobile tires on highways was 
launched here when OPA filed suit 
in the United States District court 
against the J. S. Wood Tire Co. 
for charging exorbitant prices for 
worthless tires. The suit charges 
that John S. and N. W. Woods, 


lovely hair 


shave for 


at new cars, women are invariably more 
interested in graceful new lines than in 


time-tested mechanisms. 






CADIES HOME 





SHALL WE try your 


today, Mrs. Smith? 


THE USUAL, 
Yes, sir—haircut and 


YES! The approach is different, cs every 
automobile salesman knows. When looking 


scrap truck tires, having a ceiling 
price of 961 cents each for $27.42 
each last Aug. 15 to the Federa) 
Rubber Products Co., Oakland, 
Calif., for $10,201.84 and that the 
maximum price to which the Wood 
Co. was entitled was $358.80. 

An OPA attorney said that after 
the California company began sell- 
ing the tires complaints were made 
that the casings gave immediate 
trouble and that led to the OPA 
investigation who assert that the 
tires which had been recapped were 
defective. Sale of these tires was 
stopped 





a new way 






Mr. Smith? 


Mr. Smith. 





vohn L. Wilkinson, president 





Surplus Supply 
Short of Needs 


* “ee o 

In Twin Cities 

MINNEAPOLIS. Demands by 
veterans in the Twin Cities for sur- 
plus vehicles is far exceeding the 
present supply, O. M. Kent, regional 
Smaller War Plants Corp. director, 
reported last week. The SWPC of- 
fice is flooded with more than 100 
veterans every day, applying for 
surplus goods, Kent said. 


Meanwhile, at Fort Snelling, 
more than 100 trucks, buses and 
passenger cars are being stored. 


But in order to purchase these ve- 
hicles it is necessary to go through 
a cumbersome procedure of nego- 
tiations in Chicago, it was reported. 

Cause for the lag in making 
surplus goods available, is the over- 
whelming amount of “paper work” 
required, it was charged. 

During a special sale for veterans 
recently, 96 cars and trucks were 
sold in 10 days. 


To Add New Warehouse 


CHARLOTTE, N. C.—Carolina Trans- 
fer & Storage Co. has awarded a $50.- 
000 contract for erection of a storage 
warehouse to be completed by Jan. 1 
It will have in excess of 100,000 squar: 
feet, and will be in addition to the 
other storage houses, according § to 
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those used in the first PT boats Last Peace Hope Seen... 


Marine Engine Business and 1,500 for the last previous 


models. 


To Continue at Packard j tne worenower inereare woe | Dra austrial Parley Opens; 


an aftercooler, which lowers tem- 
By Mel Humphrey during the war had nothing of perature of fuel and air entering 


“Associate Editor — soadaniales to curmbat the Pr . the intake manifold and cylin- Truman Plan Scored 


DETROIT. Packard will remain | spite the fact that the models used on ragga - a . ' 
in the marine engine business in| in combat zones had 50 percent less} ©' Parts roug eat treating. (Continued from Page 1) 
‘ tee Wi se . anv Christopher said that Packard ; . 
addition to filling present and any | power than the one used in last] | - E Susi eines for PT | ence became the last hope to write; Addes, president and secretary- 
future Navy contracts, George T. | week’s demonstration. ne — ae mee We a W an industrial peace after many | treasurer, respectively 
“h rig . side ‘sclose » Navy ici »veale oats in 1939, but since Wor far | ‘ pean s : os pegs f ; 
Christopher, president, disclosed a —" offic = a * aled ‘ae : hak bone turning out gradually |™@nufacturers expressed the fear] Chairman of the conference is 

Iame WECR. | ae oe oer Ave ant of 80 at |improved marine engines based on| that they would risk bankruptcy | Chief Justice Walter P. Stacy, of 

The announce-| Aleutians, only five out of 80 of |i1mproved marine engines based on Sonat ta ae : North C li s 
| th ful U. S ft w the Packard aircraft engine under the President's wage boost- | the Nort arolina Supreme cour 

ment conowed 8) © o a oe f a + et, } ; as . a price freeze plan. who served as a labor mediator 

Navy demonstra- | lost. He also re ibe to ete In the latest war, the PT’s op- Some debate arose over whether | under Presidents Roosevelt, Hoove 

tion last week of | ggg as “duck soup” for erated on every battle front IN|} the conference should expand its | and Coolidge. Other representative 
the latest ee | the PT's. ; ' which naval action was involved.| bargaining discussions to include |of the public are Labor Secretary 
PT boat for press C hristopher, meanwhile, pointed | Thousands of tons of German and wages and prices. Schwellenbach and Commerce Ses 
represent-,out that this new model of the| Japanese shipping were recorded 
atives here. | PT boat had been in production|to their credit. 


Powered by 1,-| only a short time prior to the] ajthough now in car production,| ager of the Automotive Manu- In the main, President Truman 
800 hp. Packard | Japanese surrender. Packard is also continuing to build| facturers Assn.,_ indicated he | wage-price address was_ greeted 
engines, the new | If the war had lasted much} the new 1,800 hp. PT engine. Navy] agreed with Mr. Truman’s state- | with qualms by industrialists, who 
PT presented a| longer, the new PT's undoubtedly | contracts for this power plant| ment that such topics should be | asserted they could not hike wag: 
Christopher vivid display _ Of | would have played a key role in carry through the first part of| confined to bargaining by the in- | while retaining prewar prices. This 
its speed during the final invasion of the Japanese 1946, according to Christopher. dividual plant and union. position is likely to be reiterated 
a test run in Lake St. Clair. In mainland,” he said. 2 Industry will have 18 representa- | when GM issues its reply to tk 
witnessing the PT speed, memories During the war, Packard turned] .oupR ADVERTISEMENT IN YOUR Deal- | tives at the conclave, labor 18 and|UAW’s 30 percent demand _ this 
of the famed Gar Wood boat races | out 13,000 marine engines, which er Want Ad Dept. was helpful and it | the public three. C. E. Wilson, GM | week. 
were recalled by members of the|the Navy used to power all PT gh es be ereeery te repeat.” Floyd | president, will represent the auto Walter Reuther, UAW vice 
press. | boats. The new marine engine has| yyieh mz ~ UAW will be repre-| president and chief wage nego- 
It was noted th: ut enemy forces 1,800 hp., compared to 1,200 for' g- Want Ad Dept., Inside Back Cover ' sented by R. J. Thomas and George | tiator with GM, interpreted the 
_ ee so: — — . - : = ae = President’s declaration, however, 
as “supporting in every particu- 
lar the economic basis for ouwg 
demands for a 30 percent wage 
increase at GM without raising 
prices.” 

Calling on GM to reconsider its 
rejection of the 30 percent demand 
Reuther also insisted that Wilsc 
personally enter the negotiation 
talks. 

Earlier, Reuther branded GM 
proposal to the union to join in 
petitioning Congress to lengthe; 
the standard work week to 45 hour 
as a “conspiracy to slam the door 
of job opportunity in the face ¢ 
returning servicemen and _ othe 
employment seekers.” 

Parley Ends Kelsey Row 

Differences at Kelsey - Hayes, 
which precipitated a_ six-week 
strike and two Ford shutdowns | 
September, were settled at a meet- 

ling between G. W. Kennedy, com; 
pany president, and UAW Pres’ 
dent Thomas. 

The agreement provided for 
written contract between the tw 
parties, cancellation of a_ strike 
vote petition by the union, and rq 
instatement of four UAW stewara 
whose ouster was the sore point of 
the dispute. 

Postponement of the Ford- 
UAW talks until Nov. 20 was an- 
nounced by Richard T. Leonard 
UAW director for Ford, who also 
said that more than 60 percent 
of the Ford workers had vote 
19-1 in favor of a strike. 

The formal strike ballot undeg 
the Smith-Connally act will t& 
conducted among the 150,000 Ford 
employes this week. 

Meanwhile, Henry Ford II, pres 


HOW MANY ENGINES ARE THERE IN YOUR LIFE? Ford kat sanoaneadl Gag a 
raise. He declared that the com- 
pany will attempt to settle b 
ie SEE—there’s the engine in your car. another one is delivering your products to your “orderly collective bargaining pr 


Speaking for the auto industry, | retary Wallace. 
George Romney, general man- Price Freeze Assailed 





coon o\. ot aE ee "# D , 


xe ak ——— | wa + anes mS 


: ‘ cedures” the issues raised by the 
That’s one. But don’t answer the question customers. union. 


- 2. ° > Graham Cancels Contract 
too quickly; you may be overlooking dozens of We could go on and on—but by now you’ve Ae a tuk af 4 tee 


other important engines. realized there is scarcely a thing you eat, drink, row within the UAW itself, Gr; 
2 : ham-Paige announced terminatio 
For example, when you came down to break- read, wash yourself with, make, buy or sell that of its contract with UAW Local 


fast this morning you found a bottle of milk isn’t manufactured or transported with the "TS ecat ak waite. scenic a 


that had just been delivered in a milk ‘“‘wagon”’ help of gasoline engines. In fact, your life is full nesday, demanding that their seni, 
ority be recognized when Graha 


hauled by an engine instead of a horse. Your of engines. Doesn’t it follow that when these switches its operations to Willow 
; g 


: ; Run. Picket lines formed by thg 
rolls, eggs and coffee, too, came at least part — engines are made more efficient, more powerful, astuets ot tas Geen Gee 


way by truck. And the breakfast food you ate more economical, more durable, you will benefit? ~~ Bip My hindered the 


was probably grown with the aid of a gasoline- Our product, Ethyl antiknock fluid, helps In announcing termination o1 
ined 7 ; ; the UAW contract, Vern Drum, 
engined tractor. petroleum refiners make higher octane gasoline, vice-president and general man 


rl hes 4 . , 7 c : : . . . ° ager of Graham, pointed out that 
There’s a good chance you came to work on which in turn permits engine builders to build vocuntiog tsties tx ts Gana 


a bus. That’s another big engine to remember. more efficient engines. Helping to improve en- Saving this yeae wane ie viata 
° e °,e . e ion o an anti-S , se 
The airmail letter waiting for you on your desk gines, fuels and lubricants—the three must be the contract. 


D said that Kaiser-Fr 
got there with the help of two—maybe four— considered together—has been the oot ane et Sales ras @ 


powerful aviation engines. And sometime dur- _ function of the Ethyl Corporation /@ would give preference in hiring 
: : = Sora : mranam workers. 
ing the day a motor truck will roll up to your for the past two decades and remains utive board was to decide this week 
M : , thi ‘ { : which local will be the bargaining 
door with materials for you, while perhaps our goal for the future. sauad uk Wines Gee iS 
The CIO strike at Pittsburgh 
Plate Glass and Libbey-Oweng 
More pote er from ever Yy gallon of g gasoline throug rh, Ford, which threatens to stall aut® 
f assembly, entered its second week. 
RESEARCH e SERVICE «© PRODUCTS Willys-Overland, Toledo, O., re@ 
mained shut down for the fifth 
week because of the strike at 


E T HM Y L eS oO RE P re] R AT 4 Oo | . Ch rys ler B u ildin . New } O rk I id ! ) Warner Gear, Muncie, Ind., trans® 


mission supplier for Willys. 
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* market operations have dried up| 
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Nationwide Survey Shows... 





New-Car Prospects 


Depress U.C. Trade 


DETROIT. Prospects of new); be available?” They also want to 
cars within a short time and black- | know how long dealers will con- 
tinue to pay high prices for used 
the used-car market across the na-| vehicles, both in cash buys and for 
tion, an Attomotive News survey! trade-in allowances. . 
revealed last week. | * * & 

In some areas, Phoenix, Ariz., | i ° 
notably, both demand and stocks | No Trade in Albuquerque 
were high. But most cities re- Albuquerque (N. M.) new-car 
ported vanishing supplies, de- | dealers say that they can not be 
creasing sales, and a_ general considered in the used-car busi- 
willingness on the part of both ness. They faithfully run news- 
dealer and customer to wait for paper ads, offer top ceiling prices, 
the 1946 models. but seldom are able to make a 

Used-car prices show only a)! deal. 
slight tendency to decrease, reports Ed Ladner, sales manager for the 
indicate. i Oden Motor Co., says that he 

ei, Br frequently makes appraisals, offers 

Stocks and Black Mart | the highest ceiling price, but can't 
Both Vanish in Utah — _ 

SALT LAKE CITY.—Dealers in en, within the next day or so, 


° he sees Sé > , icle 
Utah report that used-car prices sr secs the same vehicle on the 





. of an independe sed-cz 
remain at about the same level) gealer. which faa ha Ge 
as for the past six months. Stocks| «othe. ri evlusions.” 

I : rather obvious conclusions. 
are getting scarcer every week and ; « « 


at the present time dealers have 
an average of from one to 10 cars. 
The black market seems to be . ‘ 

disappearing along with the cars As Sellers Eye Strikes 
and there has been almost no activ- St. Louis dealers report that 
ity along this line of late. many motorists who are anxious 
.* 6 to obtain new models hesitate 


. t d yi s ir 
Densand oF Des Kenosha; o depart with the models they 


St. Louis Stocks Low 


: now are driving until there is a 
New Models Awaited 


clarification of the production 
An apparent drop in the used-car and strike situation. 

demand was noticeable in Kenosha, Dealers also find ready pur- 

Wis., last week, with a survey of| Chasers, at the ceiling, for used 

a half dozen of the leading dealers 


cars and have no trouble in dis- 
showing a definite determination| Posing of them. As a conse- 
to wait for new cars. 


quence, the supply of used cars 

Used cars continue to be avail- | fF Sale is - ~ sata ebb. 
able, although the market is not 

too stable. Used-car owners are | Black hehet Midaihe 
forcing prices upward, still hold- | ; 

ing the upper hand in the supply Most Seattle Trade 

situation. Seattle reports that the black 
There is still evidence of black| market in used cars is thriving. 

market cars on the dealer lots, but Dealer stocks are almost non- 

this is attributed primarily to the] existent. Dealers have difficulty 

fact that Kenosha is midway be-| buying, for the black marketeer 

tween the Chicago and Milwaukee| offers too stiff competition. 

metropolitan areas, and is a popu- Checkup of the record of sales 

lar unloading spot for cars from] shows that dealers are making 

those two cities. only 10 percent of the sales, or less. 

* # * ca * > 
Phoenix U. C. Picture |Only 1,000 Used Cars 
On the Bright Side On Philadelphia Mart 


The used-car picture in Phoenix There are only 1,000 used cars on 
remains good, with customers re-|}the market in Philadelphia, with 
porting plenty of cars available} over 50,000 people trying to buy 
and plenty of customers to take|}them, Frank J. Loftus, district di- 
them. However, sales are down] rector of the OPA, estimated. 


Loftus said the production de- 
lays in the manufacture of 1946 
ears and the rapid return to ci- 
vilian life of servicemen has 
caused used-car prices to soar 
“skyhigh,” often over the OPA 
price limits. 

He said OPA would continue “to 
crack down on every car chiseler 
in the city.” 


some from the heavy turnover ex- 
perienced before the war ended. 
More customers are asking the 


question: “When will new models 


| Market Slows in Neb.: 


Sales Resistance Rises 

Nebraska dealers find that sales 
resistance in the used-car mar- 
ket is increasing with the return 
of veterans. The returned soldier 
is asked $1,100 for a car similar 
to the one he turned in for $700. 

“We can still sell good used 
cars,” said one sales manager, 
“but the market is unquestion- 
ably slowing up. 


Prices High, but Stocks 
Are Short in L. A. 


Used-car prices continue to re- 

main at high levels in Los Angeles 
a There is an acute shortage of good 
used cars. The majority of used- 


car dealers are in the black market, 


HOTEL 


and no enforcement by OPA is 
. evident. 

O RT ) is ‘ LBY Another reason for the shortage 
of used cars is that the need for 
DETROIT automobile transportation in Cali- 
fornia is greater than in any other 

oP eae eats ig section of the country. 

Sales Tumble Again 


Used-car sales in the East Liv- 
erpool (O.) district registered an- 
other decline during September, 
according to OPA. A total of 117 
autos changed hands in Columbi- 


CIRCULATING ICE WATER, 


SERVIDOR — FROM $2.50 


900 ROOMS WITH BATH, 
| 
| 





Ford Truck Assembly 
Hits 106 Daily in Calif. 


RICHMOND, C ailt.—-After two 
weeks of assembly of trucks at 
the Ford Motor Co. plant here, 
the vehicles are now rolling off 
the line at the rate of 106 per 
day, according to a plant an- 
nouncement. 





ana county last month, compared 
with 174 in August. 
* * * 








ARCHITECT'S SKETCH of the new $40,000 truck service center now being 
. ° constructed by W. EE. Brown Truck Co., Federal truck distributors at Topeka, 
Black Market, OPA Kans., which is expected to be open for business about Jan. tL. The new build 
} ing, being built of native stone, will have approximately 11,607 square feet of 
Depress N. C. Trade floor space when finished, including the latest shop and service equipment, with 
The used-car business in Char- a complete parts department to service all makes of trucks. 
lotte, N. C., is hedged by two 
hurdles that keep it to a mere REC to Sell Plant wood. Mechanical equipment con- 
trickle of what it should be. A b c sists of 50 machine tools; 700 such 
The first is the black market | \ Cl | N C items as mills, ejectors, expanders, 
. oie sg: + } x wre ’ sre ~Lej 7 ° . . 
methods of individual citizens | £ t Chat otte, LWe Lue | extrude eae skid platforms 
dealing among themselves, and ‘ ete.; 150 laboratory testing items 
second is the OPA restrictions WASHINGTON. -A government- and 700 items of furniture and fix- 
under which the used-car dealer |OWNed plant at Charlotte, N. C.. tures. 
must do business. | designed to manufacture dry cells 
Charlotte dealers, and numbers/#"d batteries is being offered for) «As a result of our ad in Automotive News 
of them have been sounded out, | S#le or lease by the RFC on Rolls-Roye ao, was sold. I might add 
that we received 12 other inquirles about 
can’t see the reason why the OPA| The property, forme rly operated | this car. Five of these “from states other 
curb should not be taken off, or|by the National Carbon Co. Inc., than North Carolina and seven from thi 
made as binding on the individual| consists of 27%, acres on which  }{A!S einaan de Black ‘manager, Pine 
a ° ‘ P nurs rare y any, we, PVrolet) 
as on the business. jare buildings of steel, brick and Pinehurst, N. C 
* * 


BACK IN “CIVVIES” 
AND AT YOUR SERVICE 


WwW Ww Ve 


Allied Nations, AC products are “back in civvies,” 


improved by 


customers, all of our peacetime products were numbered 


459 kinds of products built 





AC “know-how” 


throughout the war. That “know-how” 


is yours 


BUILDERS OF THESE QUALITY PRODUCTS 


AIRCRAFT SPARK PLUGS ~ AIR CLEANERS - AMMETERS - CARBURETOR INTAKE 
SIRENCERS - CARBURETOR INTAKE SILENCER AND Ath CLEANERS - OIE CASTINGS 
OIE CASTING MACHINES - FLAME ARRESTERS - FLEXIBLE SHAFTS AND CASLES 
FUEL Of% FILTERS ~ FUEL PUMPS « FUEL AND VACUUM PUMPS - GASOLINE 
GAUGES . GASOLINE STRAINERS - IGNITION CABLE TERMINALS tT RL- 
MENT PANELS - LUBRICATING OL FILTERS - OK FRITER REPLACEMENT 
ELEMENTS AND CARTRIDGES ATR GAUGES - Ol GAUGES - RADIATOR 
PRESSURE CAPS - REPLACEABLE AIR CLEANER ELEMENTS - AUTOMOTIVE 
SPARK PLUGS « SPARK PLUG CLEANERS - SPARK PLUG GAPPING TOOLS - SPARK 
PLUG TESTERS SPEEDOMETERS - SPREDOMETER CABLES + TACHOMETERS 
THERMO GAUGES + VACUUM PUMPS 


Ler’'s FIntisHw tHE JOB — BYU 








After serving the armies, navies and air forces of the 


strengthened and 


four years of global war. Fortunately for AC and AC 


od 
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? 


among the 


by AC for the Armed Services, so that 


increased in every phase of design and manufacture, 


‘ 
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Aas 


lk 


to command. 


AC SPARK PLUG 
DIVISION 
GENERAL MOTORS 
CORPORATION 


vicTorRyY BONDS 
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DETROIT.--A new secret 2,500 
hp. liquid cooled airplane engine, 
said to be more powerful than any 
engine of similar displacement, yet 
easier to produce and substantially 
more economical in operation than 
other engines of the same type and 
power, has been designed and built 
for the Army Air Forces, Chrysler 
disclosed last week for the first 
time. 

With secrecy lifted by the Air 
Forces, the company revealed the 
engine is a 16-cylinder inverted V 
type. In a specially adapted testing 
plane it has already developed 
speeds approaching 500 mph. 
Weighing but 2,430 pounds, less 
than one pound per horsepower, 
the engine is 10 feet, 5 inches long 
and 33.5 inches in diameter. 

The small front allows remark- 
able visibility, and the smallness 
of diameter affords streamlining 
which greatly reduces drag in 
flight. Reduction of this drag, 
along with many other refinements 
in the engine, is responsible for 
the substantial conservation of fuel 
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Chrysler’s New Air Motor 
Reaches Nearly 500 MPH 


as compared with other highpower- 


|ed engines, the corporation asserts. 


The first engine was delivered to 
the Air Technical Service command 
in January, 1945, 56 months from 
the designing boards to a finished 
product. 

In that 56-month period more 
than 25,000 hours of testing were 
devoted to the engine and _ its 
parts and assemblies, and more 
than 1,000 emgineering reports 
comprising 15 million words were 
written about it by engineers and 
testers. 


Included in the program was the 
construction of a propeller test 
house and an aircraft engine test 
house adjoining the Chrysler engi- 
neering division in Detroit. Inside 
the buildings is research and test 
equipment worth more than $1,500,- 
000, a part of the $15,500,000 pro- 
vided by the ATSC for the develop- 
ment. 


Flight tests up to 30,000 feet have 
already been conducted at Evans- 


ville, Ind., by test pilots associated 


A SIDEVIEW of the 2,500-horsepower liquid cooled engine designed and built 


by Chrysler Corp.’s engineerin 


division for the 


Army Air Forces is shown 


above on installation in a re-designed Republic P-47 fighter plane at Evansville, 
Ind. Termed the most ra engine of similar size, it is believed to be the 


first very high-powere 


aircraft engine originally designed for mass produc- 


tion. It is substantially more economical in operation than other engines of 


the same type and 


ower, and was developed from the designing board to a 


finished product in the fast time of 56 months. 


with the Republic Aircraft Corp. 
Chrysler technicians worked with 
Republic engineers to redesign and 
rebuild a special P-47-H fighter 
ship for the Chrysler engine. 
Vibration, one of the greatest 
bugaboos of the aircraft engine 
industry, was also held to a mini- 


mum in the new engine by using 
three vibration isolating mounts 
made of rubber, similar to those 
which Chrysler developed to pro- 
vide “floating power” for its auto- 
mobiles. Other types of airplane 
engines required four or more 
mounts. 


A COMPANY YOU’VE KNOWN FOR YEARS 


a (Vow ence 


ABRICON 


PRODUCTS, INC. 


x DETROIT, 


THE DETROIT WAX 


MICHIGAN 


PAPER COMPANY 


and induncet- 


THE OPENING OF AN ENTIRELY NEW PLANT 


SERVING THE Sedlomitwe (ndudley 
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@ Trim Foundation Panels 
® Dash Insulator Mats 


@ Body Sound-Deadening Parts 


@® Trunk Lining Parts 
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SUBSIDIARIES 


IN CLEVELAND eo 


PITTSBURGH 


@ Instrument Panel Compartments 


@ Sunshade Visors 


@ Aircraft Interior-trim Parts 


PHILADELPHIA e 


NEW YORK 


NAM 50th Session 
To Consider Labor 
Talks at Capitol 


NEW YORKK.—Dedicated to the 
achievement of industrial peace, 
maximum production and good jobs 
at good wages, the Golden Anni- 
versary Congress of American In- 
dustry will be held here Dec. 5-7. 

Pointing out that this 50th an- 
nual meting of the National Assn. 
of Manufacturers would be the first 
major gathering of top manage- 
ment since the conclusion of the 
war, and that it would come right 
on the heels of President Tru- 
man’s labor-management confer- 
ence, Ira Mosher, NAM president, 
said last week: 

“Because of the timeliness of this 
meeting, industry will be able to 
give high speed consideration to 
any constructive program or meas- 
ures originating in the Washington 
labor-management discussions. 

“The sooner America decides that 
the war is over and gets pricing 
policies, employer-employe rela- 
tions and taxation policies on a 
sound peacetime basis, the sooner 
we will be able to reach the pro- 
duction necessary to provide all the 
jobs our postwar economy will 
need. 


ane eeeeeeneenifioee 


Goodyear Aircraft 
In Icebox Deal 


AKRON, O.—Plans for extensive 
postwar manufacture of home ap- 
pliances at Goodyear Aircraft as 
the first step in reconversion be- 
gan taking definite shape last 
week, as H. E. Blythe, vice-presi- 
dent and general manager, an- 
nounced the signing of a contract 


calling for manufacture of refrig-@ 


erator boxes in large volume. 
The new product will be made 
at the Wilson Refrigerator Co., 
with Goodyear acting as sub-con- 
tractor. Actual production will 
probably get underway about the 
first of the year, Blythe stated. 


Group Plan 
N. Y. Dealers Offered 


Health Insurance 


NEW YORK.—The New York 
State Automobile Deealers Assn. 
executive committee approved plans 
last week for group accident, sick- 
ness and hospitalization insurance. 

The policies are all inclusive 
without medical examination at a 
saving of from 25 to 55 percent 
less than the normal rate for com- 
parable coverage individually, the 
association states. 

Detailed announcements of the 
plan which is sponsored by leading 
companies will be made later, it 
states. 


Fire Damage Small 
ROCHESTER, N. H.—Many automo- 
biles at Eastland Motors, Inc., were in 
danger when a fire, believed to have 
been caused by a match or cigarette, 
broke out in the basement. Most of the 
damage was from smoke. 


GOVERNMENT TERMINATED 
SURPLUS LOT M-107 


SERVICEABLE MATERIALS 


Automotive Materials _ pro- 
cured for Caterpillar Tractors 
consisting of: 


Grey Iron Castings, Fuel Tank 
Assembly, Fuel Tank Fillers, 
Bronze Bushings, Lock Wash- 
ers, Socket Wrenches, Hose, 
Tube Inlet Pipe Assembly, etc. 


Sale by competitive sealed bidding 


Terms of sale — “as is” f.o.b. cars or 
trucks, ACF Plant, Berwick, 


Pennsylvania 


Bids will be opened at 
10:00 a.m., November 5, 1945 


Material available for inspection daily 


Bids and inquiries should be directed te 
MR. G. E. THOMPSON 


AMERICAN CAR 
AND FOUNDRY COMPANY 


Berwick 6, Pennsylvania 
Telephone Berwick 1144 
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Dealers tell me 


By 
John O. Munn 





(Continued from Page 3) 


Wnew car on one lift while re- 


moving the finished car on the 
second lift, and the mechanic 


VYeould spend all of his time on 


mechanical work shifting from 
one lift to another without delay. 
These two lifts per man also 
.pply to the lubrication depart- 
ent. The volume is such that op- 


“erations of this kind have been 


eally attractive from the profit 
andpoint. Such a setup surely 
helps new-car sales on account of 
ustomer contact. While the loca- 


e * 

istricts Can Set 
2 e e e i 
Building Prices, 
OPA Says 

WASHINGTON. — To simplify 
and speed the pricing of some es- 
ential building materials in locali- 
ies where construction is about to 
be resumed, Office of Price Admin- 
stration regional administrators 

ay authorize district directors to 
establish uniform dollar-and-cent 


ommunitywide ceiling prices on 
these goods, OPA said last week. 


In an action, effective Nov. 5, 
\PA authorized regional adminis- 
trators to redelegate to district di- 
xectors the job of fixing communi- 
y ceilings on selected building ma- 
terials. In two actions to be issued 
hortly, the authority will be made 
specific with respect to Douglas fir 
plywood and doors, stock millwork, 
tock screen goods, mechanic or 
building equipment and some con- 
truction materials. Installation 
harges also may receive communi- 
ty ceilings, OPA said. 

Community dollar-and-cent ceil- 
ngs will reflect the general level 
of prices under the applicable reg- 
lation, which may be “freeze” 
prices, or prices calculated by the 


..seller under a formula provided in 


Bhe regulation, OPA said. Com- 
munity ceilings are determined 
only after a study of local condi- 
Bions and selling prices, and do not 
change the existing level of costs 
jo the consumer, OPA said. 


s Colo. License Law 
Act Applies Only to Autos, 


Trucks, Tractors 


DENVER. — Atty. Gen. Hinkley 
ruled last week that the motor ve- 


“nicle dealers’ act of the recent leg- 
islature does not apply to persons 
dealing in airplanes, motor boats or 
self-propelled vehicles other than 
automobiles, trucks and tractors. 
The opinion was handed down in 
answer to a request by State Rev- 
enue Director Pond. 

Hinkley stated that although the 
title of the act is broad, the obvious 
intent of the legislature was to 
apply the license law only to auto- 
mobile, truck and tractor dealers. 















What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 
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A. B. C. Credit, Inc. « 


SUBSIDIARY COMPANTLES 

A. B.C. Plan Consumer Discount Co 
A. B. C. Credit Corporation (New York) 

The Credit Corporation of America ¢ Budget Finance Company 


tion is downtown, and might re- 
quire an additional salesman to 
cover outside territory, still the 
mechanical end of the dealer's 
business makes a profit and leaves 
the sales department free to ex- 
pand itself because it no longer 
needs to subsidize the mechanical 
part of the business. 

John Steinman, Toledo Stude- 
baker dealer, who is also this year 
president of the local dealer asso- 
ciation, has recently taken a 10- 
year lease, with option to purchase, 
on such a six - story downtown 
parking garage. His friends, as 
well as Studebaker dealers every- 
where, will watch with interest his 
success in this undertaking. 

a * * 


Thornton-Fuller’s 
War Work Lauded 


‘o continually intrigued with 
booklets, as well as other adver- 
tising, prepared by the dealer, 
which are sent to this column. 
Thornton - Fuller of Philadelphia, 
who became Dodge distributors in 
1914, and who normally sell about 
10,000 cars a year, has produced 
a very attractive booklet depicting 
the war effort both in World War 
I and World War II, during which 
years the company also served an 
increasing clientele of Dodge own- 
ers in its territory through service 
stations it operates. During World 
War I they furnished ammunition 
carriers for battle duty. During 
World War II, however, in spite 
of the fact that they kept up their 
24-hours a day service for local 
passenger car and truck owners, as 
well as maintained one of the city’s 
largest truck-leasing services, they 
rented Convention Hall in Phila- 
delphia for the purpose of building 
mobile repair shops, both for the 
Army and the Navy. Most dealers 
remember the Philadelphia City 
Convention Hall, because McKin- 
ley, Wendell Willkie and Franklin 
D. Roosevelt were nominated there. 
The repair shops for the Army 
were built on truck chassis, for 
the Navy on skids. In the Com- 
mercial Museum located nearby, 
they were also engaged in the 
packaging of tons and tons of 
spare parts for export — an op- 
eration which required a _ con- 
veyor belt, spray booths and 
drying ovens. Congratulations to 
Thornton and Fuller on their 
outstanding war effort! Congrat- 
ulations, too, for the historical 
review of the activity in a very 
attractive booklet! 
ok * * 


ROWN & THOMAS (Cadillac- 

Oldsmobile) headed by Harry 
H. Brown of New Haven and Wa- 
terbury, Conn., recently produced 
an outstanding artistic book illus- 
trating their repair facilities, set- 
ting forth the qualifications of 
their division managers. 

This booklet is impressive and 
reveals an interesting history of 
this company which was organized 
in 1905. 
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A QUARTER CENTURY OF PROGRESS , 

1920-1945 


As we celebrate our Silver Anniversary, the entire 
ABC Family says “Thanks a million times.” 
to all of our customers and friends who contributed 
in some manner to the development of our Organization. 
Twenty-five years of satisfactory service to industry 
and the consumer public has been an accomplishment. 
As we face the challenging future, we aspire to attain 
a position of even greater helpfulness to those who 
have need of our varied financing facilities. 


Automobile Banking Corporation 


Established November 1, 1920 


CAPITAL AND SURPLUS OVER ONE AND ONE QUARTER MILLION DOLL ARs 


Home Office—Philadelphia 7, Pa. | 
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“At last I found a repair job. Our 
own tow truck broke down!” 





Kersten Cleared | 


In Gouge Case 


DENVER.—Charles A. Kersten, 
owner of the Kersten Motor Co. 
here, has been acquitted by a jury 
in U. S. District court of charges 
of violating OPA price ceilings. 

Kersten was accused in three 
separate counts of selling two used 
trucks and a used car for prices 
in excess of OPA ceilings. 





N. J. Repairmen Map Move 


For Relief Fro 


PATERSON, N. J.—-After having 
received what it regards as a “run- 
around” from Washington during 


, |the last four months, the Automo- | formed 


tive 
Inc., 
efforts to obtain relief from 
fair and inequitable” 
OPA’s SSR-49, according to Frank 
Postma of this city, one of the 
leaders of the New Jersey garage- 
men’s group. 

Twelve county-wide associations 
are affiliated with the state organi- 
zation, which is planning its next 
move. Last week Postma told Au To- 
MOTIVE News: 

“Our attitude toward SSR-49 is 
favorable in no respect. One of our 
chief complaints is against the 
adoption of factory hours, which in 
few instances are accurate. An- 
other fault found is the clerical 
requirements, which are not within 
the ability of the small shop to 
meet. 

“When price 
hourly rates were filed 


Repairmen of New Jersey, 
is planning to continue its 
“un- 


declaration and 
in 1942 


features of | 


m SSR-49 


few men knew what was in the 
| wind and, frightened by implied 
jthreat of OPA, the small, unin- 
shops filed hourly rates 
which were ridiculously low and 
impossible to operate under. 

“Many quoted = rate manuals 
which they had never used, just 
to be on the ‘safe side.’ Some of 
the larger shops and the better- 
informed small ones filed rates of 
$3 and $4 per hour. The average 
for most small shops is $1.25 per 
hour. 

“The one-third increase is pred- 
icated on wartime condition of 
cars, tools, mechanics, parts, etc., 
but it should be noted that this 
one-third increase is granted 
only to the 56 operations and is 
not extended to other manuals 
or pricing mediums which may 
be used. Attention is called also 
to the fact that this one-third 
increase can be cancelled at any 
moment without prejudice to 
OPA,” he said. 


LET VEEDOL HELP HOLD 
| LUBRITORIUM PROFITS 
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WORLD'S LARGEST REFINERS of PENNSYLVANIA OILS 


TIDE WATER ASSOCIATED 


When new car sales again become the major source ot 
income, automobile dealers will no longer need lubri- 
torium profits in order to exist. But there’s no use giving 
up these steady, daily earnings — especially since a busy 
lubricating department widens your circle of acquaintances 
and keeps old friends loyal to your service and your line 
of cars. 


100% Pennsylvania Veedol Motor Oil can help you keep 


8 4 ,; 
your luDriftorium operating at a good profit. 


For several decades Veedol has been known to millions 
of motorists as a motor oil of superb quality. Because it 
is retined by advanced methods and equipment trom the 
vorld’s finest crude, Veedol Motor Oil really does a job 

fighting wear and assuring smooth, economical 


nnstanen “2 
perrorman 
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TIDE WATER ASSOCIATED OIL COMPANY 
New York Tulsa 


Detroit, Chicago, Indianapolis, Atlanta, 
Minneapolis, Kansas City 


San Francisco 
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OPA Hints 10% Slash 


In Dealer Discount 


(Continued from Page 1) 


learned that GM and Nash have 
not submitted prices schedules yet. 
In addition, Chrysler has not re- 
vealed whether it has submitted 
figures.) 

Bowles acknowledged that the 
dealers would protest. They have 
one of the strongest organizations 
in the country, he said, but added 
that “they will not be treated dif- 
ferently than merchants in other 
fields who have been subjected to 
the OPA cost absorption principle.” 

Following the meeting last Wed- 
nesday, between OPA officials and 
the Automobile Dealers’ Industry 
Advisory committee, during the 
course of which OPA served notice 
of its proposal upon the distribu- 
tors, Patman stated: 

“The House Small Business com- 
mittee has a keen interest in this 
OPA proposal because the con- 
templated action will have a 
definite effect upon the business 
operations of 35,000 small business- 


men located in practically every 
city and town in the country. Ra- 
tioning and cessation of passenger 
car manufacture during wartime 
worked a genuine hardship upon 
these men who constitute a very 
important segment in our distribu- 
tive economy.” 

While he said that the committee 
was wholly sympathetic with the 
Administration’s desire to hold the 
line on prices at the consumer 
level as far as possible, he added: 

“From information given to our 
committee by responsible automo- 
bile dealers in whom we have con- 
fidence, there is considerable evi- 
dence that this proposed action by 
OPA is one which was decided 
upon the spur of the moment with- 
out a thorough study of manufac- 
turer and dealer costs and earn- 
ings. 

“We are fully aware of the need 
to encourage automobile production 
at fair prices for the purpose of 
furnishing employment and aiding 


mat. Dealers Urge Congress 
To Act for Labor Peace 


(Continued from Page 1) 


treasurer at an early meeting in 
Columbia. 

In a second resolution, the asso- 
ciation petitioned OPA to discon- 
tinue price ceilings on used cars 
and trucks as soon as possible. 

Addresses were delivered by Wil- 
liam H. McGaughey, director of 
public relations of the Automobile 
Manufacturers Assn.; A. O. Dietz, 
president of Commerce Investment 
Trust, Inc., and Lee Moran, execu- 
tive vice-president of NADA. 

McGaughey said that only about 
one-half of the passenger cars are 
going to be made in 1945 that ap- 
peared to be possible at the time 
of V-J day. In other words, he ex- 
plained, the nation will have lost 
the production of 250,000 cars and 
100,000 trucks this year. 

“As a result of union restrictions 
on production and other similar 
causes,” he declared, “the output 
per wage earner in the auto indus- 
try fell 11 percent in the decade 
just before the war, while the | 
labor costs for producing each unit 
rose 21 percent.” 

He said that at the present time 
every auto company is losing 
money and must continue to do 
so until production has reached 
volume proportions. The 30 per- 
cent wage increase in the indus- 
try simply cannot be paid out of 
current profits, as there are 
none, he said. 

After explaining that a segment | 
of American population “cannot be 
abstracted and dealt with separate- 
ly without having repercussions all 
over the nation,” he called on the | 
deealers to help clear the atmos- 
phere of confusion. 

Dietz forecast an immediate de- 
mand for 16,000,000 new cars by | 
the American public. He said that 
the customer sales financing and 


service should be offered to the car 
buyer in one complete package. 

Moran pointed out that new-car 
production has been delayed so 
long now that the time when the 
motorist will be able to buy a new 
automobile at will is indeed a long 
way off, which means that “the 
public will have to worry along for 
some time with the present over- 
age vehicles.” 

“Motorists must drive more 
carefully and conservatively than 
ever before and see to it that the 
cars get the best possible me- 
chanical attention at all times,” 
he said. 

At the annual banquet, Dr. Gus 
W. Dyer, economic advisor of the 
Southern States Industrial Council, 
said it was the “repudiation” of 
Constitutional industrial freedom 
by Congress that opened the way 
for Congress to give to the labor 
union monopoly the so-called right 
to strike. 

“The right to strike is a bar- 
barian, savage, outlaw weapon that 
is antagonistic to justice, morals 
and social order, and can have no 
place in a society based on princi- 
ples,” he continued. 

“Any attempt to organize a 
strike against the life of society 
under modern conditions should 
be made a felony, and those 
guilty should be punished as 
deadly enemies of social order. 

“Congress has the power and au- 
thority to meet this serious indus- 
trial crisis successfully by restor- 
ing the constitutional industrial 
freedom that it has repudiated.” 

T. F. Creedon, of the AMA, said 
that except for tin and textiles, no 


| material shortages or abnormal dif- 


ficulties have appeared. He com- 
mended WPB for having done a 
“great job in clearing the material 
load of governmental obstacles.” 


New Ford Buildings .. : 


MODERN ARCHITECTURAL 


design 


will be carried out in the new Ford 


Motor Co. parts depot to be constructed in Seattle. The accompanying picture 
shows how it will appear when completed. 


THIS 


IS an architect's conception of how 


the new Ford Motor Co. parts 


depots in Denver, Houston and Des Moines will look. The same design is to be 


used for the three buildings. 


general prosperity during the re- 
conversion period. We do not be- 
lieve, however, that it is the inten- 
tion of the President or of Congress 
to encourage any pricing policy, 
based upon snap judgment by a 
few officials, which might force 
many of our smaller businessmen 
to operate at a loss in the coming 
critical months. 

“Sufficient information is not yet 
available to us from either OPA 
sources, car dealers or manufac- 
turers to pass judgment upon this 
problem, but we feel the problem 
is serious enough to call for a 
careful congressional investigation 
of all of the facts upon which 
OPA has based its suddenly an- 
nounced position. The House Small 
Business committee will commence 
public hearings on this question as 
quickly as possible.” 

Patman said that witnesses 
speaking for the dealers, for the 
automobile manufacturers, for 
OPA, and for labor, will be asked 
to testify. 


Mallon 
(Continued from Page 1) 

“NADA reports gathered in re- 
cent months from a larger group 
of dealers, present a vastly dif- 
ferent picture. They indicate that 
in continuing to operate at the 
established trade discount, deal- 
ers may earn less than they did 
in the prewar period. 

“Also from all reports, the OPA 
study of manufacturer’s cost has 
been far from complete. Congress 
never intended that OPA should 
flash dealer discounts on such a 
cursory examination of the cost 
and earning situation. 

“Now the House Small Business 
committee, aroused by the OPA 
discount cut threat, has scheduled 
a public hearing on the situation 
this week. Here, at least, is an op- 
portunity to get at the complete 
facts publically. 

“The NADA trusts that Bowles 
will withhold his plan to cut 
dealer discounts until Congress 
has had a chance to learn the 
facts in the case first-hand. 


“If OPA can convince Congress 
and the public that the dealers are 
the persons who should bear the in- 
creased production costs, no harm 
will be done to the OPA trade. 


“If OPA cannot prove the justice 
of its plan, then the Congressional 
hearing will have done a public and 
private survey.” 

* # * 


Moran Debunks Survey, 


Pledges Battle on Hike 

WASHINGTON.—Replying to the 
report that the trade could absorb 
any price increase and at the same 
time have the same margin of 
profits they had in peacetime, Lee 
Moran, executive vice-president of 
NADA, told OPA last week its sur- 
vey on which the report was based 
was subject to severe criticism be- 
cause it covered only 300 dealers 
over the nation—only one percent 
and “therefore doesn’t present a 
proper picture.” 

“No dealer can absorb an in- 
crease,” Moran said. “We haven't 
asked for any increase in profits 
and certainly won't stand for a 
decrease. We are going to fight 
with everything at our command.” 

“The objection to the exorbitant 
proposal was two-fold,” he = said. 
“First, the uncertainty of car de- 
livery caused by labor trouble and 
the rate of reconversion; second, 
the condition of cars dealers will 
have to accept as trade-in and the 
cost of reconditioning them for 
resale.” 


Obituaries 


Brandt, Early Dealer, 
Dies in Miami 

MIAMI, Fla. Ernst Hamilton 
Brandt, who had been an automo- 
bile dealer here in the industry’s 
early days, died Oct. 24 here, where 
he had been residing in recent 
years. 

After serving as New York man- 
ager for the Hartford Rubber Co. 
and later as sales manager here 
for Fisk Rubber Co., Brandt be- 
came sales manager of the Corbin 
Co. Hie subsequently established a 
dealership on Columbus Circle as 
New York representative for Cadil- 
lac. With Inglis Uppercu, he 
planned the present Cadillac Bldg. 
here. 


1946 CHEVROLET Stylemaster four-door sedan. 


Styling, Color Array Mark 


New Chevrolet 


Line 


(Continued from Page 1) 


els as town sedans, business coupes 
and other types. Fleetmaster and 
Fleetline output will follow as soon 
as conditions permit. 

Interiors of the new models have 
special appeal. Two-tone treatment 
of instrument panels and window 
moldings are provided. 

Company engineers and manu- 
facturing experts claim that broad- 
ened knowledge of materials and 
methods has enabled them to build 
new quality in motor vehicles. 

Graceful ruggedness is found in 
the complete new front-end treat- 
ment. Every detail and component 
of the new front ensemble com- 
bines to emphasize the dominant 
appearance of low, clean-cut mod- 
ish lines. 

Three horizontal bars span the 
upper part of the grille. Below 
these are two more bars of thick 
section extending across the front 
of the fenders to almost the same 
width as the bumper. Within either 
end of this double-bar section are 
attractively designed rectangular 
plates, the inner parts of which 
form frames for parking lamps of 
the same shape. On the upper of 
the two wide grille bars is a 
simple plate which bears the Chev- 
rolet name in block letters. 

Headlights, attractively framed 

in each front fender, are spaced 
widely apart for effective illumi- 
nation as well as appearance. 

The new front bumper is of far 


greater depth and height than any. 


Chevrolet has ever had and has 
lengthened ends that extend fur- 
ther around the fenders to give 
added protection. It is of sturdy 
modified V-section with the apex 
of the V near the bottom. The 
large, simply designed grille guards 
are widely spaced on the bumper, 
improving appearance and afford- 
ing added protection. 

A new Chevrolet emblem in the 
form of a shield upon a modified 
V background is mounted on the 
nose of the hood. 

A new hood ornament of airfoil 
design is featured. Hood and belt 
moldings, flowing in symmetrical, 
unbroken lines, enhance up-to-the- 
minute streamlining and add to 
the impression of overall length. 
Model identification is imprinted 
on the fore part of hood louver 
moldings. 

A new rear bumper, equally as 
massive as the one in front and 
styled to match, effectively carries 
out the style theme. 

All models, with the exception 
of station wagons, have a wheel- 
base of 116 inches. 

Riding comfort is provided by 
Chevrolet’s combination of unitized 
knee - action front springs, rear 
springs designed to synchronize 
with the front, plus scientific 
weight distribution. 

All 1946 models will be powered 
by the Chevrolet six - cylinder, 
valve-in-head engine, which has 
been improved and refined. 

Engines in the new cars will be 
equipped with lightweight cast al- 
loy iron pistons in the production 
of which Chevrolet has had more 
than three decades of experience. 
The engineering staff claims that 
this experience has proved to its 
satisfaction that cast iron pistons 
wear best; permit engine design 
that insures maximum fuel and oil 
economy with minimum engine 
Wear. 

Another 1946 model engine con- 
struction feature is the Chevrolet- 
developed specialized lubrication 
‘system which forces oil under 


pressure to valve rocker arms, 
camshaft and crankshaft bearings 
at the same time that an ingenious 
pressure - stream system, another 
Chevrolet feature, lubricates con- 
necting rod bearings and cylinder 
walls effectively for all purposes 
including the most critical of “cold 
starts.” 

Contributing further to engine 
power and economy, it is claimed, 
is the cooling system, employing 
a ribbed - cellular radiator core 
whose square shape permits effici- 
ent coverage of the radiator core 
by the fan. A ball-bearing water 
pump is self-adjusting and perma- 
nently lubricated. Cylinder cooling 
is provided by full-length water 
jackets extending completely 
around each cylinder. Nozzle jets 
around the exhaust valve seats, in 
the head, concentrate cooling ef- 
fects at points where the need is 
greatest. 

A single - adjustment, balanced, 
down-draft carburetor, and an air 
cleaner, silencer and flame arrester 
are used in the fuel system. Fuel 
mixture is heated, with thermo- 
static control, in the manifold 
heat chamber. The Chevrolet oc- 
tane selector helps owners obtain 
best possible results from the vari- 
ous types of fuel that are avail- 
able. Also, a high - reserve fuel 
pump is used. 

A vacuum - power gearshift 
finger tip control is standard 
throughout the 1946 models. 

Brakes are Chevrolet’s hydrau- 

lic type, with 11-inch brake drums 
having cast alloy iron braking sur- 
faces and cooling ribs. Self-align- 
ing brake shoes that provide full 
contact of the entire surface of 
brake linings with brake drums, 
a Chevrolet feature, not only assure 
maximum safety but help prolong 
brake lining life, it is claimed. 

The chassis frame used in all 
new passenger models is the box 
girder type with side rails and 
cross members of flanged box sec- 
tion construction. In  cabriolets, 
box girder side rails are further 
reinforced by “V” and “K” shaped 
I-beam girders. 

Knee-action, a Chevrolet riding 
feature, is standard on all 1946 
cars. A ride stabilizer at the front 
end contributes further to easy 
handling and greater comfort. 
Shock - proof steering is another 
highly desirable comfort feature. 

A semi-floating type rear axle, 
with gear ratio of 4.11-1, has hy- 
poid drive gears and six ball and 
roller bearings. 


Autos Held Necessity 


By U. S. Labor Bureau 

WASHINGTON. — Classifica- 
tion of the automobile as a 
necessity of life by the Bureau 
of Labor Statistics is supported 
by consumer purchase studies 
which show that families with 
incomes of $1,000 or under spend 
approximately 6 percent of such 
incomes on automotive trans- 
portation. 

In the §$2,500-$3,000 income 
bracket car expenses range from 
8.2 to 14.4 percent of total in- 
come. Above $3,000 income a de- 
creasing percentage of _ total 
earnings goes to the car but it 
is estimated that the average 
American family spends about 
$10 out of every $100 on passen- 
ger automobiles. 
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and a wave of selling resulted. The 
pnly thing on earth that is going 
o stop inflated used car prices is 
new car production and plenty of 
= 


I believe a ceiling regulation on 
sed cars after new car production 
mets going will do 10 times more 
harm than good; it will throw us 
to another mess like NRA and 
ill have the public demanding top 
ceiling for their car in trade re- 
pardless of its condition. 

The time to remove MPR 540 is 
OW. In this way the prospective 
buyer will have no figure in mind 
as to what his car is worth on trade 
and when new cars hit the dealers’ 
“toors they will be able to appraise 
a trade-in at their own figure. 


As far as the effect of abolishing 
ceilings will have towards creating 
an even greater inflation of used 
tar prices, I believe prices are 
headed down regardless and noth- 
ing is going to stop them. The pub- 
ic is still selling for any price they 
can get anyway so what have we 
wot to lose. OPA or no OPA, di- 
rectly or indirectly, supply and de- 
mand is still setting prices on used 
wars and will continue to do so 
whether we have MPR 540 or not. 
» In any event, we are forced to 
-hose betwen two markets. One 
with government control and sup- 
pposedly enforced price ceilings and 
one governed by supply and de- 
mand with open competition and 
Pio restrictions. I do not know how 
others may feel, but as for me, 
unwind me from all this mass of 
movernment red tape and let me 
get back into business for myself 
again, unrestricted, unregulated 
ind unafraid of the man who walks 
into my office with a brief case un- 
. aler his arm.—ANpy ANpbersSoN, And- 
erson Automobile Co., Peoria, IIl. 


, ‘‘Dealers Tell Me,’’ by John O. Munn, is 
in open forum for the expression of deal 
ers’ opinions. 


>) 


CHEVROLET-BUICK 
CADILLAC Dealer 
WANTS 
Experienced Mechanic 
Preferably Married 


Please reply stating age, complete 
experience and references, salary 
desired, and enclose photograph to 


E. MORENO BRANDAO & SONS 
P.O. Box 165 
Curacao, Netherlands West Indies 





POSITION WANTED 


FINANCIAL WATCHDOG — Former GM 
BUSINESS MANAGEMENT HEAD, em- 
ployed, offers mature experience in fi- 
nance, credit, budget control, accounting, 
auditing, office management, etc., as 
Treasurer or comparable position. Privil- 
ege subsequent investment desirable. 
Negotiations confidential. Box 1079, c/o 
Automotive News, Detroit 26. 


RETAIL SALES MANAGER — 12 years’ 
automobile experience N. Y. zone. plug- 
ger, good closer, conservative trader, A-1 





references. J .A. Doty, 94-32 214th St., 
Queens Village, L. I.., N. Y. 
CHEVROLET SALESMANAGER, VERY 
EFFICIENT and dependable. 15 years 
experience. Specialize in closing sale 
appraising and training salesmen Box 
1101, c/o Automotive News, Detroit 26 


~~ PARTNERSHIP WANTED _ 


VERY CAPABLE MAN- 


CHEVROLET 


AGER with 17 years’ experience would 
like to contact dealer considering taking 
in an active partner. Box 1100, c/o Auto- 
motive News, Detroit 26. 


MFRS. REPRESENTATIVE 


GOOD SELLING LINE in automotive field 
wanted by established manufacturer's 
representative now covering entire Mich- 
igan market. Write Howard D. Steere, 
2812 Book Tower, Detroit 26, Michigan. 





BUSINESS FOR SALE 


$$$ 


FOR SALE—Automobile agency, garage 
and equipment, also 6-room modern 
dwelling. Old established business. 


Gar- 
age building alone cost $30,000. Price for | 
all, $35,000. Subject to prior sale. J. V 

Fisher, 1059 E. State St., Salem, Ohio. | 


sacr, 


ANTIQUE 
TISING 
Hickory 


AUTOMOBILES FOR 
Send for list. W. 
Drive, Stamford, 


ADVER- 
R. Slack, 11 
Conn. 


1935 LINCOLN COUPE --- Equipped with 
Manley towing crane. A-1 running con- 
dition. Russell Bridenthal Super Service, 
Hartville, Ohio. 





HEARD FROM SIX 
STATES... 


**Thought you might be interested in the 
response I had to my ad for a wrecking 
crane for sale which appeared in Auto- 
motive News and which I disposed of 
through it. I received letters, special de- 
liveries, telegrams and telephone calls 
from Virginia, Maryland, Alabama, Ar- 
kansas, Ohio and Texas. I was very 
much pleased with the results of my ad 
and am sending you another advertise- 
ment to run for three insertions.’’ 
Blaine C. Watson, Ford Dealer 
Linesville, Pa. 
Automotive News Want Ads give 
advertisers national in-industry cov- 
erage—the largest audience of deal- 
ers who are in position to buy, sell 


or use your service. 





De sixssccasentaenasanbsaeccoaea senna 

Dctistiseiesinie 7 

11 12... 
17 

21 22 

26 27 

$1 ia 


Signed 
Address 


es ssh cams cei ln sien 


Kindly insert the following .... 
(1) or (3) editions of Automotive News, for which 
of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- 
tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address. 





PARTS WANTED 
WANTED—Complete 1942 Plymouth special 





deluxe body, either a club coupe, con- 
vertible, or four-door sedan. Will take 
one that is slightly dented. Also, interior 
must be complete. Keller Motors, 2750 
West Alameda, Denver, Colorado. 
PARTS NEEDED VERY BADLY-—40#-41 


Dodge shells and grilles, also shells for 
39-40 Dodges and Plymouths. Rear fen- 
ders for same. Also 40 Dodge pick-up 
rear fenders. Raynal Bros., 9103 Chal- 
mers, Detroit 13, Michigan. 

WANTED WINDSHIELD FRAME with 
or without glass for 1931 Ford Convert- 
ible. Blaine ©. Watson, Ford, Linesville, 
Pa 





BUSES FOR SALE 


TWO BRAND NEW 1945 Ford school bus 
chassis, equipped with Blue Bird 60-pas- 
senger school bus bodies, delivery f.o.b 
Jacksonville. Priced at OPA ceiling. Don- 
ald Neese, Tel. 9-2757, 1917 Biscayne 
Boulevard, Miami 36, Florida. 








> 


FOR SALE—1936 Ford chassis with a 3: 





passenger carpenter school bus motor 
overhauled, 90° rubber, repainted, seats 
recovered. Perfect condition. Price $1,150. 
L. T. Gilliam, Shearer Chevrolet, 7256 
Manchester, St. Louis, Mo., Hlland 34100. 


find enclosed $ 
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AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit 26, Mich. 


word Want Advertisement, under proper heading in the next 








AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
At 10:30 A.M. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
At All Times 


FOR DEALERS ONLY 











WE BUY WE SELL WE SWAP 
COME BUY COME SELL 
Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Illinois 





, Which is figured at the rate 
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“GREATEST FORD 
EVER BUILT” 


Says Public from 
Coast to Coast! 


“How Soon?” and “How 


Much?” Ask Throngs 


in Dealer Showrooms 


On October 26 the new Fords for 1946 went on 
display in dealer showrooms the country over. 
In city after city, town after town, dealers re- 
ported that the crowds who came to view these 
fine new automobiles equalled those who greeted 
the introduction of the famous Ford Model 
‘*A”’ back in 1927—when showroom attendance 
passed the 10,000,000 mark. 

The opening day throngs were matched by 
those who came Saturday and later. And their 
opinion has been unanimous. The words most 
frequently heard have been ‘‘The Greatest Ford 
Ever Built’’. They backed up their acclaim with 
orders—326,840 on ‘‘V-8 Day’’, October 26—and 
Saturday, October 27. 


This advertisement was published in news- 


papers across the country to record the deep 
gratification of the entire Ford organization at 
this splendid public reception .. . and to 
answer, as directly as we possibly can, the two 
questions most often asked by the public. 


‘‘How Soon Can I Get My New Ford?’’ We 
sincerely believe the answer is: ‘‘Sooner than 
you think!’”’ And here’s why—Ford, first with 
assembly line production of postwar cars, first 
to stock dealers for a nationwide display, is first 
in quantity production—1,000 units a day 
reached last week . . . 2,000 a day in prospect 
within 30 days. 


‘“‘How Much Will My New Ford Cost?’’ We 
think the answer to this is found in Ford’s 
unvarying policy through more than 40 years 
of operation: always the highest quality at the 
lowest possible cost. 


ALL OUR DEALERS HAVE THE NEW FORD 
CARS ON DISPLAY. As more and more people 
see them, we hear, again and again, that these 
are ‘‘The Greatest Fords Ever Built.’’ 


“‘There’s a Future with Ford” 


FORD MOTO 


R COMPANY 





